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Abstract

This article introduces the concept of consumer relationship creation in digital age.
As brand value is being transitioned in the context of time, the conventional concept of
consumer relationship creation may delay its effectiveness. Humanizing of brand concept
has been reviewed in the age of digital society, and as a result, brand has been leveled its
business role up to consumer’'s companion in every communication touchpoint which leads
to the most effectiveness and efficiency of brand value creation under the changing state
of consumption. The article reveals the elements of brand as consumer’s companion. It is
certain that friendship refers to a strong, consistent and long relationship of friends
ffsv, however, in upgrading the status to an intimate friend, brand needs to understand
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fsv, however, in upgrading the status to an intimate friend, brand needs to understand con-
sumer in both of their basic needs and delivered value perception. While the meaning of
“value” has dynamically being shifted in the digital age, it is important that brand possesses
vital skills of its success, learning and self-adapting.
Keywords : Brand, Digital Age, Value
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wususluEnyuaeil aususufanansafnadnamnnanadugsiaangnsnduilewnustngls
lauazidosiu

uanani} 1Adanes Albert et al. (2009) TEAnHIRuafUANANRLETZII LTS
wazgLslne LL@zagﬂﬂqﬁ’ﬂi:ﬂ@ummmm%’wLLmum’ﬁﬁﬁ‘lﬁ’;:Iu?Tnﬂ?ﬂmeﬁmfluﬁm
Taun

1. AANAR (Idealization) FussAdsyneuddyiiasieudenuudonsilumnuduiugss
UINELTINALAZLLIUA LUTUARINITDADLAUBIANNFABINITITNAMA IUITALYANARYBIELLT
Tnald asfsznevildaeissuairalisinafaudnaseunsusd wasidndnuususie fouusd
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2. mflﬂna”%m(lntimacy)éﬂ?‘iﬂﬂﬁﬂiﬂz’u’?ﬂmﬁuLLmuﬁmﬁ@uLﬁ@umﬁmﬁwuL@@ﬁuﬂ@ﬂLﬂu
pNdTLEE A gAnT U Aeaauauneladlong Ind

3. ansilurananmal (Uniqueness) Aennnuuansingldmiloulas fiislnaaziinaaudung
wazidnduususRenufiAmiteaudndniiunindeegae

9113481999 Becheur at el. (2017) Taldasrlsznauaes Albert et al. (2009) NNARALINT
zﬁ'mmmﬁuﬁuﬂ%amw?’?ﬁnLL@‘Vmiﬁﬂﬂm’mmﬁuﬁuﬁruuuLﬁ@m”udwﬁu’i‘lﬁmLL@”LLmuﬁ“wud’]
muﬂa‘mmﬂa‘m@m@m@mmm (Idealization) wazANlngda (Intimacy) uuﬂmﬂmmmmmnw
mmmmwnumuﬂmuq

anAna1aNdnafuas muimwmmmwmur;mmummmqmmfammwmmmmum el
Lminmﬂﬂ?zn@ummﬂunﬂumfm“l’wmmmqmuwuﬁmﬂuamimim Hia9annnnaiannAY
ﬁmﬁuﬁﬁﬁumﬁimﬁmmLzﬁﬂﬁmm%ﬁq@mmLLmuﬁmmmﬁﬂﬁdw%u (Coviello et al., 2002;
Lye, 2002) Lmewﬁqﬁz%wﬁmﬁ‘l,umm%qmmﬁuﬁuﬂmuL‘W'faui:udwu,muﬁtm:r:zu?‘llmﬁ@mi
a¥ PN UARFATA (Digital Content Marketing) Lﬁ@imuﬂ’]ﬂﬁ‘ﬁmﬂ@LLU?MﬁﬁUEE‘L@‘Iﬂﬂ
me%’w@am'ﬁmeﬁtimamzﬁ”mﬁaslw,wi@tﬁ@am\inﬁig@a’wé\iéu?‘tmiﬁi“uﬁmg@Lﬁ'mﬁmmmﬁm
Awauazdsinane winlfiRnaneduiussuuL i uszezenn (Batra, Ahuvia, & Bagozzi, 2012)

Im@"ﬂwmmmmmé‘wmmﬁuﬁuﬂmuLﬁ@mzijLLmuﬁLLmé’u‘?‘Tﬂmiuu‘?‘ummma‘m?‘ﬁq
AR UAAATA (Digital Content Marketing) gnasunely 3 szau e

