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Abstract

The aim of this study is to analyze the feasibility of Building Renovation and Implementation of Solvent
Extraction Machine and Spray Dryer in Semi-Industrial Scale. The results of the study are determined for decision
making process. The results indicated that the projected revenue would be 2,712,000 baht in the first year which
would be from solvent extraction service 1,800,000 baht and from spray dying service 912,000 baht. The total
revenue will be equal to 8,136,000 at tenth year. The profit will be equal to 59,500 baht at the first year after
subtract the fixed costs, variable costs, and depreciation costs. At tenth year, the profit would reach to 2,850,900
baht. The results also showed that the base-case scenario, the pay-back period would be at 9 years and 2 months,
the best-case scenario would be at 7 years and 2 months and the worse-case scenario would be at 11 years 1

month.

Keywords: Feasibility study, Extraction machine, Spray dryer



1) unih

‘Uismmi‘msL‘f’JmJismﬂﬁﬁmwwmﬂwmwaaagﬂwi
Tagdayulnsuinndt 11,000 ¥ila uazdvseuin 1,800
vila wefevay 155 figninliusslenilususing q 1wy
ATUNTUNNY NEAAUNFUAIN DIMITHETU UasHENS
aun (Hfocus, 2556) lagaranisalinlul 2562-2565
Ussinalngagiiyannnuandusiaygulnsmnussinngds
3.6 WAUAIUUIN (Department of Thai Traditional and
Alternative Medicine, 2019) uazaugidesuiAInansineg
Usziiludlud 2563 nanaayulnsianigiliduingdvlu
N1IHAAREAANIAIG 9 TyaAIZIie 20,000 G1UUM
(Kasikorn Research Center, 2019) laginainanuaedng
vosnusulvsiitldlalugunn Tnedeuldudnsngiuiain
§99UTIRUINTY uaznAnLAsandnSusiiddiunanves
GREITH

nsdidnumluadefidulsanuuimideifonasiilalile
Usglewil fuszneunsueaiuiislenianisgsianisndn

v A o

nanduanatinanayulnsieliuiniswuugsiessna

=

(B2B) FsdmanisAnwianudululalunisasuuiulys

v
%

D1ANTLAYAAANILATDIAULUUNITANALALYLIIVUIANS

PAFAINNTIU

N

) Inguszasin1side
15398 luaseliTngUseasnne LNaIASIEYIAINY

1

WDulvldessnisamulasinisusulgsennisuazfinga

LASBITULUUNTANALAZYI LI UIAAQRAIMNTTY

3) NMTNUNIUITIEUNTTY

3.1) HMTIYVONPAFINNTIN

[

J9gUutuslamsuruunlvanud Ay uaun I naudn

533UIARALUIUNBINITAN o Arefynssuayulngviln
HANANNITTNgAUINGTINYIR Uaenansiall In1suand
2 a U a Y P Y a ' <

Wulinsnudawinasuiuuiluuiulneg195e5 leganny
281989LATDIF1D1991INTTTUVIR LAYNARNHUINIVE1D19
5ITUYR AU 9RAINNTINLATEIA1919 (Cosmetics

=

industry) Js.lugeaunssunienilisnsinisisgiulanazy

a

V8181881900110 F991NNITUTLUIUNITYAAIAGA

\r3osdenslan sumingt 2556-2560 Tag RNCOS Business

TNI Journal of Business Administration and Languages
Vol.8 No.2 July - December 2020

Consultancy Services Wui1 yaﬁwamm%‘lmﬁwmﬂaﬂﬁ
wwaltuvenediegaderios Taglul w.e. 2557 fyann
Useunad 255 arumsugansy waza1adnlul w.ea. 2560
yaALfintudy 292 Sruvisgansy lnedsnsinis
diulaadeseningd 2555-2560 Antlufeway 4.6 (The
Cosmeceutical Market-Current and Future Outlook in-
cosmetics Asia, 2013)
dmuanunmgnamnssueiesdiensuesszinalng
AUSERANAANINT Harmonized System Code (HS code)
wud 1n3esdiens 1nfewmon uazay WATOUAGURIUA HS
code 3303, 3304, 3305, 3306, 3307, 3401 duingAuiile
THin3esdiens %mamqmﬁzﬂm HS code 3301, 3302,

