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Abstract

This academic article is a documentary study. by collecting information from
ideas, academic works, research results, articles related to service behavior Marketing
mix that correlates with coffee business customer loyalty. The aim is to present the
ideas of scholars who collect information from foreign databases such as The Emerald
Google Scholar and domestic databases such as ThaiJO. From the literary synthesis,
it was found that (1) coffee shops have a variety of styles, products, services and
decorations. Entrepreneurs can quickly adjust strategies. from coffee consumption By
presenting new products or services, sit and chat, read books, take photos (Kasikorn
Research Center 2018) (2) to study the relationship between coffee buying behavior
leading to buyer's responses, namely gender, age, occupation, income, education
Including the behavior of coffee consumption. (3) Service marketing mix concept
product, price, distribution channel marketing promotion presentation of physical
characteristics Personnel and Service Process involved in decision-making ( 4)
Customer Loyalty Customer satisfaction is a key element in psychology's tendency
to generate positive reactions. From these findings, it was found that buying behavior
Affect Loyalty Therefore, service marketing mix strategies can create advantages and
trust for consumers. which led to the decision to use the service in the coffee shop
Keywords: consumer behavior: Service marketing mix: coffee business customer

loyalty

uni (Introduction)

nsuslnamuvedaniisduedssoiion Turas 5 Iieuan nsuslaanulves
Tanifvlaadodesay 1.9 sied (Intemational Coffee Organization, 2564) gAANMN5 T4
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AavrasnaIniununlulsemelnelaeliyanigafs 21,220 aruumludi2560 veng6n
nirfenas 10 ieufudfiiium venimilonnd Ysinunisuslaanuludssmaiidiuty
ogeralosUszannifosay 5-6 Insiadoraudl 2558-2560 lne daavariouliifiuds
Uhinunsuslaanmurvessnlnefifistueedeiies uonmiionnuummsuilaaniu
voslnefifiutu dwalinaiauniuiveredatu Tiud s1eld luduvesiussnaunis
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AruTesinsdiunsSusasnedugsie Tnsewignsutstuiiganalufuniunngy
Non-Franchise ¥l¥guszneunsiianulamsiivzAnuuazinnsanislonauazausime
fng 9 Liledrsesitanagnslunisdnnisdiusiie q Ifaenadesiuaniunisalvesgsiadiu
MuiAsuLdasld

Ausznounshunulatinagnssing o anldlunisshuignamedademunamnin
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Srutsznmguniul Tnesnagdsognuinaasmmdudi undsionden vietuiu ngu
anfmdnenautslaifu naugfidselegs 1d1vesfiants v vendinauuiemi
vilaanududsezdn wilduvesiununyseian Franchise laaenefiaanununisveny
avwearinan 1y Starbucks Wugfihnaiafidiuutsnisnaniesay 2.7 Fsaanisal
T IWWaI1910 336 arvlutiagiu 1y 500 awlud 2565 auundae Cafe
Amazonfifduuisnsmamdusdusiu 2 Andudosay 1.7 10U Franchise fifldauavd
uniigaluuszmealng Aanisaliesfinduiuanaann 2,300 anwludlagiu Wu 4,000
a1v1lul 2565 571849 Black Canyon ddunuanisnaradusudu 3 Ann1saiinaziie
anuladlulneUag 12 a1v1 vilidwinanuenadiunnds 381 anvlul 2565

