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Abstract

The objective of this research is to analyze the influences of social media marketing model
on brand trust, intention behavior and purchase decision of rice bag consumers. The researcher
used a questionnaire for collecting 500 respondents of the consumers in Cheangmai, Cheangrai,
Lampang, Lampoon, and Maehongsorn provinces. Stepwise multi-regression analysis was used to
analyze the data.

The research results contributed that social media marketing strategy in terms of
influenced and predicted technology, content and process, influenced and predicted
simultaneously and significantly to brand trust at R* = .81, error .29 (Sig .000) and variance at
F = 717.13 (Sig .000). Therefore, it can be concluded that brand trust also influenced significantly

to purchase intention at R* = .23, error 1.29.

Keywords: Social Media Marketing Strategy, Brand Trust, Intention Behavior and Purchase Intention

Received: May 19, 2023, Revised: June 17, 2023, Accepted: June 21, 2023

Ui (Introduction)

nmsnainadvadndunsedely iWmineanAmegsianunainguasawindnmseynaudii

Suwosiiauarilnsdniileda (Krishen, et al, 2021) La¥3I1NIIBINUVBINTENTIWIRVE IUN15TRTUSU

Sa

geRoftuuliulul 2564 ldun gsRanisieeulay ssiaunanvledy gsfedelavan kutemisesulat
waveewlay Fadu 3 Sufu Aduuliilusunsmanadisigsiaanvzidou 65,738 s18Tul 2564 fyarh
YINTAAIANINNTT 2.2 Erudunn (wATad, 2564) uenainil nTeauvesinsden (Priceza) fivh
wihiluinisiasealefumauduazuinsiissuiisulutsemalne ldaguliin ssfedreuiseas
wulnduannd 2563 3n 81% NYAAINIINAIR 163,000 a1 undu 294,000 d1u udazegluaniunisel
1A3n-19 LLﬁzﬁuﬁ’]ﬁlﬂwﬁ’lyjaﬁﬂmaﬂﬂLﬁu%uiugﬂuﬁﬂﬁ%ﬁ]LLW@WW@%MUS%Lm/l Lazada, Shopee Wag JD
Central (ufwy, 2564)

Reeves et al. (2020) liauaimwaradlsnszuin 1ain-19 MiAan1sAnnszlaansdinuuay
WasuuUasUszaunsaivesfuilnaluszazen sUuuunisuslaa (Consumption Pattern) aziUasuan
odeilagldinaluladiiutulunsuslnamseoulaflaglifimsdutavosyudvionsogthu (Stay

of Home) ﬁa@lugﬂuuwaqmw@mm (Pick-Up) 1nd4 (Delivery) 538 Walk Out Shopping (Amazon,
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7
U o =

2020) A9 ﬁNL{'Jul,wlwam53%’ﬂﬁﬁaaﬂﬂu%%mﬂsi’fﬂ’ﬁmmmﬁ%ﬁa (Digital Marketing) \iioliinase
ngAnssunsidlatevesiuilan (Consumer Intention) Tursgvindlsaszuin 1a3a-19 s1gilvmnisal
wnuedidl nanszvusdenginssuguslaa (Consumer Behavior) isil n1snanndelmidea (Social Media
Marketing) \dun1sldessauszlevd (Utilization) veslendeawmalulad (Social Technology) luguuuy
(Application) 38311570 (Platform) tiaLdugeananisdeans (Communication) a¥19@53d (Creative)
1ds (Delivery) wujsilu (Share) w3auaniudesu (Exchange) sewinsaulussAnsuazyananisuenyse
Fuslan (Consumen Tngidunsldinaluladdanariionsussmndusius (Advertising) Audvdeuinis
ThuAanssuzlesuduaznseiuligFurnasidisi Engage) Tunewnalnduvdounanmesuiiosdnsdes
Wtaue (Gruzd et al,, 2018; Kang & Kim, 2017) kagna4sguIanesN¥IANAIULAIYIA (AaY.) 191
Uinsuszna warUsuidsulounsdnanmssudithgnisussiuneldimuiunt 5 9 Rl 2557dma
Tifgsialssddniineflosiidenindrsusvidulsanmdnlissuanieldlassnssusih ffve
luaugnusznavianislssnu (51.4) Lﬁmﬁwa”qmimﬁmqqﬁa 30,000 159 tAuNIAEsnsnant 1aend
UgnusiazUies wih nanewlu “gsadulen” dosuiuiasunsvhgsiaiieninuegsen angavanelsdi