3402, 3403, 3404 Laglul w.A. 2557 Usenalnedinng

v a A

deganiasesd1ond sewey wavayTdsingAuiiialdyin

Lﬂ'%iaaé’ﬁmagaﬂ'ﬁ 81,700 &1uum Fenindosay 78 @audu
yaA1 63,400 a1uun) Wunisdseenlaegusznaunis
vunlng varifuszneunissuianalakazuinLani
Fadiunisdeeenifisaioay 22 (Aaduyadt 18,300 61y
vn) TneUseinedseanudnSasindasdoniddyuedine
o Uszinadgu #aUTud uagdulaiide (Customs

Department, 2014)

3.2) mynasigvinmuniululy
Majura (2019) sguy31 nis@nwiadtuidulula

Usznaumiy NMsANWILazIATIziaua1g o ek

¢

1) M15ATERaIunTnatn ITnguszasAiiofnyd
ANTIUYDIRAAMNTTU LAZAITAAIN LU AISANYIVUIA
4899810 NMSLHUIATEIMAIA LALATILATILRNISIIINaIn

2) Mmshasiziidanada Tnguszasdifiednwniny

q

Vulula@anadalunisandunisveelasanis 1

mMsfEnwnalulad LAseIdIns

o

3) MIIATILNNITIANTT TTngUssasAiiafinwininy

WiouveensUURNIT 1y AunieuvesyaaIng AL
NIDUVDILUTINS
4) MIUATILINNNITRY TTngUszasAiiafinyinly

v '

AuAtlunisamu laun n1sussanamlddne nisussun

q

swld MaUszanailsuasinyu Welnseinanauwny

Tunmsaamuluaaiunisalsng 9



TNI Journal of Business Administration and Languages
Vol.8 No.2 July - December 2020

5) MTIATITIANULEDTLUNTA DL

3.3) Porter’s Five Forces Model

Porter (2008) lsinausia3ssilolunisiinsizsinan
Wraulavesgnamnssy Iaen13Useiliunsenasiu 5 Ay
o

1) é’wmwiasawaq@%a (Bargaining Power of
Customers)

2) 91UNARDTDIVBITNNABLE03 (Bargaining Power of
Suppliers)

3) fvAnAuvesAulsTely (Threat of New Entrance)

4) fyAnA1MINFUAIMALNY (Threat of Substitute
Products or Services)

5) MIwdaduiuseningudaniglugnaivnssuiedniu
(Rivalry Among Current Competitors)

NsUszIliusInaay 5 Ay zieligasnul sy
analovesgramnssy Aouflasdinduloammu

4) FWauiiun153de
myseszrenuiululalunsamuliulpeimsuas

ARAATRINLLUUMTANRLAEYIUAWIANSRamMNTY 3

v v
o v

JUADUAL

1) MIANYIANMKINNOUNWTINIALENAIMNTTY

2) m3fnwguadu

3) Myidenaauazdio

4) NTIATIZHNNNITRIULATALUAFIUNNTRY

5) MFAATIEREIUNITA]

6) MTUATIZRANLIALS
Qﬁ%’ai%m%mﬁalumﬁLﬂﬁ’lzﬁ Porter’s Five Forces
Model Lilgdinsigrinnutnaulavesguamnssu nouilay

a

AnwianuauAtlunisamu IngRasunnnNITIATIey

'
a a =

NINTRULAZANNATIUNNTRU Tnelddayanfiv gl 3
IarnnmsAuaimiaenaisuazdumesidn suiudeya
Ugugiinldannnisusediuanuiaulavesanavingsy uag

ASAUN1YALTIEN

5) A58

wansAnianTesed
5.1) HANITANYIAN INLIAGOUN 195 TN IUAL9ATINNTTY
MNMsAnyIMUd ngugsnaeIesdiensuazayulnsidu
ngugsAandsnsmaiiulngs fn 1 lu 9 fvensaunisuan
yaA15aw 2.1 wauduum wiadueenvieniglulszing
Uszana 1.2 Lauduuim deeendseanas 8 wiudnuuiy
Tnefinarandnidunatnendeu sesasundudszinelu
azfusonnany Inodsesniaiosdionsuaziivdioneg
patnlanluduaudus vosondeu Yagni1 100,000 81U
UM wazdlyarinisudnuazdmuiglulssinadszunu
150,000 &uum (FEnanstimensenTIvassagy, 2558)
TunsdiAnwnilidunsgsgnélungugsia ielviuinisafin
asiitelflunszuaunsmsudnseld

m3fnwresmdaulalumsdigenamnssy Tngld
Porter’s Five Forces Model (Porter, 2008) WU

1) a"wmwiaiawm@'%a (Bargaining Power of
Customers) fisnnmeauns feusnnarososesTonie
Tgndntiedndudeanauluseduuiunans