1. MeaiapNdNRusAugLFlnAluszAuwLen (First-tier consumer) ) nsldRaumnusnuAeRATTA
(D|g|ta| Content Marketing) 1u°uuw,ﬂumimw’lummimmmmﬂmmmmm WNadszauniand
FINFLAAINYNAUNNANAR (Cognitive Engagement) Lﬂuﬂqwmnunﬂmwm‘}Ji‘Eﬂmm'a
wusus santensliiudeyatnaansiiulusuA lugeanigsig o @mmumum’immmmﬂ@mimu
(Harrigan et al., 2017; Hollebeek et al., 2014) mmgﬂﬁumqmmtﬁ (Emotional Engagement)
Lﬂuivﬁuﬁﬁu’?ﬂmmuwm”uﬁaLLmumﬂlﬁ@f;iNﬁmmuiaidwwﬂmmmuﬁﬁu%ﬂmﬁnwmvmm
WUTUA (Gagnon, 2014) mmmwumqwqmmiu (Behaworal Engagement wuﬂﬂmwhwm
IURAZITHZIIANDE TLLLIUAUUIUNIWTBININE ] TR LTUF R i AN sad1aTa
mimLW@’Lugm‘Emmmﬂ?mumimmuimmqmLum wazWIIANANUS I dsvausialyl

2. ﬂﬁi@%’mﬁfmmﬁuﬁuﬁﬁ’u;;’{u?‘l:ﬂﬂslui:ﬁuﬁ@m (Second-tier consumer) ‘Lu%u‘ﬁ%
AeadeeiuanudeiilunususuasiruaRre L LTws %uiﬂu%uﬁa?ﬁﬁtyiumﬁﬁmm
panduE T usre Ll dnunuuazuinufiuty fustnamenisinaalilsslauazasdlad
LLTUANALIENANIAN $T9UEINNIRDANTE LT AIN19Fg T aganaelinsann TuRanew
muﬁﬁiﬁums%mﬁmﬁmmgmﬁfm wiugn wazidedeld (Dimara and Skuras, 2003)

3. maa%?wmmﬁuﬁuﬁ’ﬁu;ﬁu‘?‘fmimxﬁuﬁmu (Third-tier consumer) WAMNANAUS b1
a:ﬁu@q@mLL@:L’ﬁ'm%qﬁuammLLmuﬁ Lﬁfa;ﬁu’%‘lﬁmﬁmmL%ﬁu‘luumuﬁumﬁﬁmuﬂﬁﬁﬁm"a
wUTUFAn AR U AT e LA ‘Lua‘:ﬁuﬁé’ﬁim%ﬁﬂdﬁLma‘uﬁmﬁ@mﬁ@wﬂqumm
Apuang wazniendntlauusud
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First-tier consumer - Cognitive Engagement
- Emotional Engagement

- Behavioral Engagement

Second-tier consumer - Brand Trust
- Brand Attitude

Third-tier consumer - Brand Equity
A9 1

'
A aa

nsaiepudNRusLULeusTd L usuiLazfisinaluEunasInssf A Ui Ao AA
yia (Digital Content Marketing)
11 : Hollebeek & Macky (2019

AatunIsRmu A NANTuiree U lnAlulsarssAutuidumnnandnaesnisaine

e A ano . . o A = Y o S 9
ARUNUBINIUADAANEA (Digital Content Marketing) ‘1/]‘]]‘1_|Lﬂ@’ﬂqumﬂi‘?&l‘ﬂ'ﬂ\‘iQ‘Llﬁ‘iﬂm/lmﬁl'ﬂl’ﬂ\‘i

¥

Aunusue wazinliuusuandasanataiuiveunaaesiuiinaluiign esananuiuivey

a
|

Wuansduiusnudansanazinuaistennsouusus uasduiusnlddduandu agnlsinug
wusuAFaenIslssiunnsfuiresdidlnratiane naa¥spnuduladiansduiusiudang

'
I aaa o o

ne] NANA1ATYBRINNIRNellganudniusawiiney wusuAFasFanguslnaRne AN aY

a 1A

5
be

NNITUNUTIBLAZAINFBINITTIAIAT TIANTT “ARMAN" UHUBULAEUNIUAINNNEEENS

3
medalugaRaa wususRefesndauiuasiliumetane daduinuerddnlunsaiauusud
nsfiAnE : wANLly Move with HUAWEI Watch Fit uuwadwaiadu TikTok

flaqiiu TikTok Sfldsmuaieuas 800 & uau ilusesunanafiilunjesing Facebook Fsfaiag
ﬁj‘l%@w%u@ﬁﬂizmm 1,600 #11A% (Billion Mindset, 2563) IatIAB1N1FAYTS evnauine e

