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ABSTRACT

The objectives of this article were to study 1) the business history of car dealerships, 2) the
level of calculative justice management, operational agility management, trust, perceived
value, continuity commitment, and dealer retention, and 3) the influence of models with
calculative justice management and operational agility management. Those are key
management factors that pass through the mediator variables of trust, perceived value, and
continuity commitment, and the resulting factor was dealer retention. With the covariance-
based SEM approach, it was found that calculative justice management had a positive

influence on trust and perceived value. Furthermore, calculative justice management had
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the greatest positive effect on dealer retention. The results of this research could be used to

create a good governance relationship between brand owners and distributors. as well as to

suggest adjustments for car dealers in the era of leapfrog technology for the persistence of

the business.
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Luhman (1979) Afidefunuinnsatiuayuyae
anAudsaivesduAdwalFunLS wng
uazidvesdudifiaulindadsfunaz iy
(Reciprocal trust) a319rud esiunazgynuly
msvihgsResmeewiaies
N133UIAMAY/YaA1dINat AU AR UL S
waiilae

D1ANAIIUANEI Naylor & Frank,
(2001) lugsiausnsnuitgngTuusnmslasuns
povauaslunszuIuNs TaaliuInisting
ARUAUBIAIUAIIUA BINIT LA L dINAAIUT
wela wazAmuynuiidesnisazliunisesig
sorilos uonvnillusuas Malk (2012) Anw
Tnelddauuy SERVQUAL wagldnaiinisiug
AauANduAILUTE iU (mediator) lugsaau
i
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mw@,nﬁ'ulﬁwimﬁaadmaﬁamimagLfJu
ALNUI NG TOIUA

ANAYNANISANYIVDY Naylor & Frank,
(2001); Malik (2012) AFnwlugsiauins lngld
AIULUU SERVQUAL hasildaAunuin n1s
novaueslunszuILNTT TIRElruImsing
ADUAUDINILAIILA BINT A VL AINAAINUT
wela wazanuynuidesnsazlduinisesig
PRRInY
naufifatuayunisaseglunisiduduny
UUBTOIUA

yqufldlunsaduayumsnsegluns
\Wudunudmieyuszneunie 2 ngufvan A
N5 ©fL9102580 (Survival-based theory) ag
NOWHNISUSUIST a0 1unIsal (The
Contingency Theory)

NOWLe17150a (Survivalbased
theory) Sl emndnidulufiauanunsaves
pernslunisudmsesdnsividiiadensuend
Wasuwaaza¥anansenudenisingsialy
sUsuuAY Tuusunvaseuanansalunisuady
g3iadesaninInsesiunIsdsunladaenis
USuinnuniegaiu 1nssasd1eesRnsdeadnas
wazAaew Msdeasdaadunuu 360 seeily

Wasuuas lisiodu Tnensiaunuesedng
FOUAU (self- efficacy) A3 TAIUGTINNITEOUTU
mawasuLarindslenma uazgensunundes
(take risk) (Miesing & Preble, 1985)

NBYNITUINIST@a U5l (The
Contingency Theory) nanAnvameuyAotulan
wiansirenulidnsafinarnvaeds dady
fuimsesdnsazdendenisumsiivenyaurdy
anunisailugasnanduniniian fagsinle
sAnsasnsingInaldvumudssiosiian
et sod Sinnziuasssiiunadng
Tuusiazmadeniioldlunisuimsgsialiiey
58A (Donaldson, 2001)

ASAULUIANTUNI5IRY
ANTNAIUINTOULUIAA B1FUNANTT
Anseianeiideuasnguindnatiuayy st
TuduvosiemlunduarJadouavinveadu
andna Inedvuianumsinzauludanisly
FanUsiieusedndlunnardade (latent)
venandudafinnududeuludunieduiug
Fadusudenldisnisimsiviiienau
ANUATIUAIBAILUUANNITIATIATINUU U
Covariance Based @9iidonnasmunzauiu

NNYDINN WAZYAIINTLUBIANTABILBNTUNIS nsAnwil
IITTERAITA I T T L
AITA T I S S v lerertd marvidasaiv