2) SIUNWOTDIVDITWNAIBLES (Bargaining Power of

o a

Suppliers) Wu31 gAus1e 9 Aldlunmsdariavanauise

= 1

& vy Y a = " d
m%almmmdmammas[.uﬂimﬁ muaaummﬂmwmﬂu

kY

o

favhazans ayulnsvdoasdunisan q fafudeannse
agUléin feanawiliinandrunadesesvesdnnatsions
fu fitferann

3) AuaAnAnuvesdudasglnl (Threat of New Entrance)
desarngramnssuiifugnaivnssuiifesldaiy
Frurguieiinuzianiy Ysgnaudunisiiuginades
Tiuamudesiu (nitial Investment) Asutnegs usian
Fuavfiiinduvoslssesrulszian Original Equipment

Manufacturer (OEM) ASUN&n duA1UszianguaInuay

v
= '

AL TTMAUANTUNTT 20 159970 Fedvavunaaniay

vl Tuts 5 Yiishu (2555 - 2560) wuidEuanste

a I

Inginsilagsnaduduruiiniu wanddiiiuinde

q

Re

ANANYBIALIINAnTUINIVY dneauads
4) feAnA1IINAUAIMALNY (Threat of Substitute
Products or Services) MsnaunuasaningunIdiumeans

Y ¢ Ao vy Y oa = o, 1% i
duaszinaaiinfinuaudilndides danunduldls weilu



Jagtunszuasaunuiinnianmslidayulng vieingduain
sssnwAtuiiuurliifudy fadufoanaiuaindudl
naunuIseglusziusi

5) nswdeduiusendtsgudeniglugnaivnssy
Lieanu (Rivalry Among Current Competitors) wua1iilu

'
I wooa

gramnsTuiiutetuiiegluseAuumnans Wewnaisann
91nsssuvAtwdunidesnislunalegaaiinssy vinli
uIreTeny dununy nsudadudslisuusann il

[

sAnANIENUNITHYTLIsegluseduliesiisliunans

5.2) uan13ANYIPUTITY Wu guisnudldidu 2 ndu
Hugudslnenssivgaiafidnuiluadall 1Hun

1) glusnsuuuasuees Iungliusnissudnanda
(Criginal Equipment Manufacturer: OEM) Tagtduns
THUSNSLUUATUINS Raudnsidongnsn1anan n1auan
NSUTTY MIDBNUUUUTTATUIN Uazn15viin1snan

2) gliuimsuuuliinsuiens Toungliuinisidissuns
U3N15 9InNsANYINUIT JLAusnasuuuliansuaeas
druluglazifundisurssninsguazsgiainia iy
Tssnueayulng unninendesedn lngliusnmisanizaiu
N1INEA LU MTIATIERLaEIRIUNIT AT e Rayulnswag
nanduaianayulng Tusniswauigasd1fuenain
asulng Wiuinstunsdousnanayulng lnglinsouaqu

NMSUINITATUNITAIALAZ ATV

5.3) HaNTIENAMUAZETO NUTIANUFBINTVRINAIALY

suansanautuianlulglunssuiunsandailnualiy

MALTY 31NN13dUN18IEEN (In-Depth Interview) §7e

o

S vy 1 v 1 Aa &
SZN"LG]LLﬂ %ﬂigﬂauﬂqﬁmuqﬂﬂaqﬂLLagﬁuuqfﬂUaNWNﬂqﬁaﬂ"Ua

a a v

asannansssuddiatun g duinafulunisuandudn

q
v

ogiduuszdmnifeulnoliduiunievuiunisdidous
uansnsfuludaus 20 Alanurerdeutls 100 Alanude
Wou Msduntvalldiaiuseuna 20 Wit 30 w1 lag
fliteyaduduinisszdiugs wui fdeianudesnis
Uinsmsafauasyiiuia ssilidownainlddesnisamu

AILAULDY UBNINNUUGITAIUADINITAIUNITITYWAIUN

winth lUWaluNAnA il

TNI Journal of Business Administration and Languages
Vol.8 No.2 July - December 2020