g3Aanuilafly Franchise fdauuisnsnaingefiadonay 94.4 veagsRiadunIuw
ThuszmAlnelud2561 $runusifianuvainvatsvesguuuuaudl USNs waznsRnuss
iesannlifinismuaususzuy Franchise iligUseneunisanunsauuasunagmsld
0g19390157 Simsuvsiuiigannidesnliliiuniinvesnguandunneu vilvdesldinan
Tunsuszandusitusuazadnagiugndn deinsainduniuniuszian Franchise Mduiiiinuas
figugnnsesu Yszneufusuiuiununifiunlunaneiiuil vilitaatugusznouns
vsdnlsuuslaetusniaizaaiangugnAems (Niche) filinruaulalussduszney
duvesdununuenmileninnisuslaaniun Tasvhiauedudwieusnsguuuulng o wu
$ruailaty $runiisuinlaedunureinddulngasdudununussnan Stand-
alone Aifiulinnnd 50 m3a wazinagiauens Audmieuinisiiuenmiioninuan s
wdnUszLamnul WevawefuUina mavyudsuvesgnalfisiineudneii iesangnén
TunquilfinunTdufiagldnaniffanssusing q Tufuniu wy deaumn swmilvde diosu
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A 1 WuUTIARINgANSIUFUILAA (A Model of Consumer Behavior)
A Marketing management (p.183), by Kotler, P., & Keller, K. L. 2012, The
Prentice Hall.

MnuvudiassmgAnssufuilanazuananginssumszdd udmsedansedu
(stimulus) AiviliAamuResns Asnseduiiudunluauddnindnveside (buyer’s
black box) Falseulaiioundesiiifuanviedueliannsamaazldnuidnindnves
AioagldsudvEnanndnuaesng 9 vesrdedsnsilugnisnouaussvasielbuyers
response) vﬁaﬂﬁ@fﬂ?iuslﬁlﬁumé%a(buyer’s purchase decision) ﬁmﬁmﬁ'u%ﬂmmaﬁagjﬁﬁ
Asnsedu (stimulus) WhAnaudesnsnou udwihliiinnisnevaues (response) fatu
Tuwaiisenaidenit SR Theory (stimulus — responsemodel S-R model)

Kotler and Kell (2012) ?iﬂﬂsxél:umﬂmimmﬂ (marketing stimulus) Fadurtostu
dauUszaun1anInatn (marketing mix) Usznausng (1) Aansedusmundnsdinsi(Product)
(2) AansEAuduIIAT (price) (3) Aansdududaamenisindimiie (place) uag (4) A
nEAU FunsdaEEuAIAaA (promotion) dmSudansydudu 4 (other stimulus) Fadu
dsnseumnudeansvesiuilnafiegneuenasdnsdsmunulaild danszdunianismnann
gyhilinAUARINTTRoU WA IAAANTIRaUAUNRI (response) YBIHUS ARG N WAL



wua | 56
21581SN1SUSHISA0NISUA:UINNSSUNaJAU
0n 5 avun 5 douwquniAu 2566

19350 (Buyer’s characteristics) ldurl twe o113 $eldinisfne saudanginssulu
3o

Kotler (2000) nguiwginssuduilaafiunsifeviedumifedunginssunisie
vdensldveaguilaa Tnglddamvaglunmsinsgiifiofumdneuiisifungingsy
Fuilandnuildifiedumdnvarnginssuiuilng Ae 6W1H iedumeineu 7 Usznns
30 70s Usgnoudae naudavune (occupants) 97t uslnadasnisde (objects)
fnnuszasdlunisde (objectives) UNUMYBINGA 4 (organizations) Tontalunisie
(occasions) Haa14 (outlets) waztunoulunsindulate (operations)

1. Tastaeglumaiatanmne (who is in the market) i uraui olsinsuds
anvazvaanguilning (occupant) dladeaulsgvInseans 1wy e 018 518la uag
93w Jusiu

2. ﬁU%Iﬂﬂﬁ@ﬂﬂﬂi%@@ﬂi (what does the customer buy) 1urauitelinsiu

'
=

fedefifuslnadeanisdeindeaduniuvian Ao dosnisnuantiviodiulsznauvas
WA (product component) Tnan1sldUadua1UuUsEauNIINITRAIAATUNE R TN
JHuiesuisnnudesnistodudvesguilan

3, ﬁﬂuﬁuﬁmﬁﬂﬁﬁﬂﬁu’ta%}a (why does the customer buy) 1Sufaufideanis
niuinguszasAlunisteinieshuniunlaniioauesarudesnsludnla

