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Abstract

Marketing mix strategy comprises with various factors but there are some factors
effect on purchase intention in used car market of Mukdahan province. Therefore, the
researcher collected 398 respondents and analyzed the data by multi-regression analysis.
The research results found that the components of marketing mix influenced significantly
in predicting purchase intention at R? = .72, error 95%, F = 262.12 (Sig .000) and Durbin-
Watson = 1.73. However, the components of mix marketing such as physical evidence,
promotion, product and process, also influenced significantly to purchase decision
making at R%=.43, 20, .12, .13 and Sig .00, .00, .01, .05, respectively. Besides, this study
also found that the possibility of marketing mix strategy development in used car to

enhance consumer purchase intention are physical evidence and promotion.

Keywords: Marketing Mix and Purchase Decision Making

UNUI

Nagnsn15nann (Marketing strategy) I§dnaswauiegreneiownnia 1
wﬂaiwﬁy'mmqwﬁmﬁmmmwwﬁzuﬁu (Traditional Marketing Strategy) 4Ps 994
McCarthy’s (1960) Usgnausme wansdast (Product) $1a1 (Price) nslaiwadn (Promotion)
uazan1uil (Place) fioun Boom & Bitner (1981) ldiiunagnsnisnarnlufuyana
(Personal) ndng1uN19n18A1N (Physical Evidence) wagnssuIuns (Process) a2
Fonindunagninisnaia 7Ps wag Goldsmith (1999) Ififiunagnidiunisuda
(Producing) w&3138n41 8Ps agslsfnu Yndwinisnateauldandedudoses
03dUsENOUNAgNENITAAIATITuNdn 4Ps nTo13unn Marketing Mix 1Uszno UK Y
Product, Price, Promotion, Place 11 1Junagniuuusainildiiosneliuszay
anudsasnunsnatalugsiauinis (Muknerjee & Shivani, 2016) @ Marek (2014) Ailst
Puasi Wwesssivrumdniily Marketing Mix anunsadnuasiudeunagnsvsnisaain
Tuszaunad59Als waz Goldsmith (1999) Aldlduési1nsld 8ps Afiunagméann
Marketing Mix Tngifiunagnsdnunisudn (Productivity) fagsinlshinanuduniaden
Fusunta (Unique Passion) Tunanauagiiiuauaunsalunisudstuls
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Fang et al (2018) wag Hsu et al (2017) lana1alian Qiﬁa%uﬂﬂLﬁﬂ (Small Business)
Uszauanudumanlusussislulanvesnisutsduluagdu Wesanidwesgsavuie
L?ﬁﬂsummmilﬁmﬁ’maEmﬁ‘mﬁmam (Marketing strategy) uazinaluladadalni (New
Technology) lgduindeulissiangsennaziaiaivlnld Tnquszasduaansfinuiias
gatfunsfnuuazianudilafeafunagnénsnaiavesssiavunndn drunainsneus
Tanfidemassoilendudi 3 Andefunazerafegndududa narnsasudlanizud
Fyanamas Tudust 2018 Wuduunseiilosdd 2019 Tnsmzlusaasasudiday
yana Miunatanszuanisidsuiiuvesnaluladludssasudlniiavie BV (Electric
vehicles) lumanandnognsiuuazelsy luvneillul 2020 i sansosuflaniuuiliuag
afaNdn 20% NMsunsszuIRedtadn-19 (il 1) fegdenalifdsdovesszeing
anas duidunsuasseiiios 3 Yaadeiu aumafunaenamsseiiiiuninainsnous
Tanflwualtdulaslaeaaen Huiissinganisaidifgvedanuistng vusisoamesaly
naefiaeiulagsluseningd 2007-17 egreiu Bulaflide uazduide drendusnuadily
sl 2017-19 uazdunlthmaasededludi (nmdl 2) vonumesnsudiituultuna
¢ 3 Vinsefuustinnaasnsuilandidaiegadud warluewanoraliinduafiulaléa
Fafuusnaniunisailain-19 azadrateadlu annuualdilng i dusunaluladuas
woAnssunslisnsudfiudeuly dsanssvusegaaimnisusosudlnefitiagtuiiniaudn
Hududuil 11 veslan $9emndn 7.5 uauau wagianinisdsesnieninaianilwoseen
nsHARTamN