Hl

AITEEFITAI IS eI
L1ur7 U059 F1s

¢ 3 TSI TR T B T e
HE

rsAveslvavITilis

ST FLLVT LS T TITLS TESTEIEILICT

o

DI 1 NTOULUIANNITIV

FPRINRRRE
MIMAUAVUINADEASE AR LU
Wundn Fsonfuarvudinsulseaula Tunis

nadavauni1slasIas1ulaelgnannisves
Westland (2010) N15AIUIUIUIAGIDES A9
n 250(/k’- 450(/k) +1100 2100 T34

be

be
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Usenaun8makUs construct 6 7 wazskUs
Wauszdne 24 79 (jk = 24/6 = 4) GaUU
mu%’&ﬁ%lﬁwﬁagaaﬁ’mu n = 100 NUBT9
I~ :.J/ c': Ql'u o
WuunedwsnAsula lunsauin

nMsguilegauuUdatugiiegnadng 0N
nskUslsznsniudugiilagldnsisaeud
U 5 ASIFUAT LATINATTUUINAIBE
LUUARAIU

¥ ~ v a ¢ A

Toyanldlunisimsiey Ao
LUUEBUOINNASI9UIINAISNUNIY
255UNTTULALITUINTIALUU 5 SELAUNKIUNIT
MSIVEBUAINUNEINTIT UL BN (I0C) My
LIRS LAEVIAADUAINILNBIRTITININTIA A28
n151% Cronbach’s Alpha fiA1ALA 0.794 -
0.836 &4 gININANINTZIU 0.70 UAAIIIAIY

4‘ = d‘ %

WL ELYD AT DN ITLUNT IR

NAN15IY
NNSANBINGUFIDL1FUTENBUNNS

& v o ! (3

Mmiudunuiiniiresogudlulseinalng

3117 100 28819 HANITILATILVNIAY
AnANTRYDIIUNLTINOULUUABUNAMNIFY
Use91n3A1ansuseinnisvingshakazaAdIy
Anwiudetadtlumsdnwusnguadsil
aNuUENINUTEYINIMANTVBUAVRY/
fuimsiidusunudmiesasud uazuseia
N159115579 WUl Areuwuvasuaudiulng
Junene Seuaz 63 91808581319 40- 60
Anludesay 68 drusedunisfinuigeande
sEAuUTUNIIeUay 51 509a9U1AR g9n1

a

USeym3sesay 45 1Wudrvesianisiludiu

<

TnaAadudesas 53 szaznainisidusuny

<

[

Swmigsaguduiuannnii 20 U Anduseuay
62 srurunineuluussmiiduinnit 100 Ay
J91unudesay 43 s99a9unAsdIUIUNINIU
50-100 AUl $1uuSeuay 40 nsidudauny
MU TNIUALNLALININAATUINGR A
JuSevay 97 druadivessyavvestaduusiay
fatiu IWaglsuifisunimsiuveudas
HadeannguinegefidnuUsingaiumsn 1

M1579 1 Wiguigunmsanvausastadeannguaeeng

3

3789N13 Auade | dau | dudssAns | sy
WJeawu | wisay
WA | Kuls
n1s3anTsAeAsTINluNsAwINAnsUsElel (M) | 3.14 1.08 03¢ | drunans
N1390N13AUAABIRIUNTUHTRNUOAM) 3.60 1.07 0.30 110
Aulinsla(TRU) 3.36 1.19 035 | Yunans
N5¥u3AMAY/YaA(PEY) 3.40 1.08 032 | druna
mmgﬂﬁu@qmﬁm(coc) 3.48 1.12 0.32 Urunang
nsasegvain1siludunudviiesaeud(DER) 3.59 1.02 0.29 1N

a3Una1nn1se 1 ludruvesldade
UImsusenaumy Msdamsnugfsssulunig
AuIaNSUTElevl Lag N15IANI15AIY
paasialunsu TRy Susuifuresnds
feenslvmlnlufinstansameaasialy
maUfoRnugenitviludiuvesriadsiigeni
warduUszansunenuiunlsfisindn dau
Padadunarstsznaudae Jadeaulindda

ﬁ%amiimﬂmm/uamuau Uadeauyniiy
Besoiilosiu 'S“ﬂUﬂ”LLuuiJﬂ’J’]ﬂﬂaLﬂEJ\‘iﬂ‘LWN
TuduvesraLaYaIUSEAVE U s UL
Tudrureinsage U B USULEENaNITIATIEH
iy uimslenzidudedesssd
waRINaNITIAIEITaTaB B udu (CFA
- Confirmatory Factor Analysis) Tun1514 962
wusludadenuindasfiainunaundu Chi
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Square/df = 2.02 RMR = 0.052 RMSEA = 0.073
CFl = 0.835 GFI = 0.843 wag NFl = 0.897 a&ﬂu
nauslgldmannamiinass eyl sd
Usednsniafianimintaduesailded iy

