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Abstract

To study the psychological patterns of irrational decision-making affecting financial
phenomena, focusing on the behavior of investors in the Thai stock market and how irrationality
leads to distorted investment goals. The objective is to present knowledge and information that
helps readers understand cognitive biases and behaviors as obstacles to sound decision-making.
Furthermore, it presents the concept of Noise, disturbances arising from within oneself and external
environmental factors. This encourages individuals to pause and contemplate before making
certain decisions or even ponder rational and trustworthy principles. The author has synthesized
research, drawing from both experimental psychology and behavioral economics, focusing on
the works of Professor Daniel Kahneman and various other researchers. This research has compiled
instances of financial phenomena related to the theory of prospect theory, which has evolved from
the utility theory, a fundamental concept in economics. Notably, the research findings underline
that “people tend to feel the impact of losses more strongly than gains, up to twice as much.”
It further explores the concept of “loss aversion or the fear of regret”. The writer perceives
that biases in financial decision-making are driven by a”fear-based bias” and a bold front led by
greed but harboring underlying fears. These factors lead to various financial phenomena, such
as mental accounting. Therefore, avoiding errors benefits emotional control and makes the most

“Valid” and “Reliability” decisions possible.
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UNuI

ANNAR (Cognitive Thinking) Lﬁuﬂgm‘éuﬁummnﬁm:ﬁw (Action) WSamsuanvBanLiiad
ﬁqﬂszﬁumnmﬂuanLéﬁwmﬁazmuaumL{’lquﬁnﬁu (Behavioral) mquﬁnﬁuﬁv‘fﬁw 7 NUBLLEND
znaneduildy (Habit) mnmsﬁmﬁu‘lamnmmﬁﬁluamL%T'uﬁuagjuumqwa (Rational) ﬁgnﬁ’m %ﬁﬂﬂg\j
woAnssndiinyUselpmidomiasuazaudu 4 atnutiuau vie ﬁazﬁuwwngﬂL%uﬁumaqnWiﬁmauTaﬁaﬂﬁ
(Bias) #3nAAUIUNIU (Noise) mnﬂa’%‘fﬂmﬂuﬁ'sLa\‘m%amsuanﬁmuqﬂﬂﬁmaﬁﬂﬂgjwqﬁﬂ:ﬁu
ﬁl%m@wa (Irrational) w%av‘h‘lﬁl,ﬂ'mmﬂﬁmﬂiﬁmLﬁﬂulﬁgﬂLmquﬁnsswawqwﬁﬁwmrmmﬂ
Rsnnmfadulannmedeniififiinuanseiusesusazau uananavindeanediay LATghe
waz viruad Adon anade Yszaunsal mIfudennaansanues gEAMEeIn uazdu o il
dvdwasioauAnuazmIdadulaunszisuanseanifiungingsn demsfnnadethjoiuluiionadves
msdnAulaBengAnssunmemsidu (Financial Behavioral Decision Making)

ananalawidndnyaaadhainiiunumlunssuumsdndulavesaysd Wulssidumsduny
daiiaateiihaulalumsfnsiassgmansuunlminnnuidssesmanmansduaiisa AriulauLay
lONDE NIB3an (Kahneman & Tversky, 1979) @Lfimmiym\ﬁmfjmm I@asuraysngnianie
\ATsgANanimMISuaeateiiinnaafmednine feaadafiiunmasesth ¢ Tuidavauey
govuywd Fodunuiirannansdunifiva aviuuau Tduannszusunsansesanasystiuiveaniiu

o

2 32Uy TuAe “syuunile” Wussuuanudeniisnndumnana Andnludd dnduladuluinldisnng

o

Andn (Heuristic) Uszananaly Tdwasnuanaswioy lifosweneusnntn dnudssiviniiudsss
daudnszuuiiu “szuuaey” Feldanamesuannnissuonilsanudafidudoudndeldwae
anavnlunisdszinanamuiniiaalad Andaasd deened ldmeuazwalunmsdagula
FlFamnnhszuunis washausedfiSndwhudewdonanielidmaeadedisvhou
THaudAnluBosenn q sudouvdenuiidanuedsannniund indinddndaudn was wazmuew
fiesldlifiviouny depanavazanidnmimuanan “svuvaee” naululddumagudnluld
s lfafmuaumuasluieeds daduwuidimeanudedalunmsassgmansiisiuany

fianazeenysdmeldannfignusemsfuiassgmaninaiadn (Classic Economic theory)

i ¢

fina7 “uyudimanalundeiulaaisuazuarnanuinssuiunuies” (Homo Economicus)