wazaradssuaramuomi {3anislngsnylsietudodnadvadnaaud
LLammmLﬂuﬁaqdwwﬁsaﬂuﬁﬁu“]uﬂfcjm?iymmmgﬂmm“f]u%ﬁ?ﬁmazsngn%gnﬂ Vinlwt
la) wanftan1tumsiuasdunlunsudesdsasudlioniu Snsufasiudotiuees
wnnindu aunsenufuauriesasud wagludedvedfesaninningdoduiuan
uenanidsuenowanilusfuilneaddifuniideansosudiisnlan $ndandounn
Juptauiuouviedntiofe snsudliin msnzeesfusozuayldinifeulfdionauny
Noudnelia sgrAminenduiivsznda arnAntums e wmzazdutgm
panld efivilidouargniasaly Snnilsgsfedifiduddnlunansaileansie gsfvanu
Uszya mneilodnsaunuda Adenihunvieneanain Sdoyaiaulann “ueniiia oold
oAt (Wszmelney) $1in” IfinmsBasadranaiuussyaudaiie o viludu uazaaind 68
naondaziisafigndadrunluanuuszyaganniie 2.5 uaudu snniundiogusyanm 1.8
waudy uwinfireguaeelilnuuddnsaveasluaziindt neneuvnisesnlaonisidl
aofuidmiliuuudsnsuivessiaglumsiinfian Suvioraevnisuiu Tassadand
Bnsvozinareudeliuntuwagyiilimansnvesngnamientammisesndu 4 iteli
induindenilfiniloud agldligndasaly Fesresnarfisaslaubasndu dilng
A998 3 iWeu unntuneduvilasfaglauinsariug (\WATE, 2566)
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FefunsfinnanuduiusBedvinavestiadenmaauuunauiidmaronisidla
Fooranfauumadwiumsiannliluniends uardmiuunanui

McCarthy (1960) AnUUAINIIAAIALUUNANNEIUYDY Border 910 12 93AUsTNOU
Frefunndunagnsnisnaiaiuy 4ps FaUsyneusie Product, Price, Promotion Way
Place 0814l35fn1a nMsnarauuunaunaudunisnauvedaisaionisnaiaitesin
n1sna1nliussalvunevedgsna (Arafah et al, 2018) siau1 Boom & Bitner (1981) 14
WinesAUsznaufunITnaInfugnaInnssuuInislasifiuay (People) NsyUIUNTT
(Process) WagnaNgIUN1INEAN (Physical Evidence) LﬁaﬂniLﬂﬁsuﬂaqméQWﬂﬂws
Naununisnatnlugnisufia Tne Albadi (2018) e5utedndivesgsiafiaiunsald
mMsnaauUURaNNaldmatsgULUaramsaiinaudslugsRivvaEnld vz
McCarthy (1975) léiausnssuanisnatnuuusaiy (Traditional marketing strategy)
Tuguuuuves 4ps fiuszneausie wandast (Product) MsaduaYUN1318 (Promotion)
a01uil (Place) uazs1an (Price) soanuin1swaunndunagnsnisnainuuuna
(Marketing Mix) w84 4Ps Tagufinfaudslaun witnau (Staff) nszuaunis (M3dsdense
n311d9) uaganImLIndeu (Environment) Wloaannuarusalunisudstulunain
9814l5finu Feltenstein & Lachmuth (1983) flagiausdin nagnsnismainiiinig
dausaziisatestudinys 7 fuusliun wdndudt (Product) msatuayunisng
(Promotion) @an1ud (Place) 51A1 (Price) Al (People) NsguIUNIT (Process) hae
Usgaunisalnian1enan (Physical experience) WAE1MSU Hsu et al (2017) wag
Samoggia & Piedel (2018) aSuenigafundn et (Product) ﬁwéw%ﬁwaaqﬁa
wdesadrannuluniafiervesmandast (Unique Products) 31dugafiuanseanig
nsnatnvesndnsusideduilaauazidudsdrdyvesaiiulidioulunisudedu
(Competitive Advantage) %qazﬁwmmaﬁﬂﬂﬁudqﬁa wag Chang & Taylor (2016) 14t
a%mad'lmiﬁﬁjﬁaﬁnmimmé’waaqﬂﬁﬁ (Customer’s Feedback) snidunuaaniiionns
Wanansasiwaziiauendnfasilnsiidunisdrssvesuslalunisfiunisnanis
(Representation) uazilun13a319auduiug (Relationship) fugnen wonani De sa
et al (2017) I¢aguiiisifndn lugsAafrununlulssmaundadnvazveaniunmio
wAndne savdniun vlavesnunuaznisuaniunilugeddgifinadenseuiuns
ﬁﬂﬁu‘lﬁa‘uaqgﬂﬁw nazdnuyarn1sUsIAULe (Packaging) veentundaludydnvalves
nsnelaglaififune (Silent salesman) ufentinumeaguutuwes (Salesperson on
the self) in31zn15e0nwuuNITUsIIRrUen uilunisuanwmsedaisneduilaaing
auludnlavesgndn delfu vesgsfaduniurasfonfiunisnduandnvesgnén
(Customer Repurchase Intention) lunanfausinunlaessiuiiniseonuuuussy i
(Packaging) A3 wAnfdt (Branding) waziileviiuusslomivesniuriiioruiduna
gVsNNaNTIRaIn (Marketing strategies)
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1%
= 1