LEnIIINTIATIRladelanumangau eyl
a7l le (Hooper et al,, 2008)

I -
.33
[ J—o-cdns
o.=1 o_sa o_1e
R e B
1.0
—_—
o.=7 1-o7 o_o=
o ope e N RN
/ .07 —
o.7e
/ .13 o.€4
o.=39
1.63 o=
: [ eees o :
°-== < <e
Ay B
7S
o.es ——o_ =
o_ao oAaM4a DER2 0,_s\l
DERS |—=o.z0.22
_:Dsnc ——s,zj

AN 2 LdUNNAIIUFUNUSYDIF MU UANNI5IATIATI

2) Han153IAsIENaIkuULlae Ty
Covariance Based SEM #28015USUALUU
WOAINUNANNAY AINAIN 2 AasTaAly

naunduded 279F _ 2080 RMsEAR
0.073, CFI = 0.971 AGFI = 0.841 wag RMR
0.074 wazwan1snagauludinuulnelyan
UINTFIUAIIUNAUNGY AIUUIATFIUYD
Wheaton et al. (1977) fetunanisiasisy

AILUUNTBULUIAA D8I1ANMMNZANEE

f1919 2 agﬂwamsmaauauuagm

naeisuld Tnervesadulssansandunus
v94Ua4y TRU,PEV, COC wag DER &A1 0.983,
0.916, 0.828 uaz 0.552 Fsimoglusziuun
wazszauUunans (Aduussansandunuss

1 0 - 1 TneflinowiUsediugsl 0 - 0.19 ¢
170 (very weak), 0.2 - 0.39 @1 (weak), 0.40 -

0.59 sgauUrunas (moderate), 0.6 - 0.79
JEAUNN (strong) Wag 0.8 - 1 SEAuNINNgN
(very strong) (Stanton, 2001)

GHEEE M Aduuszans t-test p-value GRILE!
CIM -> TRU 0.991 % 8.016 0.0000 afuayu
CIM -> PEV 0.964% 8.016 0.000 afuayu
OAM -> PEV -0.009 -0.095 0.342 Tylaniuanu
OAM -> DER 0.187 1.476 0.062 yladuayu
TRU -> COC 0.071 0.251 0.074 Talauanyu
PEV -> COC 0.877*x 3.343 0.000 atduayuy
COC -> DER 0.664* 4.463 0.000 afuayu

VINBIMAR: *p =.05, ** p=.01, ** p=0.001 (lfiil p Aoszduile
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asuNanISnAdRuANNAFIUINNNGY
MeeeUsEng

1) Jadenisdmnisanuefsssalunis
AuInavsUselevd (CM) d8vSnaldauinse
Autia19la(TRU) wag N1ssuinnA/uan
(PEV)

2) nMsfuianAt/gan FnSnaigs
vInseaugniudsdeLiles ( COC) uaz M1
Arpg dusunuminesogus (DER)

msenUsnena

AnTnvewdardadeseuiieuly
druveatadeuimsdsenaumey NsTansAY
gAsTsulunIsAIuINENSUsElevdl wag N3
Famsenuagesialumsuiiinu duani
vosngusiaeg sl miinlufinnsdanisana
adaafalun1suf TAnuganiinsludiuves
ARAeTiganIuardisravsuisruiiuusi
fnin drudladedunasuszneusng Jadua
1171¢la Yademsiuinme/yanuay Uade
AT sriilos ffu swduAzuuuam
Tn&desfuidludiuresaniadowasdulszans
wam LIS

HamsvnaeuaNLAgIuledn (1) Jade
n1s¥an1sAng Asssulun1sAuINENS
Usglewl (OM) I8vsnadsuinseaulinga
(TRU) wae n133U3AMA/YaAT (PEV) Waz (2)
N133UIAMAYYAAT TBNSNaLTuINsonIw
yniudsianiles (COO) uay nansagidusuny
Jrmiresneud (DER)

msniadelunseunnnnisinuiiian
Fudszansanudunysgeonaliesninaiiy
uAnA9vesgUTI IO U e UG UT ST
LilFdudvessuianusnunlunisdy
funuBsUszanasosas 60 Wufuudming
1NN 20 U Fedanadanisusziiunalag
Aneuludiuveslafonisianisanuefsssuly
msfuanidvEusslon venanmeduiaum
snpufusazaneiinadansUssduiiunisiol