UssanueviiniasEgamans John Stuart Mill @n133ud 19 (1806-1873)

mMs@nsdviazanslag Danial Kahneman uay Amos Tversky sudafigaianufgiuiin
tnawufiawa seelsiminidivassuuansiiiun dnasmudeniechiidsednsaluidalémls
wdazuamaNaLdssIndudemayu woAnssudenanazifinanuiumaiiunalasundsialy
Fohniniasgmanswginisn JlFwnAnsiundasuualideyadeinnnmmeanadeininen
AendumnaRauUndlumsdadulafidenasanginssmemsSusesdauilidosull uUnnguany
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34v Danial Kahneman §3usveiadamsn luiwa (Alfred Nobel Prize) snaniasugeansiull a.a.
2002 Tquwﬁmmmmwﬁ’qﬁ%a'jﬁ Prospect Theory f\i’lﬂ‘JJVlﬂ’J’mL%E)\i Prospect Theory An Analysis
of Decision Under Risk nangifiunquiiinsedninasnniigalundnmsiugiusasananiasugenans
wqAns3u (Behavioral Economics) waz Tuil a.f. 2011 IésumsendasliflunilshninAnfivanibusiign
Tulan Nnuidsuiicsvneayszaunmsailumsidemeane wivdaanuAaiiiuazdn (Thinking Fast and
Slow) (Kahneman, 2012) [§unsfiininavudded ldvhannasadin aintiulul) a.a. 2021 Kahneman
Waunilede Noise: A Flaw in Human Judgement 398U Prof. Olivier Sibony dnineneians
masindulauas Prof. Cass Sunstein tinnguanzesnuuuulpmaliiuszuaswinniiausynses
Tunssindulaveaysdfitiaan “adusuniu”

v
=l =l

msfnwaeifdaudyadscavdiiniausanuiuasdayaliieruiinanuidlesad

U 9
G

meanuAnLazngAnssuidustassadamssnfulanmemstiu udeedusuniuniiaduldannaues

3

a

uazAviIARBNMEUAN (Kahneman, Sibony, & Sunstein, 2021) vivil ieidudaAnliynnasaas

v
=1

noudndulanssihmaAnssunnedns viedvanatuuimanaiianaslasindnmsihindedeld vl
{iieajoniufias@nsngUuuueadineininenlumsdndulastnsbisumnaana deUsingmsainens
Ruilisnndasdoinalumsnumussunsuiinusnlasiamsnsdidnnmwoinssainamulunaau
Insdumsdadulavusafawihliidmanensasuiaouly Svlddsiaszinguif Kahneman
AunbuazvauITEUTNgMInidesaaMaBfena Aeus WA 2522-2565 fiAmdaiunuiy
\ImaapeinAsinguaziassgmanswgins Inshunfnzevmannansduaiiia muuiuuas
wawaa nedai Wuddylunsmeeuluadei

Unngnsaimemsiiuiidasunnumangeimsanduladisani

mwﬁmuwﬁﬁﬁnﬁmﬁﬂaLauLﬁmmﬁamq}LLazwaﬂ%aaﬂﬁmﬁm%wm (Psychology Bias)
Dudszifudaaedeinld Kahneman dpsnsigaianuAauaznisdndulalusywdifiowdymihny

v o

gouMIalEg q MAefuMsdansfunindiaaNuanuteAszavlal AILTAYANNENTUSTEVINN

v
v

assndszlominnugaivanutedvauyana mamgeianuannis (Prospect Theory) Avil
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A ,
increasi
g ...but for a

utility The Value Function A

Rich person,

the same { People like

change is no gains...
Big deal $100 i

Gains

$100
gain

Diminishing Marginal Utility of Wealth

A $100,000 change
In wealth might be
life-changing for
Someone with littie

Morey...