”ﬁmnwmnmwm’aumu ynlafalndluddmtlszandulidnasily “ladalad Lifestyle)”‘ﬁ'm@u
mmu@mmmnmmmm AN, Viog wazpsauai, “inefafuuund (Performance)” e
Aenfupagansauazaan “Eumefimusiul (Entertainment)” fitiuny, Tedaine, neginad
LAENEHUHUARY “Iiuazianssunaneuda (Sport & Outdoor)" mmummfanvﬂqmemafaanmmma
igaiitauazifnen (Travel & Leisure)” e mnaiiessuazanLAiviedfies “0af (Beauty)’ Uszney
fatBee09nnneNLazuNgL 938 “Aaad (Learning)” “AamAnainaassA (Creativity)” (Tech
source, 2563)

%ﬂ‘wﬁqﬂfaumum’ﬁiﬁ?“umqmu‘l%mQ"lﬂiﬁmu l&un Hashtag Challenge 4811130
aFtlszaunisaidanaesdldaulfatnaumieia Tnanisaine Challenge sine o laidnazifly
N3N N19Faunas n1svinAanssneg o) WELstnaldnaaessin Aewmus Hashtag
Challenge "Lmummmuimmmﬂwmmu TikTok il udaunilsasnisinlawnn

il nnTsIueNnA LAY TIKTok Samaa 5 dau Tnautadulaeanuinsgiu 3 dou liun
1) Brand Takeover %\‘1Lﬂu‘&")ul,l,i‘ﬂ'?llEﬁ%\i’]u@uﬁﬂﬁﬁuﬁLﬁ@Lﬂmi%ﬁﬁuLL@WWaLﬂ‘ﬁLu 2) Top Vie

=y

aa = ' P o A ¥ v ey a o aal o ! ~ a o
ﬂ@QﬁI@LL?ﬂ‘quL@u LﬂJ'ﬂéﬁthuL?NmuL‘IﬂImLL’ﬂWW@Lﬂsﬂu Iﬁﬁlqmi'ﬂﬂ\iﬂ@qqqxuﬂquﬂqq 60 U
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3) In-Feeds Ad %'\1@«1:Lm?ﬂ@giwdwmﬂﬂﬁmuLmWWEm%”u AnaasdauTiaeaensailam
virauANlN1IRaATRILLTUS Usznaudig 4) nn36519 Hashtag Challenge Lﬁﬂﬁﬂﬁﬁﬂ%’mmﬁm
NIRBLTLLATHIMINTUAUTAS 7] FuLIUAAI ST NNALATY LAY 5) Branded Effect Lilu
s Al m‘ﬁfmmfgﬁummLﬂ?ﬂlﬂuiuwm;m"ﬁmuﬁﬂiﬁﬁmL@WW\IWT ot msuanoyruserindieds
TikTok azinligldsmuAnanisaiepaumufiunuuunanredy nTiAadunsziauazsngn
200519 ] Fanludenn

HUAWE! flu@nuilanssusildnnsadng Hashtag Challenge HiuuAuLilty Move with
HUAWEI Watch Fit (#HuaweiWatchFit) LuuaLwaLadu TikTok iielyslun HUAWEI Watch
Fit unmdaasesdahududnlu AnmnizaaLANIAn sl enennaundi TikTok
LAIAUMN #HuaweiWatchFit mﬂﬁudwm5ﬂmmvLﬁummhmm@ﬂﬁﬁﬁqmmm Huawei
Watch Fit mmmmummnmmmmﬂumLLmuLﬂm mmwuwwlmiumm%m \{lu Animated
Fitness Coach faifunileludt mmmﬂmm@mumwmuﬂuu‘lﬁmﬂiwmm’lumaﬂ@ﬂmmma
t1 Huawei Watch Fit fuglunanilnyfiazlifusedaansianalyl