YBIFINUTIMUNYTOHUALANA A Y AIUNS
MSANW B Gummesson (2002) UBNaNEY
AN®INI9IN1TMAIN Morgan & Hunt (1994) iy
g1danudfnylunisiadanssunisnaiai
duaSuduiusnmssrinadwesuargndniily
sUnuududeslifonaUsslovinamstiu fe
MsanfunU waziiuyarnsueliiugnen
druguuuuiidudedldldfeansduiug (bond
relationship) $¥MI19A1YBIAUAMAEYNAT NS
IANTHUNUTAINTENTINQNAITIA AR B
Ananwlunisuyanegsia (Gronroos, 2004) T
‘Uﬁswﬁuﬁé’mmlﬁdwﬁmmwmsﬁquﬁ'ﬂ'iwnfw
FrveansAuf TR U s
nsimdnaznsUfURnsnsAldidussy
(Prachachat.net, 2020)
Uszinuanuaiunsatunisuiudanis
anupaewiTlunsUfURnuTasdeserfenis
UTNISVOIRUNUTINUETOLUALBIUTING T
Uszifiu msuuniiinisnaneliaenndeaiv
ANNINABULAENIAIALAIAIUABINTTA I
vosgnAndudosivinldluszduuunans
(ARde 349 wazArduUszansaruiuunys
0.35) angHenatiesnannsdudunus
g1 dusindnisudsduduaglifed
LHuNsRAIRlud N saduayuIINgnAn du
Tnajgnéasidud dodudtowielivisnay
ndunsvienuninaueudfguadagiu
ﬂ’]iLL‘U'Q‘?JJuQIQ%UMWﬂ SR 1veIn A UAT
so8udagdosdinuaninsnainnisasuilag
MsudmsgsRaLayaudsndeszuu dasade
msuUsuWaeBussdnslanmsavingsAals Fanns
U¥udsuFeniinisdanisanundesiadd
5¥AUNTIANITOY 2 S¥AUAD N15TANITAIY
ARBIANTINAYNTIUTEAUTINA (business
strategic agility) (Weber & Tarba, 2014) wagng
fan1sauadesirlunisufifen Tuiidns
vimsgasnansiusuwnudmmiiesasudazsies
ymsusulinmsvhgsiaRtuninfslunndfan
NAN15AN¥1999 Dahmaradeh & Banihashemi
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(2010) Tnawinauynszavaziondy agle
employee Litefuilofumauasuntashuyniia

NaNISANYIANUIT N153AN15AY
AdewRdlunsU U (OM) Tansnals
uInde n15suianA/yant (PEV) Tunsidu
faunudvinesaeud wag nsasegidudaunu
Fminesagun (DER) atUatumeRanIsAny
Y99 Cunliffe & Eriksen (2011) Aon15vi11¥
asAnsndegsRadufiunuldedasniian
psnmew iildrunilsdnlafiiugassades
wily wun1susulassasesdnsimungauiu
nsvuiidedulasanduneuas msdeansi
Wukuuwsedne Jausssussansiuuineuiu
finuazajsny amzgifianansadengsialml
WemnuadesiuBanagnd dansuiuasunis
UfUmRnulussnslalaglifinnisdesulag
U Agile 3 @111509RE 1R UANAF Y BENS
gonUszarunazaiisegelalvndnaud
woAnssuluidegndenisinanuiiledinig
Wasuuas fefufimsuimsluiladeilaiinng
Ufunuaninuindeuiudsunlasg oull
reliiianasion1suinmA1/yant (PEV) 3
atuayUNafnyIve9 Rafe Sagarin (2013),
Dahmaradeh & Banihashemi (2010) Tun1s
U3vImsUTufivesgia venaniinansiinw
Y94 Weber & Tarba (2014) fifnu31A21u
ﬂa'aﬂﬁ’s“ua\‘iﬁqiﬁﬂ (company’s agility) Tusnuna
gNSuArEINTINIA TN ANE A DY
fogNaNILABUAURBHAUTENOUNTYBIGTNT
AUAFRIRITEAUUS URAasAnTatanseuIuns
NARLAzL TN TIIUR M sdsaUALA T et
MIVETOLUA NTYBUALATNEUA IR UAUDID
andduauTIag gndeadiodnwgndily
duiludn13Aeogve953A9 (Dahmaradeh &
Banihashemi , 2010)

Nan1sANYfinUI1 Analineda (TRU)
Lifansnaidauande AnuyniuiBwieilos
(€00 ralufemniimnalindalunisine