og9lsfiniu n1sdsladie (Purchasing Intention) Tuagiunisldsungfnssu
AIUAY (Perceive Behavioral Control) WarUITNAZIUNGANTIU (Subjective Norms) Hu
et al (2009) FelFianarininiinislauanudrelunisly (Perceived of Use) wagnis
Iasuusglawil (Perceived Usefulness) Lﬂuﬂaé’ﬁﬁwﬁaﬁﬁﬂﬁ@u‘ﬁmﬁmﬁuiae??aﬁuﬁw
(Purchasing Decision) @21 Chiu et al (2014) a5urenamulinda (Trust) wasdoides
(Reputation) ma&@’ﬁﬁLﬂuﬂﬁaﬁﬁﬂﬁlﬁmmi%@) (Purchase) T84 (Reputation) iudsdl
vilsiAnganssu (Transactions) N1z AUNUA (Lower Cost) A211LA84A1 (Lower Risk)
sudansdliiiaaude Belied wazduindeunnudslade (Purchase Intention)
uenanil arwlisda (Trust) Wuaulinsdavesgnénfiddefanssuresuiem
Usznaunig Amaruainisa (Ability) tu Auddede (Reliability) ma1un a4
(Benevolence) iy Wlgunefigaiie WATAUANYTALUU (Integrity) 18U AUYATITH
(Fairness) uazaudodng (Honesty)

(% s a o
IMQUILEIANTTIVY

WBDILATILVDNENANYINTAUVDIDIAUTLNBUN N ANNLUUNALNLABNSAILaa Ty
WA T mIynNAMg

A9 HUN15IY

1. Uszansuasngunaegng

Uszwns baun 91uiuusennsludawingnainis 99uiu 351,484 au (AR
ANTIUNTULES, 2566)

YuAnguiIog1s (Sample size) §ideAnwideyalununnudiivuasngugnind
aulasnoudiieasdludminynaims Fadufadaslalunislidena fAdoimuavun
Fegnanugasues Yamane fiszduanunanindoulsiiiuiesar 5 lvunadogisdiuu
399 Ay 3Bgu0E1s (Random sampling) 9MnMsivaanselsdenranasinslideyaay
AsUMNFILILEeETIFBINTS

2. \3esileililun1s3de

{AfeimnuUUaBUNLTUIIN M IS TN Tska T lUATIAe AT
vouvasununeuildifusunudoya nefidunounisimuuuuaeuaudeluid

2.1 Fupounisumurssunssn Wuduneuiifidonunuenenaisuas
mATeRstestuauaiuleduinstumnufimelavesilinuiniinsziuazads
wiranszdrAnluldlunsimuinseuluAnIdy duuanunungy peAUsENaULaL AU
dudugaganerlivesmsmumussunssudmunids @udd neided, 2558)
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2.2 fupeumsnTaeumuATIdMa U TaegAdeinemaiiaseildain
nMsmumIuIssunssulUveRLuEthaInenasEivinw uaznuiuusuilaligndes
mudeiausuuy Taglannzmsiermnuiiureseransdfiuinulvuusudilunanudu
3601mﬂﬁlﬁmmmaﬂéfaaLLavaumaimmﬁaﬂwhﬁﬂvﬂ’mml@f