Ugymanmeany sasusznavierudeluduaiiife

¥
a o

Wraer1391n19N5L 5@ TR Tame “Usenvfssna” 91 aaslldTuiulsednsensiiouniy
%.5.0.A1%13 1,000 Ussegluainaulseddalng 600-700 15¢ wiUsenaugsnaase o Liles 300-400 1ss
anasany 2558-2559 eiilsesitungideudunsunisainieluy ndi 1,400 15 vievngdatavainty

54.4 1neNnsENIe@namnTsx 30,000 153 fadnanawioiios nasseaulymnisudaduunse Aoeuewe

o

Fravdentusadunugs uivaemuausissuganeliiuidsesn Genildnddoaiioddiselusaiem

U

irlsdiusinsanas Jundaamslsdvualngfidtesndty vieidnguglulssmeaniugiu du

yefeglisenivszniee wizaeenmssdugsisduenliilasdenisie

q

Aad N1sAnyITeliladnwinisnanafdvialudnuarvaanisnaindederulugsiatnansgeves
15989717 F91598917 vunedaaunaddenlmiudnansaiensaedns Invausawllseddniniy
Uszennnislaaamaseandu 3 Uszinn lawn 1ssanldvsialown 15e8lnin was 1ssdnldiadaseudswa

Tundfufwadudiiu Wemds smemaradudidyBaveinsimuinszuiunsndn wazidniveausena

o w

duasidoustlemiseisyiu wazdusznovanamnssulssddnenan ldnareduusadunaladdey

o

N o ad

iU weiadey guetud 1W1vee waggdanis van. Tssdiatamn 1-2 aunten olandlss 2.any3 f3iay
fostsannaulssdimlnedudunfusnlul 2521mns3finamaenedesiuisznaugsialssdnansvind
fanemuoaiunisallnaiuin anmasugiamanisides waznalnmsuimsgsiaieriumsidnves
Usenelngluilagtuild dymaduivdou Feduualdndunalifusznovfanislasddnitmaseuas
Fududessuninddeiu i oUssloviurisanuey senvesusznaunislssddniies waziionds
waUselomdliurinuasns v1au udatraislssmaludunisanednldldsadmafang @ues
159@91lne, 2522)

Aodanu (social media) Uudadn “zyﬁ'qmiummmmﬁ%ﬁa (Digital marketing) (Lankova, et al.,
2019) il psanunansesud odeny (social media platform) gnAnaunsanszatedeyauazuysily

Uszaunisalseiiiounienau S3u9eN15a319n 5 INERA el (Brand) Inen15a3oA3u (Post), Tweets,

Share, likes wag Review (Jacobson, 2020) 3l nsnaindedinu (social media marketing) Fsnunens
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nsldgrusndedans (social media platform) L 1a3etnedans (social network) yuwuooulal (online
communication) mMskUstuiion (content sharing) Microblogging 1u@u (Barker, et al., 2013) 33913
asUlidn nsnandedanu (social media marketing) m18faguiuy (Application) n3deansnisnain
(marketing of communication) Inan1514d edaauiil e1wussq TnquszasAnIaniIsnaia (Marketing
objectives) Fudumstiostunasnmsvenensmansusivesgsia uenanidudunisdearstugnétatna
Anuduiusegsdafufugnd (Tusban, et al, 2018; Chaffey, et al,, 2017) ag1slsfniu nsnande

A (Social media marketing) gnldnmudumeaiulednsedodnulaanisasassAiilom (Creating

=

Content) fifagAANALlAYR YUHIUFIUIIN (Platform) waznandulvigauiinisuusduilonsening

U

LA3BUNLEIAY (social networks) (Kietzman & Canhoto, 2013) 7198l Felix et al. (2017) lanandenisnain