57

7

Hiumulindeiisunusmineideusom
Wmesiodudn Fesihsseguunauszloviisnamey
wudundndsiudmnnuanauselon] fumu
Fminefienafinsidsunisdmiiglunsdu
Ny %ﬂaﬁuﬁyuwamiﬁﬂm Anderson & Weitz
(1989) lumsinseavvesnnulindasenine
Fludenudanius iedduimsusazihedidu
AAvzaatinulindaludiseauduiug
sumisdruaidasaudielumsmmesenilonia
Haymiuluusiazielnensususad i way
woslgymsauiu anulilaluszivgsiadudu
WiweInsduasINaUsENOUNNS WONINiEa
aﬁuayumamiﬁﬂwwaﬁ Patricia, James &
Russell (2006) I1n1satfuayutisanamides
WIUIRUANEINA TR MU IMUNBULAZIA VD
dudniinnulinladafuuasu (Reciprocal
trust) wazaanud esiunazy nulunsiin
gaiasuewanios Mewmwatnamsinuil
it anulindla (TRU) Tdddnswaiteuan
#o AnuynuBseiiles
nanasausuNAguaTuayly 2 daufe
1) Jaden1sdanisanugfisssulunis
AnudnsUszlovil (M) A8nSwalsuines
Auliaela (TRU) wag n1ssuinA1/aann
(PEV) wansi1lun nsinaesdiog19diulng
aﬁuauuwamiﬁ Ny Park, Park, & Dessouky
(2013) AfnwnlugsAauuuAids fiwudnig
InsaugAssulunsAwEvsUslonily
dIUVDIAUAI/AAA1IINNTH MDY (value
delivery) Tnansnisiiexlosduuazu3nnsidn
fefu audeliiAndnsusslonifimuiiasns
AaATludIuTeInNY ST UlaLazn1Td IO

9
a [

duennilanning uasiudenislinugnaasla

Y 9

wad19 N3 lneRua1lazdinegluda
anA1 ludaunuA1n13Su3(value perception) 4

Y 9

fnfetesiuandnyuzlunduaorand
value) d TuluatuAnuy1ve9 Leek &
Christodoulides (2012) 91nNM35U3AMA/Aae"

'
a
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(value perception) aztdunaannnisuseiiu
PeFssTa TudumsiunaAndainn
Jadensuivhdldnisndnfidiussdnsainda
MUERINITIANITANUYATITUAUNTLUIUNS
LA¥NSNTFY ueNAINLEATUAYURANSAN
U84 Greenberg (1990) Tun1sdanisAue ATy
TuasAnsiundnaunuindmdnauiuianig
8 535u08IANTIUNTAIUTRIN TRUITUNS
lewifaediaalindaluasdng

2) M3FuianA/ani (PEV) 18nEwa
Feuansennugniudasiolles (CO0) uaz N3
asegidusunudmitesoousd (OER) Wesan
n1sSuiAne/yad (PEV) inainnisuseiy
drudnuaizAnal (values) AMUUAIINUINTFIU
gt Uniaanunedeny LW msnewaraufa
vosfjusznounsiiidudunusmunesagusd
fiall AruAn (value) iARInMsTeulfioy fae
mMsUszdiusenineUsglovdfileuiunsides
goyde Tunsaswanuduiusseninuieniy
Winsiduflumsdnnisusslenifiaglasu o
LUIAAYY Payne & Holt (2001) Taesufnwil
SnnauAildsuludiumes usnslunsvindn i
mMsndaveu matolald nadseloviivmansiu
nsasuuazmuidssdundn Insedengud
atvayufengufessalselevi (Theory of
Utility) studiaunud wiinesasusioglugiug
gnA1TINTanguanuA1AnTs (Expectancy
Theory) fitinunl4lussmesvesiaunud e
sapuAdalanuziugndng siosamudie
RN uNTYINgINa uarAewausudyan
Tunsufomudennamenisdn dedudusen
AU mnesogud asunisuinistunisyin
5507 pgNATUNIULATNoUUTUTRRNatluEY
AngA aduayuausnivivaismumalulagiy
dUN1TUTNIINITYUALAZYRNTBUA NIza31
mssusnuiunudmig lngussdivanns
amuuaznaUsslovifianiiegldfu uaszile
Urngmsniaiaintu SmausylonifiAntugs
nnsa U Aasinnssuiaauagenulusae

