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Abstract

This study aimed to 1) Examine distribution models utilizing Online-to-Offline (020) integration
strategies, and 2) Communicate the brand of processed barramundi products from the Koh Yor area
through content marketing strategies. The research employed a Participatory Action Research (PAR)
methodology, Using a participatory action research methodology, qualitative data were collected
from 30 key informants, including 18 representatives from the Asian seabass farming community
enterprise and 12 participants comprising entrepreneurs, sovernment officials, experts, and undergraduate
students. Research instruments included in-depth interview guidelines and observation, coupled with
quantitative records of sales and buyer engagement. Data were analyzed using content analysis
and descriptive statistics, implemented through offline exhibitions and digital platforms (Facebook,
Instagram, TikTok, YouTube, Google My Business, and the community website). The results of the
study revealed that 1) Four appropriate distribution channels were identified: direct offline channel
(Manufacturer to Consumer), direct online channel (Manufacturer to Consumer), Business-to-Business
(B2B) channel, and indirect channel via distributors, and 2) Media production for brand communication
and content marketing focused on highlighting the unique cultural and ecological identity of Koh Yor.
This included the development of 15 video clips, 6 infographics, and over 20 photographic works.
Brand communication was executed through six online channels: Facebook Fanpage, Instagram,
Google My Business, Website, YouTube, and TikTok. Offline communication was conducted
through various trade fairs and exhibitions, including Thaifex Anuga Asia 2022 and 2023, the 3rd
Songkhla Seafood Festival and OTOP City to Songkhla. Over the 18-month implementation period,
the project achieved a significant increase in online followers and enhanced brand awareness.
Furthermore, the initiative successfully generated sales totaling 808,833 THB for frozen
barramundi products and 74,305 THB for barramundi rice soup broth products. Which tangibly
reflects the enhancement of the community enterprise's competitiveness.
Keywords: Enhancing Competitiveness, Omnichannel Distribution, Content Marketing, Processed

Sea Bass (Lates Calcarifer) Products, Koh Yor
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Buamunsu Aindfen gy iianedadiua uazdulsdyamy) augfunisaenunsnizessarulingsenis
ponlatlunuuansdudd1dny lawn 911 THAIFEX-Anuga Asia 2022 kg 2023 91UNANIABIMITNLLA
Fn¥namwan aSadl 3 wazen OTOP City to Songkhla {1us18MTINSYIAY (WY 18NIATIAMIRY LAz
FIUNTAUINYY N19Y83 7THD) HANSANWINUT A1UN155UF (Awareness & Engagement) YaIuildnuiu

Anmulunnunannesuesulatiinduegesiailios ian1sUAuUS (Likes Shares Comments) 371

e eXe

e>°

Uslnaluaenine lnsamenguausulmivasnguaudnguamiliing JanUatngnanizgaunneu Hadns

' ¢ o &
VDILAATLNAANDIU M9

a

- Facebook Fanpage $n1510184Wa (Reach) 86,041 A3 LLazﬁQ’mm’m 674 518

wonanil Tudruvean1ssialaedungeuwes (influencer Review) fuongnta 3,500 A5Y 358 AUAALY

LALINITHYS 55 A9

- YouTube fifinn1a 630 318 uazgann1s1vuYeITI 61,512 ATY
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- Google My Business wagtulas dnsidnanluslnasiy 12,934 ase
- TikTok HEAAnTY 63 578 uazgoaNSvIAle 12,791 A3