'
o v o

dodsnuindumsussanduiusauyusi Wanaruduiusiugnaiidudosla

U

p819l5AnU Serajpour et al. (2021) TapS ureLtA ULAL71 N15AA1AE od9AN (Social media

marketing) {unilsluuinnssuuaznmsuiRnseaiaiigndnaiunsadisan (Engage) tngludrdaludiu

v ' '
LYY a a

n1sdeansuazn1sideuleseninegsiauazgnan el nsnatndedenudamunefmnianssuiiduns

'
A

atfuayunsInansust (Brand) irudedses Wunagvdmsnaaditnnsmans dnausluguuuuiiduralsgs
(High Visibility) (Ibrachim, et al., 2020)

AU U09 Seyyedamiri Wag Tajrobehkar (2019) aqﬂmimamﬁammﬂﬂnﬁaa (Social
Content Marketing) 3 floymvnaluideaiifiofiisados (Related) ifutlagiiu (Up-to-Date) Liteana
(Adequate) lnzau (Appropriate) wagn1seenuuuiiunaula (nteresting Design) SdwufiviliiAnay
e (Trust) fugndimseaulat uazeuideves Liaukonyte et al. (2015) uansliifiuindonniid
fo3a (Information Content) lun1sussanduitusaudviouinafinsennistonasinauandesonuie
uagtievniiiodnyau (Content Persuade) Wuidlomiluaniensuainistuindounadsnuiasfinsenue

a

wuiy Auau3Teres McClure wag Seock (2020) uansliiiiuinnuninveniemmladuaiifed

v

dnnaegrefivedidgsioniaidisay (nvolvement) vasduslaaluminiviwauasiluldgnisdslage

v o

(Purchasing Intention) Tusuas usnand ewmnleduaiifeineates (Related) d1Agy (Important)

o

wagdans (Noteworthy) viiliguslnadesdradnsauluiuna aenndosiuaideves Hajli (2013)

[ ' o

ﬁwudflmsL%’Wi"mmﬂw?jaaﬁLﬁasuaﬂQ’U%ImﬁwaaEiwaﬁﬂ’aUxﬁwmymamimmﬁﬂﬁa (Purchasing Design
Marketing)

yauzd Stavkova et al. (2008) o8 unengAnssugnA1vaelugdTan1sn1smatn (Marketing
managers) Anw1uwIAn (Think) A1W3AN (Feel) va3nsidondufiunnanauazmsindnsiasi (Brands)
muﬁgaﬁaLLamﬁauﬁﬁmaﬁawqaﬂsimgﬂﬁw faiu ngAnssun159e (Purchasing Behavior) 3eiiilademans
08197 1A 8atoaLt U Fmusssu (Culture) §aay (Social) JadudruyanauazIninea (Personal and
psychological factors) wagwgAnssun1edenu (social behavior) ag1elsAiniu Soloman (2010) Tsie
fenuvaamningsugnén (Customer Behavior) Tufunszuaunis (Process) fifaudeniiasdonielduins
wARSuT, uuAnvoUsraunsaifidulumumnudesnsvesgndn nginssugnénmunefanisdonss
wsnlundnAusivieusns nginssunsiedadisuuuy (Pattern) uananil Kamboj iag Rahman (2016)
oSuengAnssunslidumesidnvesgnifiiudseuesulat (Online socialization) yhlsnsmannfidsia