fumnenmmansfnydatuayuiiiey
Aaunudmuiesasudgelanalseloyinig
emiauaenaustleriiudeglussduiiimels
mumdnvemguiorsadszlov Sadmali
msﬂﬂmmauwmwmﬁmﬂcum/mm (PEV) 31
awawammnmammgﬂwummamaﬂ (COO
waz msasegldusumudmuiiesosus (DER)
Usgleviludwuleue wasafun
Han1sAnytudIuvesladenisdanis
ANugAsssulunIsAuInEnsUselevtives
USENIReIMTIAUAEBNS HaBIUINFaAIY
Timdawagnissuiamua/yan wansindunu
Svningsoguddalduius imdiAsudiveme
AuF R80T § e usE g 1n19n5E
melfianmuandeuiifieudumnuinndaiy
U3EmgAndamsiimsfmunuloueiidavgusie
Usuiasutennauiieaualvidunms g
sosusanusnogld uenanilluduvenis
JAN1sANUAG0IRIlUNTURURUYRIA N
Smhesaeudnivorunuidiliduaiunsius
AuAvyaAT lunisdudunudmuiesasud
way n13nsaseg duiunudminesosudiy
Uit uid1vesmsndudiaisimuady
wlgurguazirlugaialfdalun1sineusy
yarANIuazduaSuA NS ATuaTanaiums
douuazquasooudioidunsiauadisnn
annsolumsvigshasely wenanilludaues
massiastimsfineusainusussnuduiiile
\WudaeSugaamnssusasusivesszndlney
FoddrlunmiAdadomndusznouns
Adusunumiesasudlutaniunsains
52UIAU09L5ALATIA19 ABINTYAUAIIUAUNIY
N9NIAAN wardian1sUsEnaugsnaluue
YN iauﬁgagﬂLmeiv‘hﬁﬁﬁf\maqmiﬁmmu
Siesosudfdadusuuuuiiaiineuimen
Fausiofin lnegldnAadevesiiadeiifiien
e 3.60 wazduUszAnswianuTuLYT 030
Fuinlinisusziiunisdanisauna sy
sanaTsluszRunaynSLay sz U TRnsdlid
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NsA Ul UNITRI el esun J9dNanans
NaavUaNUAFIUYeIlaTeN15IANITAINY
agewfidndslunstundeu Jadonsivs
AMAY/LaAT Wazn1sn1sAsed duiunusmie
sa8uf WenaNiinsiidennauarianisves
WIVBINTITDLUA LA AT AN UANUS MLNeAT
ALANFNAY

RIGTLIH

mMsUsuagussiaed1emInd vy
fumsUsuguuuulumaingsiaiivdsuluan
AN WUMSHTUANEUeBaTE MIeN1SUIENIY
goulau n1sUsulAsaase N1susIgINaves
Fauyudmiiesagud ideslufunsdudiu
guauazgent1gneud Wuauduing viseaud
ssivTnsudiiones Tauientsldindesiioly
yiuasly iunsiasuuawesguuuumelulad
T vessnoud dosinisuiuadsuludi
wifnaufigeutigssnoud Adesiinnuiiu
F0eUALUBUIAN WAENTNNUABILAIINAINNTA
TunsU¥usa (Employee Aglle) shai frasld 3u
N5t uayuIININYeINTIFUAT (brands) Tu
Fosweanisuanidsudeya liesdaaud
(Knowledge Sharing) 1A 81 uinalulad i
Uuidenlumuaniunisal

n3delusuinndmiugsiadunu
§minesasudluouinniidosmuiuaiiy
Wasuulasludtusasudinaisidusasud
W& sl nisnaniwasuluiduuuy
seulatnniu donnasiiznisdidosiinns
Waguwadluewnan SuAnanguuuuiivingsia
fidsuluanidngumsudsiuanguedass
“30n1308K 1400 ulat NToNavRIW MU

LONE15D19D4

weluladiunsldndanuanmsidsusaud
Al omduvuiRunndusosuddlindsony
Iylfharnuusined Aludrunilaidwasionts
ufunusminesaeusiidudiumesninsms
MEuarNITALA U oNUNTITEUA
viensUsmamdananed fesUsuiiludues
yaansuargUnsal uennTuUsEEHAnTnEUs
Iylinunasefifnagnsnensevdmalyicauny
Fmeasunnduguduinmsiuieany
aganndia
Fefumsuimsgshvesiumus e
snguRdadosiuludunsdudSuguanazdon
Uh3s3080s Fediosendonsusuasugsianeig
52151 Tunisldinieadleviuaioviunis
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