v
i 2 Less
ncreasi
™ utility

wealth
>

mwﬁ 1 The Utility Function m‘wﬁ 2 The Prospect Theory
fian: Thaler (2015) fian: Thaler (2015)

nnnsmuaasliiiuiheunauausssornudsladadamihdumsgaids (Loss) uanss
nnanunelaidin 83y (Gain) agefiivadn uaaliidiudnsuzaesiduassaUselun (Utiity Curve)
Waanuwaladin[§5uidu 100 reas$iudedu 100 aoaa1s Tunmsduwylvsizey Kahneman and
Tversky WANG19an Utility Curve lumnuiassnuselomidodia (mwil 1) annwd 2 As
fdnuusiugd s flianannsiu wansanseiidanudu (Slope) sasum X uaz Y tinduly
2 Quarter (Q) Idui Q1 (A +X4Y) waz Q3 (A -X.-Y) Bersunmhiinanivameeessadssly
fuwanwinie @1 +X+Y) Tumamaassasieusaunmsaiadeifullidfornuazaunsevanaiems
T#5uidu (Gain) Auniwduazgade (Loss) Aunind launammeaassuaasliiui Wengusngy
1850130 100 Aeaans ashifiiaaamelainduszasuanusssasoanilainduliudnduiannmg
wolannduludaniianas mmzﬁLﬁ'aﬂtg'uéhaimLw%zywﬁwﬁumigml,ﬁﬂLﬁu 100 meaan3 vihlda
waleanavlufiamenseiuiwdnsusidendu wiiodeudeduinniunduidnuginiulusnnise
Tufoufisensmeuauasravessauszlosisionsgaide (Loss) spengusatneguiseniimalésy
(Gain) 3ENINQANTIN “MSINREATIANNFULEY” NMINARBIMAIEASITEY Kahneman WAz
Tversky (as cited in Novemsky & Kahneman, 2005) W31 #n Lﬁﬁﬂé’ﬁi’]d’mn’mnﬁﬂwﬁ’ammg@Lﬁﬂ

agazning 1525 wh wihmssensuanugadvzesgauaavilfnnnheadadena Meildusy
fumsEniineemeINalFanInaUIUBNAUANNNUNIUYBNTIAAUNTWENAATY Fen1measeinain
pflianufudameetswnl (Sokol-Hessner et al, 2009) Ussgndtvanumanilunaiaiu Waauiin

ANHNEIANY (Loss Aversion) annnimal@sy (Gain) anndls 2 wih Fevhldinawudaniiazides
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anduiiananidsemagaiedesyluanunisaindeswdywiiunsgyidy wee1ai3unin Regret
Aversion Bias WQ?\ﬂiiNﬂﬁl’ﬁWﬂ’lﬂVgﬂﬁﬂﬁ

Fanqui] Prospect Theory duwusfiumansunngmaniiiidenleeiuwginssumemadunas
anfmedminefinanivlunafnmadeiide dsngmsal “navinidlula” (Mental Account) zad
Richard H. Thaler @'Lﬂﬂuwﬁdﬁa Lﬂiugmam%wqﬁmsu ‘fI'E) Misbehaving: The Marketing of Behavioral
Economics Tuil a.¢. 2015 (Thaler, 2015) fvuadenuvasieudiu 2 ngu fe auiidmaiinalums
nduladandt (Homo economicus 3B Econ Man) U ayBiifuAusssam (Sand1 (Homo Sapiens)
ywdapsaneiuiiizundis 4 11 sresegiusayed TunAnuss Thaler wuhwg@nssumsnd
Mg e IAUBINYEEEIINAT dnuteneaeliidunes g T¥diuin Wqﬁnﬁuﬂuﬁﬂﬂﬁﬂﬁ”’q
swilssnuneneifunemsibivuiusgedaeulule 1wy veaulfiasiiesluifisrdeassduantiu
fomanadn Wifldugieansifiou (Salary Man) mwsziSudmsudumnmavanlasiazlsudn
wisuzifefuauiundudaansthsguawesnsdluanandginaviaauiinildsuinrimanian
Buldlethe swlalaslivfiassomnnaguiinanindrediu Sedaudvivanuaumaannanis
isugeansinsuiiudeinaunuiuldetheaaysnl (Fungible/Substitutable) uaztpsadefimahiiod
TulaliiAnuszlomigegausausssumidodoni usnantdudowuinlusideaes Benartzi waz
Thaler (1995) l¥mquianumaniouazdamaydlula (Mental Accounting) LiipaSinesuzaise
anuidsvrosmsasulufuidunsndlifinaides 1wy Wusinsigua Svwuiduiiaweiu
éiy’\amuﬁﬁcy%mm%m%Lwiazﬂuw%amwné”’aﬁmeh\aﬁ’u Turauzifeniunuidoane Shefrin Laz
Statman (1985) wuwgAnssnzavtinawulumsimungnd1ede (Reference Point) 38951ARUNTWE
fifasmsezdavioennuszaunsalfinerusntounth SeasiioungAnssudseanadeslugiemls
wazfuguaomenadeslugavnnemnu