(Digital Marketing) \dungyuadiAglunisvieduiviouinsilesandeyafiunnunsuaresriusznouves
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NIV I sianisuasinalulagdaisu
I ™ N N N N N N N N N N N N N N N N N N N
FnuiignAnldsurinunisnaindidsia TusUuuuvesnsmuniu (Review) #3oAmiiu (Comment) finasie
InlavesgnAn (Sharma, et al., 2021) oy ﬂﬁsmmmmmmﬁmumﬁﬁaﬁﬁmaﬁawqﬁﬂﬁuqﬂﬁﬂma
nsnaaRdTafiinsesnuuulimngautundu e sgfiufddeld (Kim & Ammeter, 2018)
uenanil Ajzen (1991) uaz Hill et al. (1977) laeSurengufn1sinsununginssy (TPB) il
o5 unewgAnsuA1meala (Behavioral intention) Ines aufufin1sfuiduyanaidsatuaanudenis
(Subjective norms) vifuAf (Attitude) uazmslasunginssuniugu Svensasunginssunrudadad 1)
ViauaRTiddenisinaulade (Attitude to purchase decision) wineianisnszianizlunisitisauny
fngUsvasdviruad (Attitude Object) Wy nstedudn Taruadiinnuduiusidsuinduanudsla
(Alam & Mohamed, 2011) fifu fifiauaiBeuangedvuliufivsdarudclagddunstodud Hauad
Fuduanudniifidvinadernudilavesiuslnaluniste fausidadutadelunismeinsaiuazeduionis
nszhesLyys (Aizen, 1991) 2) M3fuidiuyanaisatuanudesnisronisiadulads (Subjective

norms to purchase decision) N155USEIUYARALABIAUANLABINITALIBAT N1TLATULTINARUNIIEIAL

Y 9

o %

g3 ulianewgAnssutanie (Specific behavior) (Ajzen, 1991) usanafuINg & unaneia avly
ASBUASY ﬂaq'mﬁ'au vidoifteusanau (Afendi, et al, 2014) Ssrudadutasiitsnnasonisdnaulate
LazUNUIMYesde (Media) Laznsdeans (Communication) Afedndudiuvisves ussvingiumsdany
(Social norms) (Moon & de Pelsmachu, 2012) 3) mﬂﬁ%’quaﬂiimmuqmLLazm'ﬁﬁﬂaﬂﬁl%ﬁl (Perceive
behavioral control to purchase decision) M3l@ungAnssumUAmINeTa fauUsAionSnasenis
NIEVRINgANTIU (Ajzen, 1991)
fefudadudesunfvesnsiaunagninisaaadednliidssarionnul fndalunsadnfasi

duendmansusigaielvidwadenisiiuduremginssunslatouazanunslageveinguiuilnalagnse

uazlnedau
NT9ULUIAANITIVY
AnUlinglansmdnsioeg
nagmsnsnamdedsny > ngRnsaukila

ANUAILAYD

AMNUSENBUN 1 NTBULUIAANISIVEY

o/

ﬁq‘d‘szmﬁ (Objective of the Research)

WodnednSnavenagnsnisnatndedinuiidwmadioninulindansmandueiduinasieiiie

TudmgAnssuadanazanusslagiodniansussygs
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757999 (Research Methodology)

3.1) Usgmnsuasnquiiegs

VA

U5¥91n5 (Population) nunedis fuslaatiansgeluniamile Usemelneg (Fesddni Woesy

Y

a1ne dmyu wigesae) uazlinsuduauiiuiueu

v o o '

YUIANGUAIBE (Sample Size) FITurimunrIAfIng 19NgRTTRITERUAINIT BT e AL
95 szauAMLARIARABUTREaT 5 linquiieg1suuin 400 Aukaziiuiindniesaz 20 Feldauinngy

A79871991191U 500 AU

v !

A8n15duf10619 (Random Sampling) §3381435duMegauuudvaandesine dua waz
wyjtiuvessiazfminudrduiiegauududyueaudazmireuszvnsiidvaanldlaglddnauves
Tuunquiieg1awiiu Sarinay 100 AY

3.2) IpFosiiolde

AIdeaiuuuasunuiTunNnHan1InTIREeULAL SUT WLV NSIRMIAl Tagiiieen

a

wUsfifimnunsatuseninedoasidamgu] Anuiiuresidetygiu1y warAduiuveE SRl

q

TUasadutamaiuaiudunsuselidl

2.