8. lastsiidausaulunsindulade (who participate in the buying) Wufan
dlefasnsnsudaunuinuesngusng 4 (organization) #isiavsnanenisinduladeves
fuslnadausznaude Snguszasivdniiteintasiuniuian

5. fuslnadaidieln (when does the customer buy) ufauiiedasni1snsu
fslenalunisdfe (occasion) ldud fuslaadesnsfuniulugaaiala udwesadslm
$ruuiidesiends

6. {fuslnatiofilvu (where does the customer buy) udinsitesosnsnsuis
Fosmavieunas (outlet) fifuilnade

7. {fuslnatioagils (how does the customer buy) ufauiiesiosnisnsiuis
fumeulunsdndulaile (operation) FsUsznaude (1) nisudilym éur wamaluns
Fondunurlvesuslaa (2) msfumdeya loun fuilaansudselovtivesnsiunium
Mnuvasdayala (3) mavssdumaden ldud fuslaadedudnadeniels (4) nns
sindulatoldud fuslanfunun szl Sunulunistereaduitla wagsaadely
mstastensavinle (5) mudAnudainiste Wud fuilnaazuusihyeeadulfunfiuniuias
Tusumsely
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muATeReafungAnssuguslnn

annsal Fuanaey (2558) lidnwaises wAnssunisidenlduinisniunanyes
quilan Tusnuneilos Sminuasuga nsdlfnun Srutwlsnum anwndl 209 wannside
wuin gustaadiulngilunandgannninnasiedongsewing 30-40 U dszaunisdn
YSayey1e3 Janrunimausa Usenauan¥nntnausilamine/4151¥n15/gndnaniasy d
8lreLousEnI1910,001-20,000 VM Wi A5TA (2560)lFAnYIToINSANYIAINL
uAnFnsTe g Anssuuazvirunfvesiuslannunndiilen(PREMIUM COFFEE)Mazu3lnn
NWNAMAINALAY (SPECIALTY COFFEE) 31nwaldenulingdnssuvesmeniun (Coffee
Mavens) fiflenuslaanusindiden(Premium Coffee) n3onuaaaIwiitay (Specialty
Coffee)d afidnsnasoausoud1slugruzd Ianuzimisdunun 91nns@nwiil
AanuduRusAulukuInIan1suslaanIwn (Consumer Journey) WUiIMgANIINNITUITLAA
mLW\ImmmLU?{&muﬂaﬂé’muﬂizavmiaiﬁmﬁ’umLw\lﬁﬂﬂajmmmmmmmaﬂLLEJg
5810 (Coffee Sensory Expreience and Skills) LLazﬂa’mi:Lﬁl ganunIn (Coffee
Knowledge) Feflanundoslosiusgraivoozdrdny Insauwansisiuriliaiausauen
Uszianeenldvianun 3 92aldun 9297 uilansuusiaanium (Coffee Drinker) &
Fnguszasdlunsuslnanuriiteannuddnfusillianaisnszduandu (Cafeine) 1o
Justaawuivounium (Coffee LoventJususTaaniunegrsasiane vinlis uil
Usrauntsaiuasinuglumsuenueysariinulsoudneiiutuiieneuaussausioanisly
msdmnu iureiguilaaEuviusnyuniundidien (Premium Coffee) Fasfigfusland
Anuiieafuniul (CoffeeMavens) 1ugiifiuszaunisaluassinuelunmsusnueysani
mﬂ‘waﬁ%ﬁumauiﬁ]ﬁuﬂ%mmiﬁmmLw\lLLazﬁumﬁm (Specialty Coffee) 5Uns wANE
(2562)l#Anw113 pangAnssuuazanufiswelarodiutszaunianisnaiavesguilaaly
Fminway3 nsdifinw: nuslan BeewmeunanisAnyinudn nadnssunisuilanniuan
doowgou vesuilng dundnfuriditevssiian sauif devssiian nquiaegnadan
ngjidentonuvian Bvieeiuweu toawsald vosiian Andufesay 30.80 sesasnfo Ay
Tl Andu Seuay 26.50 awweu Anluseuay 14.0 awgeudnns Anluieeas 5.0
wudarevlil Anidufesas 4.50 Bu q S1uam 17 au fuslaadnilvelimnuddy Aunul
an Bvioolumau wniign