suiisevhigustsingnisal “Disposition Effect” 1ung@inssupaegauilindsansgade
(Loss Aversion) W38 Sunk Cost Effect \iungiinssufitinananuidomedufiasyulneumhiy
Lisnasindulazneviuld Tasseaunnemumiin wadinssuiienilosan Prospect Theory i snsfntny
wainssuzevinasulunaniu Seiiuunlifnazanefuiiiilsednssniiiuazinifanfiaziaud
mwmnmﬂunmuﬂmﬁﬂﬂ (Sell assets that have increased in value, while keeping assets that have
dropped in value) FngAnIsuFINaN suniuMannIemeda (Technical Analysis) B9faNg L)
A (Dow Theory) TiflemAfunnassniuszduiimamsallianeisiiasdansmanu lususi
newfuduldseauniazldilsmuiiall aehsusaunsiimisvosiiulutiues (Cut Loss And Let
Profit Run) usituaanavusinwuwnfngsuluidumanasma Dow Theory 817 v1W3de289 Odean (1998)
Ansdayavevgnimanniwguuy Internet Trade 91U 10,000 Yay¥ semiwl a.A. 1987-1993
wuh thasyunetesiuuniidezaneuiiifi lssnnnimsaeduiinanu lasdnsuaesmsiuimls
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(Proportion of Gains Realized: PGR) gdnanaun135u3a1anu (Proportion of Gains Realized: PLR)
aguszannudenay 14.8 uaz 9.8 muasy (Mwdl 3) Tuwedl Grinblatt uaz Keloharju (2001) 1579
wadnsainawunedaslunmaiuiiuuaudwunadnsfisanadoeiuin namu (Realized Holding)
NN (Take Profit) lushelsteanindesas 5 (<5%) udnsuiiyamiydmanu thawuay

1% =

sareluswaniianislamananaazilsvdadunu (Mwh 4) nwWssdansaslananns (Asymmetry)

q q

Table I
PGR and PLR for the Entire Data Set

This table compares the aggregate Proportion of Gains Realized (PGR) to the aggregate Pro-
portion of Losses Realized (PLR), where PGR is the number of realized gains divided by the
number of realized gains plus the number of paper (unrealized) gains, and PLR is the number
of realized losses divided by the number of realized losses plus the number of paper (unrealized)
losses. Realized gains, paper gains, losses, and paper losses are aggregated over time (1987-
1993) and across all accounts in the data set. PGR and PLR are reported for the entire year, for
December only, and for January through November. For the entire year there are 13,883 real-
ized gains, 79,658 paper gains, 11,930 realized losses, and 110,348 paper losses. For December
there are 866 realized gains, 7,131 paper gains, 1,655 realized losses, and 10,604 paper losses.
The t-statistics test the null hypoth that the diffe in proportions are equal to zero
assuming that all realized gains, paper gains| realized losses, and paper losses result from
independent decisions.

N:mboroloburvatlon:
. 8 8§ 8 &8 B

Entire Year December Jan.-Nov.
PLR 0.098 0.128 0.094 ¥
PGR 0.148 0.108 0.152 o - o R
Difference in proportions ~-0.050 0.020 -0.058 %0 49 30 20 10 0 10 20 S0 40
t-statistic -85 4.3 -38 Size of holding period capital gain or loss, %

Mwit 3 wan13FnEN PGR waz PLR ©89 Odean MMwil 4 Realized Holding Capital Gains and Losses
fisn: Odean (1998) fisn: Grinblatt and Keloharju (2001)

ns@nsngutinasulunaevulneees adas useled, Joifesh Sauunudy, waz 1ssem
waase (2564) 15 A PGR waz PLR @iuiieniuiu Odean (1998) loautmumnatiydnisasu
wanndne wud dnasyuildaanaluel (DeiadEuduliviu 1,500 vm) Fdadwnsiuiilsanemu
Tudnguibivansiefusnninwngildesuaianuidn Emotion) fednnwduasulissmn
TudaSouiiey Lwiﬂfy%ﬁﬂfnamuﬁwqﬁnﬁumﬁuj‘?ﬁ'ﬂma:Lnﬁﬂmmigm WRuuANENAUNNAD Uyd
fiflavnaSuasyy 1,501-100,000 1 (MW 4)
The level of PGR and PLR depends on portfolio size and proportion of portfolio realized (see Table).