3.2.1) Tunaun133aderaiu (Questionnaire draft) Luduneuiigidednoiudsiiniunis
asavdeuudlUasndudedniy

3.2.2) TuABUNIATIVADUANNYNABIYRINSITN w1 {IEladne191auuvasunuluvali

o

HeImyiun1slansisdeuaugnaerenisiia n1w uwavguussleafinsaiuiuingUszasdide

Y

sdsanunsadeastidnlalade wdeniudidedslaihunuiuusuwily newlunaaeddnu

3.2.3) funaasdldnu ITeiniorsanuuasuniuiilasunisusuusuiluanuds luneasdldiu

1 °

NauA19819 1 5 WiesiulsiieneaauAunTudlasTw@ine wagdn 30 adudmiunaaeundny

|
o va o

Worlu lnerideimusnaeinaaeulineludl

\Wna9INAAEUAINATY (Validity Criteria) §3981461 Goodness of fit ag1aildadAgynieaiia
000 1Junaurineaeunnunsiturestoaslidmguiuasdeyadiviusmunduunfuls @szdnd Iunsng,

U

2564) s7u89lgA1 KMO faws .80 wazAn Extraction wanauinvinvadknazdaseianalasaws 50 July

[

fluen Variance 11nn315aeae 50 TulunnaauaunswedLsasynfiikls uazisesil Ahrens et al. (2020)

= ° av v o

asu1elitaneanuswdundnitedeaimueisdieidelvidnwusiluniafediu nandeduininues
wiazladeimhluldlunsasmanuiilugnisesueisenieiiunisesrusenauifieatuudusonit nns

NARDUAMUATITIATIASN (Construct Validity) ftonnausinadounsn KMO ALanimnuLieanaves
tayailasuiunaneaevegwiideddgyniatifiuansdsszAuanunsiiuneiovenieieIfenuy

WBNNUUUAI Chan wae Idris (2017) eldisniunsinvuiavenguiegaiidnnuiismedimiunis

s
a a

Ansizina sauluisnisneaeududsednsanduiusvasgadiauduainuaimsalunisesuisaiy

' v oA v

wUsUsmunndrfesas 50 AUl uiniddgyAe AnudenndomsItusEnIwiastorauiugaraud

Usgnauiudiluaisdioifeninadnumuensaiu

@

matiunmsvegeuanunsudlasiasiadunsingudnvasifveunisdedvefiazinaide

PULNMEEGAEAY (Ugua 500 wazUsvandy wauuv, 2561)
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— /|

va

naemaaeuAUleiu (Reliability Criteria) Wadeldinausinaasuniudl Alpha Fausl .80 Fuly
uarfienaruniismsssedosus 40 wanaldd uwuasunmiiniandestu Wil vijayamohanan way
Rjumohan (2020) l&esueifisafungunasialiin nstausngnisalifersusuuliidfuudiianudy
wiugge Smiadauansiemnuahiauevesniinteyaildusudonindummnindeiioveniesiodty
uenaniudrdadunsuansiannuasnadomssiuresusasdemanilunsuonssdunisindlivanzan
duazihlugnanmamaaeuaunigldoginindededeosiionminnsiuesr Cronbach's Alpha 1nnnd
80 Fulusailufisen Corrected Item fuansarmduiusiuludsuansswisdemauusazdofusants
yamaud 30 Juld wivniiwannaeuiildadesnirdsouuansdsmulivarnvaisvestoya Jauviity
seuaud LT edeanatiusie diufiddayienisld Cronbach's Alpha Tannudetievenniale?ds
msmsfnwiifinnuadududoulunmuviruafiveslideyaiivasunadunmanimuandes mnus
ausatiendusuldfmansnasuiignieuaiimnundefiolaglisndudesing ) fedmaenisld
wafingas Cronbach's Alpha Usilddseuiiswmssneluresamaoiithaldiauiduedesdioids
(Taber, 2017)

wszaztumstisumnasimvageuaudeiule fusewavesmaianldaniesiedte
LLaswaﬁlé’mﬂﬂﬁ’imwﬁ%’aaﬂa (Bujang et al., 2018)

fillnefinanageunnunsuasanudosiusiolud

AN 1 HANARDUAINAT

Validity nagnsnisaatn  AUliela waAnsausla nsindulede
dodanu
Goodness of fit Chi-Square Chi-Square 38.44 - Chi-Square 53.01
490.60 df 90 Sig.  df 9 Sig.000 df 8 Sig.000
000