LU2AREUUTZENNITNAIAUINNT

Lovelock and Wirtz (2011) lananmsuuifndiudssaunienisnainusnig (7P’s)
n3UsggnduuInenisiiuImInansnatanuingUszasdvesnisliuinnsidnng
VSuasulusmuaniunisel Uszneuludediunaunianisnann sl
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1. fussAUszneundnsas (Product) 13 esAununaniitiausludanainiile
MOUAUDY ANNABINTTVBIRUSINALaryIITARAMAT (Value) inAnuitanalauingdnsioue
funaueguslan dauuselov (Core Benefit) lundnsamiAguslanaanis aandud
iPesAuNUER NsUFNsYeIHinaTy

2. fusieuaralddne drusian (Price) manssiafesldiunssonsuanndy
pandming s1AAuAARnAdeITUAMNINYRIELAT aunsadiuaudela

3. fumsdadming (Place) Yosmsmsdmnsauiuazuinnssiuiisisnsiias
thaudludsfuslaniieliiusieanudeanis Jagtiumnusinuazninauievesaniud
wazhalananailuladudr A lunisdnsminglrtiuseansamn

4. unisdaasunisnaia (Promotion) n13¥18lagldwiinatuuie (Personal
Selling) @1ansadstaiunisnatn IdUsednsain nsvsugenvield naslavun
(Advertising) 151498 elawau Facebook YouTube Line Instagram s[,ﬁLsE’J'ﬂﬁwiU?Iﬂﬂ 13
dua3un131e (Sales Promotion) ansaidnfenaususiaangulvd venendugnenlviia
AUABINTTIUAIAUAT AISINBUNT LA USEBIdNNUS (Publicity and Public Relation)
anunsadafanssuasuadisnnug Wuslnaviudsslosivewdngioe

5. funszuannsliuin (Process) Sunaulunisdnsmneduduasuinisdesd
ANNgNFias aze1nsIniEy tieadanrusesiula Tifuduslag

6. fnuyararl#u3n1g (People) 83Ang u3e 1iwesgsia desdmdonwinaudi
A lefunisiineusu ledawou nsdsweuuinisligndn senuuuuinisldfnisds
wouUinsiivssAniamadiaue asanan uinnidunounisesnuuuuinisiilifionasil
andlsinels aanmitlifazsihgnddnlduing

7 fudandenmanenim taieaflodueauazain AsignAtannsadudials
Mnmadenldduiuazuing wu msdanieluiu msnnudedn esiiaed l3eauuy
wifnsy Asfist the Fadudsiiazssiousuuuunuain msuimsaieanusiulaliugunld
UINIS

UIVNYNUAIYTLANNITNAIAUINIS

U a o & Y dl' Y} ] a

JuRnn Junsiden (2564) loAnwseslladdiulszaun1anisnannuazngfns sy
vaaguilnanuanlulamaualiewval Janingwal 31nan15398 wul1 Jadedu
UILAUNIINITAAIN AUNARN DI AIUTIAT ANUNTEUIUNITIAUINNT BAEATUEILINA DY
nMemenmilanuduiusiunginssuvesusiaaniunan sgraldeddynieada 0.05 o3
And dugsva (2561) laAnwi3ed Yadudrunaunieinisnann (7P’s) vassuniunanty
gnemalny Jaminaafilnanenusndnavesusian nan153denuin guilnadl