5.4

N—

HANTTIATIEHNNATTIUMALTULATIUN 1NN 53U 3]

ae
=le

1) qulseananNIsasmu wuInsaenuYsuyieennns
wagfndaiadosduuuunisatauagiiuisvuinis
guamnssy dnansawuslaidu 3 Uszam loun

1.1) erAeadielsaany 19¥uyu 19,000,000 un
(nsdifnuiuszneumsiifinuduromuios)
1.2) dia3esdns M3umu 5,000,000 UM
1.3) Gunuvyuidsu TRy 1,000,000 Um
2) N13AuIA Ao (Depreciation Rate) N1

nswiandonsian 19BnsEmmuUUE RS Lyiflyadn
an sasellil
2.1) Avdonlsanu flengldau 20 Y Anludndon
sitseway 5 ded Andudaz 950,000 U
2.2) Adeuna3esdng Tengléaw 10 Y Andud
Housiaiiseway 10 el Anduday 500,000 UM
3) nsuszaaaldinelunisndauaznisaniunis
Usznaumie
3.1) fumuasi 1iuA
3.1.1) Anhwazenlyl Aodudunuasiivszanm
12,000 wiad
3.1.2) mU159snwUszdd launatansds leed
Msdediay 1 ata ﬂ'ﬂ%’ﬁhaagjﬁﬂ%”’qag 60,000 UM
3.1.3) Usziuselseny Dumstonsusssd U
ay 1 ﬂ%y’n 9 ag 50,000 um
3.1.4) A1LUABY Vacumm wargUnIalnneves
\esdng fn1sUsztunistegunssidudean 42
Tnefiald3wegfiadsar 50,000 um
3.1.5) Arvngednwvhld 1wy Agunsaleyivai
lsiAudos vide Anfiogunsnitigareusngnislde Tned
msUs:mmmsmﬂQL%a‘zﬂ@y agﬂiﬁ 50,000 UMABY
3.2) funuuUsiu laun
3.2.1) Adoumadumsudn liud Aufademas

= LYY a

Aldlun156u 99 Boiler taeinnswUsauiunISHANTNLANTY

i 1aly

Inglvigrauiulnainia 1 09 2 egfsesvas 50 a1nu
Windusevaz 50 vasUN 1 90 9 3 U lagUseananisen

\WeLnEIedUN 1 8g#l 540,000 UM Lade Wauay 45,000

UM sedUnviay 11,250 Um



TNI Journal of Business Administration and Languages
Vol.8 No.2 July - December 2020

3.2.2) ASIU Tn15wUSHUAUNISHAS

' '
= =

wudeatu Tngliadulaandi 1§07 2 egitdosas 50
9ntu ifisdufesay 50 10507 1 90 q 3 T lnsUszana
115AMS 19U eSTR 1 aaﬂh?i 480,000 UIY Lade \iouaz
40,000 UM WsedUAiaE 10,000 UM

4) MsUszauseld nMTesizideyanui wes
58lAgIRINUMALAEIAD NMIHERATATRIINGITUYIR
FatinssuaslAlduwianun 2 38de nsafalaeldiasi
avanguarnIsanalag s liuisLuuiunes taafiisnns
AnAviNsHan Ao nsanalaglddinazats dn1sAuan
AnanlagAnLdy 15,000 vmsetu laeaiuisasuls 750
an5 NM13anAlag N TLAILUUNUR DY JN1SATLIUAINES
Tnoamdu 5800 U ludalususn arnduAady 1,800
vwlulusdnly Tneuszanansluli 1 fnsudn 10 Ju
sowou U7 2 15 Su sawiou I 3-5 20 Sudewiou Ui 6
8 25 Yustawiiow uaz U7l 8-10 30 Susiawiou (LansfemI3 s

i)

A19197 1 Msuszananssela

W Sasnsade dwhazane  wuunures s18l@
(um) () ()
1 750 L 15,000 /44 5800/%3 wsn
1800/usialU
10 Ju Afleu 150,000 2 W/ 76,000
19 1,800,000 912,000
2 15 %u Afleu 2,700,000 1,368,000
19 4,068,000
35 204U/ ey 3,600,000 1,824,000
19 5,424,000
6-8  254u/deu 4,500,000 2,280,000
19 6,780,000
8-10 30 fuAfew 5,400,000 2,736,000
19 8,136,000