2.3 funounisadewvvasuniu Wutuneuifioinemadildainnis
Usuvgaudlonudumnend 2 massdedinmuagsusmdusvuasunudsddnuaus
quaaumuLUusuuﬂmmawmaiymmmvumaamﬂu 3 maustoluil

peufl 1 aouaiuielfudeyadiuyanavesnguiiegimiolney
WUUARUNUTINIY 6 U0
Aeufl 2 aouauAMLLiLLABIAUNITAAIALUUNEN (Marketing Mix)
$1unu 35 1o Tneifunuvaouauvilaunsin 5 sedufififuay 1, 2, 3, 4 uag 5 s
AmNe Wiushetieniign tes Ununans 110 waganiige
noudl 3 asvnruaFwAsafunisdslade (Purchase Intention)
§17u 4 Fouazunvvasuaurilauingia 5 seaufidiiaa 1, 2, 3, 4 wag 5 Mfuay
Auvane Y Wiudetesiian e Ununats uin uazanniian
3. nseidaya
AdeldaiiiinneinnnesnvAnuuU Stepwise

NaN15I8

wa%ﬁfa‘wuiw aaﬁﬂivﬂa‘umimmmquwamﬁ@wﬁwawmﬂsaj@iamié?ﬂa%aﬁ
FuUszavdanduiug R? 72 anumainndeuavaniosas 59 AuUsUTIU 262.12 (S|g
000) mmmmamaaumwmmmﬂaaumLL‘tJimmuJuaaivmaﬂummm Durbin-Watson 7
1.73 muimauawﬁ‘wamaamﬂﬂiuﬂawaﬂgmmamEJmWiasJay 43 MSATUALYUNITUY
Yowaz 20 nAnAneiSesay 12 warnssulun1sionas 13 ed1ullfed1fyn1eadnd
s¥U .00, .01 wa .05 musmsseluil

A5199 1 BNTNANLINTAIVIBIAUTENDUNITHAIALUUNANADN1TAILATD

Independent Beta t-test Sie. Collinearity
AN - 1.33 183
o Tolerance .13-.19
NANFIUNINLN N 43 6.85%%* .000
» VIF 1.12-7.69
NNIFUUAUUNTITVY .20 2.79%* .006 ) )
0 Collinearity .00-.89
NANNEUN 12 2.04* 042

Durbin-Watson 1.73
AITUIUNTT .13 2.08* .045
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Normal P-P Plot of Regression Standardized Residual
Dependent Variable: PI
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R? .72, Std error .59 F = 262.12 Sig. 000

uenniududlotioezuunas AN swensaly ldsUvesauns
soluil

nsidlato = 43 vdngIumamenin + 20 MIauAYUNTIY + 12 WAASu
+.13 ATLUIUNST

L‘Wﬁ3azﬁumﬂNa%’aﬁagﬂlé’ﬁuamimé’ﬂgmmqmamwﬁ%w%waﬁiamiﬁﬂﬁa
Wudusunils faundudninavesnisatuayunisvie nandud Laznszuiung 3
donna eIy McCarthy (1960) AAKUAINITAAIALUUNANHAIUVOS Border 310 12
pafUsznovtiedunndunagnsnisnalauuy 4pPs JaUszneusiy Product, Price,
Promotion Wag Place 8814l5Anu n1snatnuuunaunaiuunnauveuniosile
n1saanaLierinnismataliussailimaneeagsia (Arafah et al, 2018) sl Boom &
Bitner (1981) Idifiuasdusznausumsnainsnugnainnssuuinsiaeifinay (People)
N3EUIUNT (Process) WagnangIunIaN18a I (Physical Evidence) Lﬁ'amim?{auﬂaqma‘
INMINILRLNTAInlUgNSUF TR Tne Albadi (2018) eungindvesgsiafianansold
mMsnaauUURaNNaliatsULUUaransainudsalugsRvvadnls vz
McCarthy (1975) I¥auensTLANISAATALUUR LAY (Traditional marketing strategy)
lusUuuuves 4ps fiusznouse nansiast (Product) n1satuayun15918 (Promotion)
an1ufl (Place) uazs1an (Price) Aournsn1siauIndunagnsnisnalnluunay
(Marketing Mix) 789 4Ps Tnaiiuiauuslann witnay (Staff) nszuaunis (Msdadenie
n5thde) wazanmuIndon (Envionment) Wiloa¥1snuanunsalunisudstulunana
otnalsfiny Feltenstein & Lachmuth (1983) l#laBiausdn nagnsnisnainiiinis
diauevzifertostudinys 7 Fuusliun winduel (Product) nsatiuayunisuie
(Promotion) @a1ud (Place) 51A1 (Price) A (People) N5¥U3IUNTT (Process) hay