- Instagram HEAAMIA 250 578

anUsgNa

1. Unuunsdadmierunagnsnsysannisesulall - sewlay (Omnichannel) Az
VOIAAN YUY

HaN13InTWenEnsusivanenaulsIu menagndesuiiurawua AusULUUNITIRTIvILNY

JULUUMIRTIUAE JULUUNNGERY fagisn1snaurauiseanladuazesulal dauasnadesiu ynyian

Y Y

1 f
a v =

Innaiamn fildna1nin msdauansdufdmiugusznounisvdeduilaad unsalsissuauialy
dhimnuuandunsuensleniananmsranvesgeamngsy Madauansdudndvednuarssiatuguiina
LArgINAUgsAa dmiun1svngsianuy E-commerce aansaidnfignAlaeg19nineing vainvany
FagUUU B to C gaRaifugania v B to B ganaiiugsia wasmsaissyaumsniuuul$sesselunadonto
dudliiunguuslaadmnadunsiniseaiawuuiugnAnduaudnad uasran1339e Ganudn
M3 mieUangnalssuiudemiesulaluumednununwaiivendwninegenindemnslad a1
s udRanuiiinn weensTaddifienudiaulariaifle sunm aduSea nudanmswaneiugndn
(yepdn IndaTann, 2550) denndetiunan1sinuves qusznn audnned mamaadsauoeulat (Social
Media Marketing) faifunissesiuanuuandnsweausiazyana Avilignéniinisinseuaniuasunimi
pReAILNIRLITDYA Ho 918 Aufiuaru3nsfilinsuuau fenadenlssnmainuuueseulai (Online)
oewlaw] (Offine) uagmsuimstoanslunmsidifiagnd (Omni Channel) dswaliiguszneunisyatiannsn
AeseingumneuszngAnssuilelisenndodumsvinmsraaguuudlya (@uszan audnne, 2560) uaz
NaMsANEITR Sgwa dsaza wazane AldAnw1E0s Maatesindmhedufiasetngiavia
g uszuumdlegBidnnseting asuin nemsiSeudisutemensindming sevinaduledilasinig
wawiuwedn wudn wedniinnuanunsalunisdifsemisnisvsuussuvesuladldunninivled
wadnineldannsueauingainiuivlsdinaundy Wutemisiilinruasmnuigndilduinnd
famaidnia mslfonu mauitoya msseumudeyauarnmsdte felieuazaniudaua ssuuitanane
thiauetoyaiiviuasie madhisgni mineumamgniilsazmnmndy Wudu Giwa dwnean uavans, 2560)

M3FnwnTivensnseuLLIAnues Verhoef, P. C. et al. Tnefigauliiuinsyuveenuruualils
SrinegitssurgsiadUanasielul udannsaUszgndldiuiamAayuruiitininensddnle maysanns
teeaulatiazeenladdisliiamiaguvusninizeeaiunsainiudednasugdaans lng
Feansnaulatiuay 828 vimthildu “fduindeunisiiuln’ vaziidomnseenlarl (nunansdud)

i “gaadaszaunisaiuazgumudionu” JeaenrdadaiunnAnNIasIANLEaELVNIgINa
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Tunmgings (W Yansunsseunvedlaio-19) NMsysannisuuveeiuguua (Omnichannel Integration)

|
[

PaeliAnnnievyuiusewingtamis (Cross-subsidization) lnsanvieooulavuasidsiauuy B2B
ansatievaelutisaisenuerinuromeewlatuzasiils (Verhoef, P. C. et al,, 2015)

2. myfeansuusudnAnfauriUangnelssuresiiuiiinngse denagninisnaiadaion

nansifelddavmanudefietiauereuriudvanngnsaluiiufinigee uaswdndeiile
Jangnautuds Wudesuieatuinizeeduuvanififiarugeuanysel iWudaingmeanni dun
thifin 1130 wazihndes Uanemsitoses ﬁaﬁqmmazmﬂmaqmiv‘iwmmiﬁ’gsi’mqﬁumﬂﬂa’mzwmﬂigﬂ
whunwandilidngnazegilavesszmelvefansodulanewanmiloutuiuiiinizee wye s
fivanuUanngms qmauﬁaﬁuaaﬁwﬂﬂ LﬂJHE]’ﬁ/i’l’iﬁ]’lﬂﬁ’lqu‘”l LLazsﬁ”’umaumsﬁ'}aﬁmimmf’wqﬂ%’né’uﬂmﬂzwq
Tagdaimaaudeluguuuuiale dulwniln smwazdatuniw fedeuaenadesiunisdnuives
ufns winatan faguindnviesiiendauiiaelasionislidesadiifeeoular finui fumnugndes

Wemuazdeya susluuun1siiiaue Aunsiinfadeya AUANLAA ITUAINIEN ATUNIINTEV

v A = v 4 o a

agluszAunun Padeyavesdedanilinueaulall lun1sduasunisvieaiisndiomsvissdulainaue

TugUuuuiasiay nsanSariuyiudusig q vilvlignaulases Scan QR Code tiafagdsAdnluvy

Aavimilures a1msviedu Tues YouTube (s winadan, 2563) aennassiu aigwa lelnlsad

[
% ]