If users completely empty their portfolios, then PGR and PLR will either be 0 or 1. These users are
excluded from this analysis to prevent bias.

Account size PGR PLR Diff t-stat 0 140
0 - 1,500 baht 0.46 043 0026 145 0.120
1,500 - 5,000 baht 0.45 037 0088 363 e 350
5,000 - 20,000 baht 0.43 031 0116 513 P
20,000 - 100,000 baht 0.38 026 0113 410 a 0080
100,000 - 1 milllion baht ~ 0.31 024 0077 184 3 0060
1 million baht+ 0.21 023 0019 -18 € 0040
Total 0.43 036 0073 67.1 & 0020
Odean (1998) 0.15 010 0050 350 oo .
Compared to results on US equity in Odean (1998), -0.020 =
the magnitude of difference is similar. -0.040
0-1500 1,500~ 5,000~ 20,000 - 100,000 1 milion
baht 5000 20000 100,000 -1 baht+
baht baht baht mulilson

baht
i 5 Disposition effect is weaker for very small (<1,500) and very large (=1m) portfolios.

fian: adnas wavled uazas (2564)
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wanguBalsydng (@il wwinenlsad, 2563) eBunpusdnlulsingmsal Disposition
Effect fife awsidusssnusylumd (Utiity Curve) Wuwan (+X+Y) lughefilesu (Gain) wisaldrls
dnwouz Utiity Curve TAva (Concave) uansanuifiugnaranuides (Risk Averse) Fvindndula
iwenmssui lsuuuuiueusnnniimsieusemislusunanse ldrewh Fefianufululdnmises
wlvdarlsoaiaduldinnninfld lunsdifleedidusssnuselond Wuay (X-Y) Tugiigaids
(Loss) w302y Utility Curve anwauzldsmne (Convex) usmsanudiugusomenandes (Risk
Seeking) Fuiianiiazidusievumayuaalisnnnitnisazanesudnaquuunuiuey wnzansian
gulsutinnnienuddnldioin Ssvandpsamunmsaliiazgaduliiesaguewandrowh o1aay
wanamunsainnheduiiuldviomnbidudois fldldnamhlafiesguids fuszeznamilsanud
mnamumicﬁmwﬁﬂLﬁlmmmgwﬁﬂ mamgsd] Prospect Theory Suwuiutinawufioendw luns
Homw@90§ (FUTURE) Auwusiinssguna (Bond) ansglunanpyiusanigoiusn (Coval &
Shumway, 2005) wuh tihasuiisandwilldilslugwidlanmadhannsdens axiuuhinfiessy
anudsstiapastunsdamoifivinlstasting dwinasmuiinanulusiadessiunltiuiedossnn
Fulunsteneifvinlsgrnneievanidssnenulumsdomeiutiu (Net Value) aqh wlawasnlnale
(Portfolio) #lstinawnuaziunlbfuwanndrrnudse (Risk Averse) usithananuinasuas
funlffumwanuarenanude (Risk Seeking)

usnmnenuanlanginssunsasulunaienuudy Sowuhivnddeses Jaan duusshing
LRSI LWHIEIN (2560) ﬁnﬁﬁmulmﬁau‘laLLu'JﬁmJaoLﬂiiﬂgmam%wqﬁmsu‘lumsﬁmm LULIRDY
mewAssgAansunnw aulddasgUimginsamyedifianudeswunaziinnusibes (Bias)
\eniuify Kahneman Winananwiniinysdfianudiamssuiuazmsan el iosiugsedses
fwasianisdndulanysd waznismuguensnalnupzesiysdiuanssiu ameludediinaes
mNENIIaMIAALaz33 (Cognitive Bias) thlugmssnauladeviwuldnanesuuy

aduianusngmaal “Mendudeiidudees Tusned “andrdsduiinulalyidives
\iua9” (Endowment Effect) aunguijasintszload (Expected Utility Theory) TumsaBiunsansoy
gavassauszlumifianipunosasiiaeiing (Diminishing Marginal Utility) tdunnawalawindusis
3 unanvanuwelaszuinvanudiiussessziue liduideuiunaindaudedululufisme
asviiudnu snwsziuansmelafiuansheiumnifesluann wu U1 9a 1 Sanameladesndiige A uaz B
vuidy U2 vieBnamamvanedegn A uaz B fanuwelawhiuwszaguudu U2 ieaiu wih
0 A azinwldgeningm B vie 1 A aaneldasnuihiuan B udesfianuwelaviiuey Audnd
mmeuifuiguiivials