» THUAWEIWchFiIt

HUAWEI
WATCH AIT

HUAWE!
Watch Ft |

il

AN 2 nsddansanaefLsinA ANy #HuaweiWatchFit
‘ﬁlm www.tiktok.com

mimwmuLﬂmlumﬂwm”uuﬂﬂmuﬂmﬂma‘mwﬂi”mumimmmvmwNm‘TmLL@”
LLTUALAD mmmmwmmm Gn\uﬂuﬂmmmNm‘inﬂmwmummfmmmmmuﬂ@mmm
LUTUAEFTY °l|’ﬂmslu?_lﬁ@'Wl@ﬂ'ﬂﬂ’]i“l’lﬁ@xﬂ%’]x‘lﬂ’\?@ﬂ@’liﬁﬂﬂ y atlss ol sus
arNsnvinfanssnuazuANlysing o Tdetnanainiaie @ muﬂﬂuﬂummmmwmm
esusazLUIusINazaanuuufanssuvTanAndluaneurla dudunisa¥isumneng
(1 uAn19969189) BENAET19AT9A (Self- Creativity) mﬂmmﬁﬂmLﬂummwuwmmwm
13lnmaglAdudanuIus mi‘mmeLﬂm@ﬂﬂmyummimm‘iﬂﬁumwinmm (Intimacy)
warHienANHILANAI9AINAWLN (Uniqueness) hazaIuanaiamnuduiusiugising
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167 \1LLmnf]im’mﬂfrmﬁuwuﬁﬂumm‘ﬂmimmuLLin (First-tier consumer) Lummmmmﬂm
z‘iﬂwmvummmmwmﬁuﬂmmumﬂmm (Brand Awareness) N19a519ANNANRUETTUE
131nalussduiand (Second-tier consumer) mem‘l:ﬂﬂ”l,mwmmmmL@u@mml‘wmm
Uszaunsnfsoniuuusus uLLmTumm‘wmmmﬂmm@mum'ﬂumL@umﬂ mmaimnmmﬂ
UARTIRABLLITS (mnmunmimuﬂ?”mumim?fm) mimwmmmmwuﬁﬂummiﬂﬁ‘luavmw
@3 (Second-tier consumer) duwanidaiunisaiienniAnniussndeguiinaLazi sy
A Nm‘llmvl,@mﬁlummmr;l,@w'au (m@m@ﬂmmmwmmumeqmmmunnumeﬂmmq
Waldel) ﬂmm‘mmmimmﬁwﬂwﬂummL‘ﬂﬂuimﬂumﬁmﬂmmLLmumsmLﬂum%mﬁm
UBINAA bUEA 4.0 LL@vLﬂumﬁﬂimﬂummmmmmmimmm‘inmwumLLmum‘“luﬁﬂquWﬂuw%‘l@

uwmﬂuaumﬂmumwv

LLUi‘uﬁﬂuﬁﬁuvLW@u%%ﬂ@ (Brand as Friend) LﬂumuuuwmmmmmmmLLmum“lum
N13AAA 4.0 mﬂmuwuﬁivmwLﬂuﬂfnmuwuﬁmmmnm WU LAZEIN91NY B
m[Flerll?Nﬂﬂ?“‘ﬂ@‘].lﬂ@’m‘wﬂﬂElsluﬂﬂiﬁﬁ"‘lﬂ‘wLL‘LI?‘LL@?J‘H”J[FILL@"@WN"I?HLﬂuLW@uﬂUNUﬁTﬂﬂimN
PRlH Lﬂumﬂmﬂm (Affection) miumwmuwuﬁmmnu (Relevance) mmmﬂmu (Trust)
PRy AT (Reciprocity) mfmmmmﬂmu (Equality) Lmvummmmum@ﬂmmu
(Similarity) ‘L‘mLLmummmmmmauTmmm‘lﬁmLL@ LLmum‘"luwnsﬂmmamimmiLWfrJ‘lwmi
TnAfiAnuanunsalunnsdenles (Relevancy) AnIANTBIAULEISINTILIAMIATBILLITUSBE
uanaing (Husiressiaie) uazaieassd (Self-Creativity) m’mLm'auul,l,@mﬁﬂmmmfmmuﬂm%
Anlgfredle uususiandliiuianailisddauazadla ( (Transparency) 3 mmm”wqwﬂm (Con-
sultability) mﬂﬂ?m@ummﬂmmmmmmumfmLW@uVme A aunela LL@wNﬁQWN@%LN‘ﬂﬂﬂm']H
(Comfortability) wmLLummmmmmlumummJ?vn@umﬂ@’vm@ummammmm’mmuwuﬁ
fuudaundaundustnal A Lmewmmmluma‘mwmwmuwuﬁmmmwmumma@ﬂ
e T ndrAtyiuynqndudia (Touchpoints) 1/1mm‘[mmmfmmiwum@m@mmmm@mmn
WLITUA ‘Luﬂﬂmmmm'ﬂmimmmmmmmmuuwmwmﬂmmmm PRUIUAHNURR AR vide
m@mmammmmmﬂwma*l,ﬂum‘wLm?ummmiummmmm AnfansRINANLdTLELAZ
sanudniusIiduliluianefagianesauinannistsziliunisiuiamaiuusus luane
ANELTINA LW@‘LmLmumuu‘l@”LmfmfmmuwummuLW@um?l@@vLLuuLLWuLmvﬂmvmvamﬂﬁfgmu
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