KMO .95 91 .66 .88
Extraction .61-.96 .A47-.86 .46-.93 .73-.99
Variance 61.23% 56.77% 63.94% 65.71%

NAITNHANAGDUAINATINUIT WUUADUAIUTY 4 AauUsiinanndaual Goodness of fit

w3 MudsuaidedAyvneadiunnndt .000 Aenagnsnisaandediny Aulindauaznisdndula

Fo dranunginssuaslaliuansnanaaaunl Goodness of fit saudiediA1 KMO Ani1 .80 wazdlung
FoA0ULAAIEINTNANLAN Extraction #1071 .50 FquUanalaan wuuaauaune 4 sawdshiiinnuns

ANULNUNANAUA

o
v U va v

wudulausuussudlederniui 20 uag 24 Fafiuminaindn 50 Auiiuduudeiay

U
o v

WneatungAnssusidlasgtes 4 Jevuluiuneassiiulbilaegieios 100-120 atukaziumagauaiy

A59bMUBNATS
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A19199 2 NANAEOUANNLT BN

Reliability NaYNSNIINAIN anulingla waAnssuAla msdndulede
dodanu
Alpha 91 .88 .82 .85
Corrected item A46-72 .62-.81 .62-78 .45-.70

MAMsHanadeUAIdaus s UvAUaN T mL T e un s asias U 4 daudsTaedlen
Alpha 71 .91, 88, 82 uay 85 geninnamininualif 80 udsfimnuniissnsssedosening 46-72
SYWINT 62-81 SEWINY .62-78 UALSEWING .45-70 Feutanalddn wuvdeuaiuia 4 faulsienudesiu
sunaelainuals

3.3) mafusivsindeya

v o A

wiunsiiudeyamienues mnuadddieidelusdaziuilinesnsivaeuuas vy

wiogalsfimuiiennuseursulunmsiiudeyadideladilunsauduneuseludl

'
S Yaew o o

]
Jumaunaesssuvaeuny iuduneuiifidevhdnunuuasuaiuasunudiuaungy

3.3.1)

S A oA

Megnfisesaiudeya nieuisszanunuivivieideluudasiuiiethduuvasuny uarsiusi
dendudu
3.3.2) funeumsthdsuuasuniy §Ideiiunsdionuuasuaiuddlldmnmizeyseynsa e

o

AuLed niounwmeuteasde wasduaslindedilatiainguszasddAnyueinsvinided wenannuuLaIda

A LY

Iotannefugieideluwiasiuiieiiuiunalunssivsiuiuudeunudnauaugide

Y

3.3.3) TUABUNNITIUTINNAUAUAZATINAOUAINGNABITBILULAB UL UNaUATN 1Tu
TJunauNEITeU e ULABUNNTLASUNSUAUNIRTIRdRUARB UNNTRANAINYB LUV UMWYty
Y o 2 YYo & o a ¢ S Xo - 2 v A vy % .
wiAnusneaninulidniuihlldlunsieseing Melliivualeulvvesnmsiiuteyailadeslidesndn

Fouay 80 A1NTIUTBYANMUANTIUTINAUIAULS wrvnnudtladeyanduAuintesninfinivue

N

o

Weaglahudeyalmiauninegldasunudnnuidenis

e>°

[

3.4) MlATIEideya

4 LY

n1snensaldnsawlssusadnusmudumadeadfnininoumaiunaz ingUssasdive
WNeafunsiszidvisnanisnensalseninmuusnanefmuUsng Fedunalaindidudsauuninnimis
# nualdlunsnensaliediwlsmuiissduied sudndudesdenldinaiaadifnisinszianaey

=

WAAMLUY Stepwise Litednidenduusmennsalithaunsiiiudn (Uszgses ynsuauay, 2555)
d5Uunan13IdeuazafiuTena (Research Conclusions and Discussion)
MnramsinTeideyaldnaifefiasuidelud
na3denudn nagnsnisnanndodsnuiidnsnansnsalieninulinlonsndn dneied el
Yodhdymeadanseau 05 Ussnoudednswaveunaluladiesay 44 (Sig. 000) iiom¥osaz 40 (Sig.
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