Tuaranfiuadouds Kahneman Isvimameassuazidmasuiedn ausiulvajufjiasnisaniu
Wowafinainieuiiiindu lasiidefianuwelawhiuudueu inzausulug “esnasguie”
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Aufifiduiiouees 4 fldssniuiuiieulpuavauaniuiuneaiiiinmniu wid i ungainay
Tnefduwdeuwinanazdududidulyifenndnsuuneine audulnaSeinaulabivananSuiauuas
Tisuiwindou Bedhdogaiedenilild fl3azanazofome

|
T

|
T

INCOME (DOLLARS/YEAR)

|
T

LEISURE (DAY/YEAR)

AW 6 Indifference Map Lafnv1/31n)n13al Endowment Effect
fan: Kahneman (2012)

MMANEYAY Kahneman, Knetsch, Wag Thaler (1990) nvuddeidunaanyiidensInsy

winh wasaniiyneuldsuuinhud fnedasuelihuinhannevisuanduthnmifyaminiu
ﬂi’lng'jwﬂlﬁﬁwﬁmmﬂnﬂLLﬁaﬁw Hurzaaedislfdudansuty (Wilingness to Accept) Ing
tiiy’\ﬁmﬁg\m'jﬁﬂhmuﬁuﬁwaﬂmﬁuﬁﬁhﬂdauaﬂﬁuﬁamLi‘fluﬁ'ma\iﬁ\a “aavLin” (Willingness to Pay)
sonAdoeAUNMIAnIYBY Carmon LA Ariely (2000) Fewui enanediugeiusaugane (Final NCAA
Basketball Tournament) 4 lugavheasvasAnsimseiuavminenabilvafigalulan (The National

Collegiate Athletic Association) 51Ag¥EN “14 Win” we9MIUnfi (am)

sAuUNFUsINgNInl “Possibility Effect & Certainty Effect” a1nng#j] Prospect Theory
usnavAdsznaulu 2 Usingmanldes fa 1) Usingmaal “anuidulula” (Possibility Effect) Ao
aulieniy “enudululddudeaiianisdumwnziufdeini bildeslsay” dRsmananiaudaduls

De eS¢

=

Home wszioulemagnneialvajasiivionann usdligdelifiloma senilasidoduiislona
Suidntios wuidsafufunsdeyssiudin Ussiuguam vieUsziugiame Seaudeiinlamaniaziu
Tsnhev3aifnglifimatiudenann ¢ widilamaieziiululd$esas 0-5 dufieirdvuasiainlesnn
audvnFesenheidedssiu Sunumnn  iehinanaliauela ludndunilede 2) ysngmaal
“AalLuBY” (Certainty Effect) aBunssmumnmsnl A uaz B lnoaunfidluusiazigmsaiiu
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Widon 1 Tu 2 muiden fia (A1) Tamadaway 95 favl@duidu 10,000 v uay (A2) Tamadauas
100 fiaclésy 9,500 vm eudwlnaidends (A2) wneldduwivaulaalisaaides Tumenduiu
wnn1sad B fimeiden(B1) Tamadauaz 95 flazidis 10,000 v uaz (B2) Temadeway 100 flazide
9,500 v Tuageumsal B audulnaiasldsamds 9,500 agvuiuauuaziianda (B1) Fraiiu
demundaymihiulomatiazide euindadulafiazidvaiagulamadniosas 5 flazbiiduezls (Tversky
& Kahneman, 1986)

GAINS LOSSES
HIGH 95% change to win $10,000. 95% chance to lose $10,000.
Fear of disappointment Hop to avoid loss
PRO.BABILITY RISK AVERSE RISK SEEKING
Certainty Effect .
Accept unfavorable settlement Reject favorable settlement
LoW 5% chance to win $10,000. 5% chance to lose $10,000.
Hope of large gain Fear of large loss
PRO.BABILITY RISK SEEKING RISK AVERSE
Certainty Effect .
Reject favorable settlement Accept unfavorable settlement

mwﬁ 7 The Fourfold Pattern
fian: Kahneman (2012)