Alananal¥in Content Marketing 1un1sdnnsauilenilunisinniseaindesendeanufnasieassa

] '
aaa

iWoaumsiusrensdudlagifloidusunuuiiafiaranunsanszdunuaulavesuilnaaznmild
fovdndu 1 adluastelinguidmaneadlatudsiinaue (igwa lolwlsad, 2563) msdeassiunsnann
L%aL‘l‘jjavnLﬁu{]ﬁaﬁﬁzgﬁa%’mﬁamLﬁm (Premium value) T undnsael nsiidesss “ssuuiion
anin” warddtimmussanaadudemadva bidsusdieaveruwndsnguddunaasily
wadadunisadne “nunistausssy” naneidu “nuniadsegia” muwuifaues Woodside, A. G.,
Pulizzi, J. AsialiiuidmivdanAagumu 1w (Content) fp indasiloddylunisadianunniity
L%qmsmiﬁLwﬁuﬁqmammsmmoﬂmjmﬂ%l,ﬁaw,wuiéf (Woodside, A. G., 2010); (Pulizzi, J., 2012)
3. iefnsansadnanudiiadwndvdvesnguiavisgurunizeiiannsaaingeniie
sl 883,138 um Tursszeznaiduiulassnside mevianandlanadnsdnandnduded
mylezviTuiuladuanmiindeunieuen (Macro-environmental Factors) g usunnmisiAsugng
wavanunsainsdsnulussmalnetasd 2564 - 2566 Fuursnaiimeedsdsdmiugshauay
4240 2564 (ingenisallain-19 uagnisveinfumaasugia) Wuteiivssmalnewazialanadgyiu
N3N IEUINTRdlsAlATn-19 aeiudinaniagnegunss Wildduinsnisdenannid n139innIsiAunIg
waznslasvesanuiivieniisludminaswan denansznulasnssrevesmiseonladuuuiinyes
JamRaguru Mlitnviededldannsadumadundedudluiiuiinizeeld uazdmalive aveifu

yaanguanasauiouluaud Jaduneueniiludusaujisenddgiglniuisnnulszuiwes

a

TamAaguunlidnsuTui 939 2565 - 2566 (M agRuile IngeAunund T warMaweniyu)
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ulfaonumsalladn-19 szdurdeas udiasvsialnedeundyiunnziuileuazmaiivtuveseasesdn
duleunaningasamdsnulan dawalvidunuingfiu usseine wagavuds vesdumududus
avtuothwdndedldld wnsdorsuiuilnelunmauinginssusziinsg Tinsldeussdendeanis
Audnisndu dethtafoidsaumaniinfiansansmiunanisfing ssnuih msidamfegumudsanso
asusonmedandedanidevansmudulaasieuindnangnddlussdugedu fodutefigad
fiddnyin “nagndnisdasmineuuuosniuruiuauaznisnaadaien ” i duinsedestu
AABS (Hedging Strategy) 9Mndaduneuonlseesiiussavam msiasuimilugunasmosuoolat
(u ldn fingion wagnLiauneUad.ua) Sdaaiﬁsqmwma%’aﬁﬁmL’%"aqmﬁ"ﬂmf‘ﬂy’umslﬁumamamamw
Tl 2564 wavannsndnfenguiuilnafifidsdons lufmiady 1 Alddtymiuasugialdlaonss

[y a

Yuzifeaiunsldnagnsmseaindaiomiiadnassansenssavauiannisiluiies "TngAvems

9

a

Audananialy' Ndessenisuastususen lunneiesvgasue inanedu "wanduriidsimusssy

filnauAngaazasade” dwaliiuslandufiozdnglusianfimanzas (Premium Pricing) usfazoglutag
amzRuilal) 2565 - 2566 A desrdesiu ¥3T laide wasleunn TeA3 Aldnanli sULUUNSIRN
AnanngUsenaunisgsnagusulagld SCPD Integrated Model oA 1) n13@319 Story telling e
Sessvemdniag 2) wunsussuduiusiudedanueeulall 3) nsesnuuundndusifiaiea
thaulauazmngiaziduvesiin 4) memuuimislumsifinuiinanandnsenisaiiaed ety

oA v 2 A a o eda aa & a U aa
ILag 5) ﬂ'ﬁﬁ'lllﬂﬁj‘lﬁ/]LsUllLLst‘iLW@NaC‘IﬂmGVW]N"IQ']ﬂﬁiJ%U (13U ELQLQE’J LS UATIUND HNAT, 2567)