5) n1sUsraan1saunlsvinnu ann1sUseun
nMssulszinumsamu Andeusian aldaelunisndn
wazMIALtuNIgT warnsUsznuseld 10 U wud §sia
%ﬁﬁﬂiqm%‘mﬂﬁ 1 $717% 59,500 UM wazifiudunaen
10 ¥ Tpefivd 10 3zlIgnsaIuau 2,850,900 UM uazdl
Mlsazauiioniidunisasu 10 T $1uru 17,428,400 Uw

o =
LEANANAITINN 2

M1519% 2 MsUszInunsaumlsuany

Uil Mlsgns (um) ilsazan (um)
1 59,500 59,500
2 693,600 753,100
3 1,497,700 2,250,800
a 1,412,700 3,663,500
5 1,497,700 5,161,200
6 2,131,800 7,293,000
7 2,216,800 9,509,800
8 2,131,800 11,641,600
9 2,935,900 14,577,500
10 2,850,900 17,428,400

6) NMIUTLUUNTLUARUANAADALATINITAW Y 3INNTT
Uszananissielauassnedne 1asansiiniuduainaen
n1saamuaaen 10 U ﬁlyaﬂ'w 7,928,400 U LAYNTL LAY
anluisuRanIsWindu -24,000,000 UM wasiinsyuaduEn

1037 10 Wiy 4,300,900 UM LEAIRIANTIT 3

A19197 3 MSUTLINUNTNTTULERUER

b
=<

nszudaRudan ()

—_

(24,000,000.00)
1,509,500
2,143,600
2,947,700
2,862,700
2,947,700
3,581,800
3,666,800
3,581,800

O 00 N o0 1R~ WLWDN

—
o

4,385,900

mﬂmiﬂizmmﬂsmaﬁuamasjﬁ 7,928,400 UM WU
fiszozinandunu (Pay Back Period) 71 9 U 2 \fiew il Net
Present Value (NPV) o¢j# -1,514,449.53 u1v uaxdl
nanauwny taefiAn Internal Rate of Return (IRR) 7 5%

Aakanslunis1en 4



M5 4 MIUTLNUANUALAMABANTTAIU

318113 1aan

yarUagluveanseuatuandned
SNTIHANDULNUT 6% 24,000,000 U
yarUagluvenseuatuaniun

Snsmanauwnuil 6% 22,485,55 U

yartagtiuans -1,514,449 ym
TRTINANDULNUVDILATING Seway 5
FLYLIAIAUYU 91U 2 o

5.5) myuaszviaa1unisal (Scenario Analysis) loa n1g

AaTzntsanrun1sallufianiemng o wnuan1saLiuau

vasnan1shudulunuilaninnisalliludnedu viatiaele

LEDNNENINTUNDIFIUNTUALANAITY 3 NSRS NTE

s A

anun13ndund (Base Case) nstlaniunisainfign (Best

Case) waznsalaniunisaliaznefan (Worst Case) lagil
a a L3 a v U dy

AuUAg LA NIRRT IERaEaLBen Awialull

1) @01unsalUnR 31NNISIATIENRANBULNY tAg

AN a A

inuagsialeenselaniesenvignuiruiuiuindnd
gandendnlulusnagf 10 Tu wastiuAunua1AY edena
Iilasan1silszuziiaAunu (Pay Back Period) 8g# 9 U

2 \Aou
2) anunsalnian n1suseLliuanunsalange lagd
AsUsEININSERRUevs puandananludusn 15 Ju UN

2-4 flyendaagn 20 Tu U 5-7ilgendeegi 25 Ju uazln

8-10 Hlyendagh 30 Tu lngaziiyardagiuaniuazdnsn

L] 9

o

HANBUWMUIINNITAMU tnediszuziiaifunu (Pay Back
Period) w@ae 7 U 2 wfou 3 Net Present Value (NPV) a&uiﬁ
3,589,979.35 U havinanauwny Laeilal Internal Rate

of Return (IRR) i%oway 8

v =

3) @a1uni1saialstenan tnsaa1unisalialsteian

q q
v
o

fvuslvissietivendsteniosonuisogd 10 fulu 2 Yusn
Uil 3-a fondsoel 15 Yu I7 5-7 Twondeegh 20 Tu uas
Ul 8-10 flwondsagd 25 Yu lnvaziyadidagiuans
WAZINIINANDULNUIINATTAMNY LaeliTeuiiaIAumu
(Pay Back Period) 1¥infu 11 U 1 1hiau & Net Present
Value (NPV) Tuszoy 10 U ag#1-2,445,022.80 U uadl

nanauwny 1nediaAn Internal Rate of Return (IRR) # 3%

TNI Journal of Business Administration and Languages
Vol.8 No.2 July - December 2020