hua | 59
21581SN1SUSHISA0NISUA:UINNSSUNaJAU
0n 5 avun 5 douwquniAu 2566

srauANssnanalunsldusnsTununlugnemalug Jwinaswan lneninsiueg
Tusgaunn Jadudiunaunianisnann (7P’s) ¥ unulan AuyAAINg FUNTEUIUNIT
U35 wavdudnvasnienienn ddevay 42.6 agefiifaddyn1adai .05 adss
wausan (2561) ldAnwisestiadudiunauvnensnainudnsideuduius fungAnssy
nsBenunlanvesfuslnalusunedunsny Smiadesival nansidenuinfunde s
HARAUINTTAVIRANTINUAIINABINITVBIEUILAA 2. A1usIAN MruaTIalvimnzauny
A MLazUTINaenulan fthguensafidaauieiiuanasiulalunslduinsves
fuslnn 3. futesmnensdasiving deiuluuvasgury faniuilaensn 4. Frunisdaadu
nsmana msldguesazaiiisuandudivieansia 5. fruyana Fuslaalieuddnyms
AauTulaydseIfeveninaIy 6. Aunszuunsiiuing Juslandiulvgdeinisaiy
S lunssABnsveniun 7. fudnungnamenin mnuazInvesaaLiLazIAIedile
gUnsaisnlufsusssniawagmsnnuisianeluasnisuendnilifianuasey #ssn
A929R% (2562) I¥Anwides Hadeiifnadentsiadulatoiniesiuniunivasiun ey
namsifenuin dadedudutsraunisnisnain (7P%s) fifkasonisinduladelndaafis
nurvesd A elseu Tudfyn1eaan0.05 Sremn 36w audeu tawn Susien
Fruyana fudeansnisiadwiineduadensdndulad oiedesiunuresiuand e
gou anuiifguslnaansndfdldie fass Trevdnamihiufiannsodulddaau 9
anuiuvadudadunazazaindenisitilduinng samdemniununiiszoziailunis
Wa-Unswdifinnamnga

wuARANNANAYRIgNAD
Aaker (1991) N6i1331 ANUANFATDIYNAT MNEEe TiruaRvsedenguTinauansasn
= =

faanudeniu Anudnfnensduddeiuiug udud1AyreInuAInTIdud wsEnng

¥ &

Foliifiudsmuuaniauaznriuresduduiazns (7 efasdnauladondodudnniu
unu wivngdedinnusnAdensidudlusedugs deuingingsunisdedudigiogig
sioifios wazdadumadenlumsinnsandeluiian fPefinuanwiodenldaudiu
1UEIIEANIN T IBAANTAUNIS TR AU AuA iy q TdilRgsRatsualunis
M38IIUFINIAN 9 wazdeundlamsnaudiy g mﬂmiLLsziq%'usuaa@'LLsqu”Lé’é'uLfJu?{qﬁ
azfouliiuiinuannsanasysraninmuesasidudndy o ¢

Oliver (1999) muilswelavesgniidussduszneuddglunisifiuanuasining
vosgndadunuliiininefiestiliiAaufndendanin W dgeaintin anudtlade
91 uazaudiallafiazdne nsinfirieuusud (Brand Loyalty) msuaunauuesedsznoy
Furfauni masuimnufiavrasaniug aufioela uasnginssuniste dewasiermi
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¥ Yy v
= a [3

dnAdumnuyniuegwandaissodlundnsdug / vsns egwailotlueuinn J9i
dansldglunsduniiy
FEAUANUANALAZNITIAANUANATDIANAT WUIRILTN UL NYANTIUNITHANIBDN