3 1
29AAN3 Il
ysunsiadmiweavlatuazesulan
(Integrated Distribution: Offline & Online)
doameaevilad Yaanseoulail
(Offline Channels) (Online Channels)
Y P / Wusiinsiwin g . Shopee /
( e e viosiu (Local L‘ nagudze [ Line Official l Lazada ]
g O oca! ine ICial |
| Distritutor / r’l-, ,wl (Omnichannel Strategy) ‘ =\ /
Dealers) J \ Partners) \ \  (Marketplace
Iy I Waladdy L
PN (Key Success Factors) T~
e GouauaznsaiauuIun
( Mty \ - tling ) Facebook Page
uazuné (Events ‘ (Storytelling & Branding) |

I‘. /Tiktok shop ,I
& Fairs) \

q’ L o 1 L4 L3
AINN 9 Uﬂiﬁmmsammmaaa%llaul,t,azaaulau
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nuTelAuny “Fuuunisasianudangusaznisidulnegraduusssudmsuiamnayuyy
91suUsgU” Faigaliiiiuil msseaiuanIngaiasegivssRuiniavesgsiaguyy lulldvuegiiv
N138A31A1 uAARINNSWALY “Nunsiininiasausssuaniziu” Tnatedu “nunisdaydnuel
| & Aaa v Y €,y ' a a . ¢ a ¢ ¢
ULy ARYIRE319aTIA” wiinseeiusyuuinde Omnichannel (6 saulay + Inssanisludeonlarl)
sgraluszuu FedwuuianusatlUldduiiunildes Tunisadanszdestuanudssuazenszav

npuanEnsolunsudsiuliiuiamiagueuUsenndy 9 o

ayUuazUalauauue

a3UnanIsAn® Wudn JUkuunsInTImnewuuysannisesulad - sevlal (Omnichannel)
fmnzanuazairsamBaveiligueusl 4 suuuu 1fun demnseenlavilaonsesningudn deamnsooulat
laenss Yosmnaluugsnaiugsna (B2B) wasdemslagdpaunudaunudmiig miyjimmisﬁaqmqmmﬁ

Faglviguvuanunsanszaeanudsasnginliegsenlivinarsiafoneusnuazanniziasugio
fiffunnu wagnagrsmnaindaion iumadiiesdndnual “Uannensum 3 117 lnendndonavia
HaUKaIW (Multimeda) Usenaunie aauiale 15 ya Buldns iin 6 4a waznIme1euInndi 20 Nau
n3ger1Y 6 wnannasuesulal AuAiuMSIdITINULansdureenlatdsedudsemea (g3ialud)
annsnafamsfuuaznmdnualiia suthluguadnsiBendvd fidugusssy lnsadrawonisain
AR Uainymeusuddla 808,833 U LLazwﬁmﬁm%ﬁmﬂ%ﬂ’gﬁmmﬂswa 74,305 U (89AU1Y
5731 883,138 VW) ¥unanngingalain-19 uaznnzulelutisd 2564 - 2566 Faiigatilifiud
mssnszdudanmuanansalunsutsiukasaruBangulunsitusesssiagueuesnauiasa dataueuy
Tumsiwams3delule 1) srungadamReguuunastidanetes mslimmdniunssnnanudeiies
lunsdeasuusuduazmsufduiusiugnérulanssulafluusazunansiosuegisasiuave wonaini
A5AIENEILNINTEIBAUA TR NIRRT UTUIUALTBANALEABININTAT LaESNININTFIY
A mAuAaautudduszuuladafndifioaivanuderulusyozeon uay 2) Funthsnuniaiguay
Faaaduiamiayuey missnuiiAsides wu dinnuiauiguey viemduddmia msthsuuuy
SISy sanmMsosuduruuaLasM ARt Faiuil (Contextual Storytelling) Tuldfusuuuy
(Model) Tumsugneraiiieimudaaruannsavediamiagusudu q Tugiinia wiousduadulonia
Tunsidrgmanmeiunalngsialud (MICE) wu msatuayusuUszanamietuilunindisamanuuans
Audeing 4 ileidalomalunsiuessia Business Matching) luseduiigsiu uasdssifudmsunsidesiely
miﬁmiﬁﬂmL%ﬂﬁﬂLﬁ'aaﬁ’umiﬁmmﬁzwmsu’%mﬁmmﬂe&qﬂmu (Supply Chain Management) Lag

szuuladanddmsuduiinunsuussuuntudavesiamiaguu ieliinuseansawlunsaivausiunu
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