Uszaun13adn1en180In (Physical experience)
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uiognslsfimu lulanvesdedsnu (Social Media) Thivosgsavunidnazdosld
dodemundudomislunisatiuayunisvie (Promotion) fiiiluesduszneunilaves aps
wsgnsatvanunsvedunisaiideniansiidsealidufanssuludaiuslnauaziiu
N3AITUARILMLINITNATA (Marketing Position) vasndnsdauaitunguidivung et
NSy aﬂmmamuﬂﬂﬂluﬂﬁmuuaﬁmmiﬁumiaami Application wsauwannosulunis
Fumdudn nsbe swvedudiuazuinis azdu lulanwes e- Commerce u3odnume
msmaaiiidunaing 1iwesgsinazdedldinalulaBnisdeasairesmuduiusiuguilag
dieassmudisavesgsin Snadmilsfesuandsifusioatuismuddyvosdedsaudi
wanansaaalsipnidedsnaiy 1wy Insvied (Eleua, 2016)

FefunumsdmiuiluRaunagnsnsnaauuURaLTe AN o 1Y
dwademsniladevesiuilaaiiog 4 wumaaruuameiidululfuniigafentsiam

wangIunIINEn LN satuayunsveiaingziianudululaun

anUsnena

[
yvaa

Mnnaddeiasulddivaremguadiiunldlunisatuayulagianizifoatu
Taceharungroj (2016) l§aguinisadnsanuduiusiugniriutomisdeden
Usgnoude 1) n13meu (Replies) 2) M3i3unde (Namely) 3) Toya (Information) 4) N3
volnwuazatuayu (Apology and Support) 5) N15MALUEUNTIUIN (Positive
Comment) 6) N5#IFI01LKAZAILFDINTS (Question and Inquiry) 7) n1saeunauld
(Chit Chat) uag 8) n13veunA (Gratitude) wag Ramaj & lamaili (2015) daldlauadnuoe
n15145379g53Aa (Business-to-Business: B2B) 31 tiinnsnannazdedlddedsauiiioains
mnduiusiugninuagliiinfemeludaignindosnis veuvidelsvou msufdusius fu

v (%

anAwielignA1dnsan (Engage) luRanssusindanisnevaussdolsaniosweosgnan

Y

[~

(Custorer’s Complaint) N15aWuayuN15918 (Promotion) WueidUsznauveinagns
ImANALUURE (Marketing Mix) fuanandayniiulunisdoasanuasnanfneiuazng
Fevaunguidinuielunisdedud fedunisaduayunisuie (Promotion) T
Uszy1dunus (Advertising) N15atuanun15918 (Sale Promotion) kagAIIUFUNUS
a157195042 (Public Relations) @aunangiun1an1enIn (Physical Evidence) osAusznau
1) AN INUINADUNNEA N 1y anufithdsdud n13dsle wardrdneuuien 2)
anmuwindewaiiouase Wuniuledn3eguuwuy (Application) ¥0en158000ulal
uananiuLds Aanszdunieuen (External Stimul) Sudninnsnszduresdiulsyay
M9N15R@R (7 P's) 1wy wandaat (Product) 101 (Price) anudilunisliuinag (Place)
n15d4@3uN15AaIn (Promotion) yARaINTE 11uIN1T (People) Ns¥UIuN15IUTNIT
(Process) LagaNYALNNIEAIN
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