sugahesewunangudelszinglunisiineafineininevais uouiiwoyeslugae
A.A. 1990-A.A. 2010 (aigyell lWinenlsa, 2563) Usingmsalerdny «q lusanafudeusnimilonn
Usngmsaliififiuguanngu Prospect theory (A3f lufa3ing, 2564) léun FOMO Effect
Usingmsal “eensanouzedudie” nznd “ansa” wiandbilddeviu wilauaudu ¢ Tunaakud
“@WINR” (Bandwagon Effect, Hot-Seat Effect) an Decoy Effect wqﬁﬂﬁwaaﬂmwmzﬁmaan
(Mstluu) iiiAeenalan Sednduladrdofuiionisimenasdstululfanlnaseaninavos

v

\309La6e 7 AuN1 (Power of Story Effect) ynldiiawgAnsss Herding Behavior @iav{umu

q
4 Vv

“auaulny” wnzAndausulvg “heclsinazgn” vwSe Expert and Authority Bias aAfgavl
N “wideu” “§37 (Guru) “nAAEi” (Analyst) Tappamafidasiasanmenuiey viewginasw
waviin “AnlUtoy” 13091 Conjunction Fallacy Taefinmsidanlevmanisaianmsladu visléile wie
Teviu Sudoyasnuan “siuagl” egnfiaafainmafndn(Heuristics) wuuidy ¢ fedBde ¢ vili
wadwsaamanald 15y winnuudsnidsnnszansanudusnasyuasosiassdw (PVD: Provident fund)

MNFUNSWENBYANT WedeviSaaaTunsSudaliidumaidanisndu (Default)

Overconfidence Bias ap@mswgiAnssuiidulanuiavanniiunsa Confirmation Bias #nwau
wwguaiinieiies maustbayuaNuAniviiaunulay %3n Cognitive Dissonance Bias ¥n
winnanasnsmiey i dnawmulsldlusaaiuinna@e-evussiuly susnahldinauaumnes
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suuvenalumsAnaulpIBowNANSSUFEUSNNMSAUNMUMSIDURDAITEU

Anchoring Effect iflutnngmanisaswgAnssniiiannmsdafaiusiaalusfiavie Outcome
Bias pARNHasWiTiouLeviiaNdedu w3s Recency Bias Hu “mwiilvle” lln iuinawu

nfienfdendoriuiifirnuseuviaiinsud uwihiungeliulidulavislifimlsfideionn

U q

House-money Effect \iutsingmsalaaswaiinssufinslaidvemszifieldiduandlsn
wuulmidnsey vianaviin (Gambler's Fallacy) nantdpsuvuinwiy Seasefudrwivusingnisel
Snake-bite Effect umgAnssazavinasuiindamsasmuluaaaiu wnzidndasenaiumsaemu
Tuadin mnmasinaulafewaalusznimaasmwi lidesguddudsfuniwddnnumnauling

@ v

Andulanfsuudasivle (Status Quo Bias) w3e “sguuuilfifiaguds” (No move on)

wwIAANgEfAAUsUNIUIINMEUBN (Noise) AinalWlinnsinduladiuani

auRanarafionaindulddnguuudeaiusuniu (Noise) Liuanamainuatsiidian
sumumadadulaudazad 1iean 2 suuldud 1) edusunuluszuy (System Noise) 1inan
andnlussdnsiieiundudadulimieutudebimmduruiu dnwuimaneaddimnndaduln
Tunsdlaufindlndidssiuussu i vieuwmdSnunfihonsdifieaiuusiinadiadbiisneiu vie
tniAssgeanivanesiindmamsaiiassgialunafssuudeanenunadiseiu whnszums
dadulaindimInunudeya Wenluvdeyaiovunuaziszifiunalnonsinzuuuuunaifoednie
Ama mnwaé’wﬁﬂﬁﬁmmﬂquLﬂ%aﬂumuslmgﬁmﬂ%ﬁ’mmﬁmwmﬁmau (Internal Signal) Tuﬁmqa
pelafd Fodfiindulusresaiunisaizeseiusuniuiivainuaislusdnsonaldlunmsszes
auiunsduemMaAna waTIdiaduwAEnslel q 16 2) Ussafeadusunwisiuiiiunfenim
meluauieeiiiundi Occasion Noise Hladavianfnaisual (emotion) ANNLATA (stress) ANNLATIDEAN

yinmeusnsvnasamadadulamaluguiu deiy madefudaiaduldnnesuaianuifnaeegsindu
funadeumeusn vistlaudu q Aldinendeelaunse (Kahneman et al., 2021)