[
LY v A

19 4 szdu fadl (1) Auindusiasa (True Loyalty) fie iruaRuazauianesgnaise

Y A

ATNAUANNTZAVEAY WORNTINNITTOIINBLUDIANNEND (2) AUANALES (Latent Loyalty)
Ao vimuARLAzANIANVRIgNAIERIAUANSEAUE NRANTTUN1STRUMBLlawng olyl
Unguatiguuzl wiyanadu (3) ANANALUwAa3 (Spurious Loyalty) AeviAunf
AusANgNAsiansIAUAT dsedudn woRnssunsteTisellesalnaueseiuas 1y Auly
v A ya o & t4 & 1 v a A (Y a
asauasmseaulnddnveudnludode (4) lifa1uing (No Loyalty) Aeviruafiuas
ANUIANaNAIReans1AUATLNA NeRnTTuwaneanseaunl llveunsdunuazliie
Wandg Myinaudndvesgnan Jalad snu (1) Msvense Aenisyalumeuiniviyana
A o v A v A a PN v o S & a =)
ausuiiienseiuytlayaranliineuslaaliiinanudenis (2) aAnuntlanazae Asnsin
fensdudduduaduusniladnduladie (3) anuseulminesian Asliauladeinis
a a & a % = = 44' "’ Ql' v a
Wasuwlassalumaiudu (4) wainssunisseausey As Welilulypauiinianis &
Jagmiinduagyiniseaseudediounaluesdns (5) ¥reariiae FeviuiaiignaAde
wsolduinisedwadane (6) msdndadudidonusn Ao nisuanseandaaulunsidu
=i 4 - Y a = & | 19 a v A
wsnvggnidendenselduinis (7) nsasdaiden Ae mskiaulanismdeyansidudidy
A a & o a YA
WaLiuMIaien (351 wunniiug 2019)

NUINLITULLIANANNANAYDIgNAT

a a Ve N v v a =

FA30 @1mFeTUsesu (2559) lfnwisaeniuassninduwasainuiianealaves
Austaaunulueiiuiingammuviuas nsalAnw S1un1un Black Canyonz Nan1533e
wuinmeukuvaeunlissRuandAyeglustAuun suduusniduseduaiiudfey
Auslaauensieded q Tiiuaunddn sesanluszauanudfgiuilnaldusnisiuniun

'3 [y~ [J [ '3 a Ve a [ = 1

wusdagiduusedn widnwal 1age (2559) laAnwisesanuaianisiuanuienelasenis
Wuin1sgsnasuniu $7u Black Canyon fus1u S&P Blue Cup ludeninsivus
Han1533enudn fuslaediaufianaladenisuinisvesiu Black Canyon liunnei991n
57U S&P Blue Cup pgellludAnynieadia AnumanianiIsiusamnmuazn1sIuIAMeT d
AaudiusiuauNanelave s lduinis egreildediAgnieada anuianelaves
A ldUIn1suarnisTeaseuveldusnsiianuduiusiuaiuassngng egreiideddgmnig
atd wasanaasuladngnAnnfinnuassning svlvimnudAyduanuiienelawaznis
Feassuiton1sUTuU T on sHAIILALUSUUTIUS S
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unasy

gsnamundugsieiilenaiulngsdguissnauuin gsiasununiidediian
ddafeviaiivaiignddiuauinls vafenddutiefeddysunsmaaiesulay uas
paAYiefiu AansEdun1aniamatn (marketing stimulus) JaAgadesiu druuszauma
N13Pa1n (marketing mix) Usznausiy Aansedudiundndas (Product) Aanszdusiu
5901 (price) AenszdusnuTeamanisindiviing (place) way Ansedu sunisdauada
n15ManA (promotion) dmiudsnsgdudu 4 (other stimulus) Safudsnszduaudosnis
yosuslaniiegmeusnesdnsdenuaulaild denszdumsnsnainazsihlsiinausosnns
nou wavliAanNISRaUANDY %ﬂ;ﬁ’ﬁimmuﬁwmwm@%a (Buyer’s characteristics)
1$ur e a1y 0@ Teldnmsingn sufmninssulumstoriruafuasanuidnuasgndn
sionsrdudidmaligndninauiinela Fodseidesainanes nisuende Aemsyely
maunliyanadusuiiienseduysloyanailitasusinaguslnadinuiisnelasionns
U3nsvesduniul dunaumsnaiauinislienuduiusaonisiaduledo drundnsosl
1M1 YBINNNTINT MUY MTAUATUNNNTAAA N15UNAUBINYULNNLATNYAAINT
LarnIzUINNIshiiuinis Anudnavesgndn S1uniul anuianelavesgndndu
psAUsEnavdIAy MndedunuienaninuindnineriaeviliiAnuiasendauinnis
HANKAIUYDIDAYTENOU AUTIALAR N1TUIANUTILAYYRINENT U AuTianell uas
wefnssunIsde dmadenuinAder lundnsdugt / U3ns ednadeiiles
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