[

5.6) MIAATIERRIMIE TswazBundil

1) PaEsannsiauARnIsEeNsURTIAUALAS D3d1814
Funanuszmalng iesenuszmdalnelafinmanwald
Lﬂuﬂﬁﬁmm%mﬁwmq

2) mnmﬁmmmgiuﬁw UINTNITATUAVAINAE
aruUannds Lazunnsn1seIudngsy wui Suwaldy
Ls?J'mamLLasquLLmﬁumns‘fu %qauﬂuqﬂassﬂmqmsﬁwﬁ
14dlY11m5019119071% (Non-tariff barrier) wagn1581# e
Uszlewdiundannsrunguduuszang faazdana
@iaﬁunuﬁ”’nmamaLLawwé’amiaqmammmm%qéf’m'm

3) ArdsR U IT Las TR HAR ST AT Id 919
wazLgdelne ik unudasiianssunasnasuise
Aoutreun wmdun1siduianizidowmiumuauleves
Unirnsiaglidunisimainiiilinanisideldaunse
wamL‘ﬁamauaumﬂmméfmms%amamlﬁl,l,aﬂaiL‘ﬂ'mdaﬁ'1

auAunin

6) ayunamITeuarvaldouLuy

myBeszinnudululilunmsamudiuugsemsuas

v
a o

AAALATBIAULUUNTARRLAZIULTIVIANIREIMNT Y

)~ v aa'

WU §3nalaedignAunuuseatn 9 U lnsinanauwnu
38 Internal Rate of Return (IRR) 7iUssunas Seway 5 39
forudusuavihauladmiunsamuiisedu 20 &uum
FulU Tnondsandi 9 axldsurilsedaseiiios Tnowade
LLﬁaagﬁﬂasﬂszmm 2.8 = 2.9 &1UUM warau1saiule
laonandinisveneianis wsedinsusuTIAIANSIHER

msguadssluasyuiodnduanudsadiliae
iesngramnssuiunliuiifvlnegusioldes

9 nnsUszifiuaniunisainudn daudululad
anumsniazfniiinisvssfiuiuiu Wesmnuualiuves
wgAnssuvesfuilaafiunilddudiddiunanain
sssmRInIY shligsievsdisvesnariunuanaunia 7
U 2 \fou 1 Net Present Value ogil 3,589,979.35 U
LaziiameULMY Interal Rate of Return (IRR) #iowat 8

myBaszinnudululilunmsamudiuugensuas
Andaiaioafuuuumsatnuagiuisuinfsgramnssy

Tudusng 9 auzddedalinnnuniuiinisaanuiianuAued

Y
agdlsff Aouzddelidaiauewusiiuiy lnensfigsiaay



TNI Journal of Business Administration and Languages
Vol.8 No.2 July - December 2020

Uszauanudnsaniunuszuiunisuseld ftladeduiiin

wngtenly W Jadesuguinig Jadeduyaains

'
a a o

Ingianizegadaypainsnisiunmsnain fgsiadndusios
flunannsiidaunin weligsiauszauaudnsoniud

UsgunadnIg

REFERENCES

Customs Department. (2014, April 21). Statistics. (in Thai).
Retrieved from http://www.customs.go.th/

Department of Thai Traditional and Alternative Medicine. (2019,
April 21). 5 Years Strategic Plan (2017-2021) Revision 1 (2019).
(in Thai). Retrieved from http://tpd.dtam.moph.go.th/

Hfocus. (2556, April 21). Depletion of Thai Herbal. (in Thai).
Retrieved from https://www.hfocus.org

Kasikorn Research Center. (2019, April 21). Best of opportunity
for SME in herbal products. (in Thai). Retrieved from
https://www.kasikornbank.com

Majura. J. G. (2019). Feasibility studly. Indiana: Xlibris Publishing.

Porter, M. E. (2008). The five competitive forces that shape
strategy. Harvard Business Review, 86(1), 78-93.

The Cosmeceutical Market- Current and Future Outlook in-
Cosmetics Asia. (2013, April 21). Shushmul Maheshwari,
RNCOS Business Consultancy Services, 2014 Euromonitor
International, Beauty and Personal Care in Thailand, 2015.

Retrieved from https://asia.in-cosmetics.com