m‘;é’l’u5@‘1Jmngmmimams@uﬁﬂmLﬁﬂmﬁaﬁmmiﬁ’uaﬂﬁ (Bias) LAZARUIUNIU (Noise) Tu
msﬁmﬁu‘lﬂﬁammﬁmmsoLtazmjﬂLﬂuamnﬁqmﬁu Kahneman wazAuy (2021) T12897U3NN5U0
ngmmﬁl,‘%ﬂudwmmsnmuzﬂﬁﬁmﬁu‘lwqwsﬂﬁud m‘s‘l*’ﬁ'ﬁmmﬂmmﬁaga (Data Science) fayan
UsvAng (Al: Artificial Intelligence) ﬁuauﬁé’aa‘%m (Chat GPT) Wsdu 7 @ANTORAANNRANAA K
mnﬁqmmnmmi’ﬁn (Feeling) LLazmsunimmugmﬂﬁ (Emotion)

unssluastaiauauus

v

WNAADY Kahneman 1viinmadndulafiianainanaienndaunnsasmeanudad luidu
mmﬂuww%aaﬂﬁﬁfu 91N 2 AuAAR 1) BAR (Bias) m\ﬁﬁﬁmmmawumﬂuuﬁiamé’w o MU dudn

] v
a a =

SuvAfe 2) AAUTUNIU (Noise) mssndulateiinnurainrnansuazliasiineiiadulsannaelu
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ﬁmﬂﬂaLLazmﬂa\aLL’ma”aunwuaﬂ‘i‘iﬂ'm@uhﬂﬁ msm%tywﬁwﬁ’uﬂmngmscﬁmamiLGuﬁ'ﬁmLﬁﬂu
?Jaﬁw::ﬂu Téun Mental Accounting Bias, Disposition Effect, Endowment Effect, Possibility Effect &
Certainty Effect, FOMO Effect, Overconfidence Bias, Anchoring Effect, House-money Effect LLay
nadidu « FNIONFILANNATY LLaza%mUﬁ'samﬁﬁﬁuwu‘[mwqwﬁmmmwi’\m‘%a Prospect theory
fangediindsauaznamsgadssnnniduseumsleady uazuandliifiuingauiinenilnofiusesle
n "anuna?”ludalauazan “anunan” ﬁaﬂﬂaﬁuianﬁﬁﬂawuné’anwsgmLﬁﬂLLmagjsludauﬁnﬂﬂm
Inlatiuiey

nnmsnumwenasidesiu §ifsuiersiauauuimensdudelsngmsalnensiiu
fidniuriiadansiiuoad (Bias) uazAdusuniu (Noise) lumsdndulaldetnoifissassuazashiase
snfign (Validity & Reliability) f9il Ao mspansuszuumaihvusasasesiiiysdlisansanmunu
I¥uazpansumsfindusuniumnmensn NHuAISAIER (Mind Fulness) sziumslddamnanm
Lﬁaﬁzaamsﬁ'sumﬂLLazmauauaqmwuﬁaL%ﬁL%’JLﬁuIﬂ ludnisnafethilgassiing (Artificial
Intelligence: Al) sniuta3oviingrslunisdnduladioquanid@dlildaywd Selifiniuan
osnnluazanddn (Emotion & felling) Tuzniziioawudefianatazey Al aginvdszms ogwls
Aauaysdamsdadldinsanalninsesnsudadulaluiedge usnannfunsldimaiaFeeddy
(ordinal) unumstlasiazlaense (cardinal) TunsAnduilymuivetvealduasgannapeiy
anuuasesnndu wislunsdlaasnisgnsuniumnmeousntiu aywdidnnsindadulaannau
zawsafnadusunuldiniiauduy dvdidugaieds mamdeyadeaseiudaivanudaiu
AULDYNALAY 7 (Decision Observer) e layunesidevimiinireiu nsdalavensumawa
fumnsioiedadafuanaumenuan (Actively Open-Minded) faam3ananasBemeanufn
(De-biasing) uahanszananatusnatswianmsmenedsoonguazlddayaiiindaiouas
sunsaudlamsdndulafifionfuazaiusumusanllatviiuszangamis

wnuamAdessveniu desdulssiduivhaulavasimedwiuddeulunsesnuuuiive
WanlusunsnaaasnisnsdemaindulasiuyaraluEesieiumaduldiiadssansualdluszes

Frowheialy WeliiAaaurmeizmadeaioessd wasfiufingeviveesmsfneianside
Tusuan
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