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usiness Model Analysis of Health-Supplement
Product from the Organic Rice-Powder Drink

Chuenijit Aungvaravong” Phaibun Yanakittkul®

Abstract

This article aims to analyze the business model of organic rice-powder drink by studying
and developing the product concept of healthy food made from grits and by-products of organic
jasmine rice. Research design employs mixed methods, qualitative research and quantitative research.
In addition, the concept is analyzed by using a Business Model Canvas that an appropriated
tool covers with major factors on nine boxes; 1) customer segments 2) value proposition
3) communication and distribution channels 4) key resources 5) key activities 6) key partnerships
7) customer relationships 8) revenue streams) and 9) cost structure to analyze feasibility. As
a result, the organic rice powder products which value-added from grits and by-products of organic
jasmine rice that distinctive feature of products manufactured from organic materials, non-toxic,
environmental-friendly. Moreover, the products will benefit for consumer health and increase

revenue for farmers who produce organic rice.
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Tnsi@iu (Kotler, 2014) 5) §u3msazaugs Foifiu
fvuaulauese 4 fuanaiasszaumsol

S eXe

Wenfunagniniensnata Fviduunaviaya

D.

fiannsnaseannaniefundniueilngld
(Charles & Suzy, 1996) WAz 6) NNUNEIBU
iy dndszArgae dndfeanuviinends
wdvIuIdTranaasguaziensu udu
yniuhllgnandunsavuazissifiuanufn
(Screening and Evaluation of Idea) lagfiansan
MOLRBNNNUUIANNAR TN TWAIN WA R A TUA
AN o Fldnnduinile dsndssdinluusazuwn
AMNAR WBIATTANANNAATIR LAz EN
figalumsWannnansusilvt (George, 2016)
sansnsuununanyAnlddu 3 dssnan deil
1) anuAaiBulyls (Promising ideas) 2) A
Ana199Y (Marginal ideas) LAy 3) ANNAAT
Juldlld (Rejects ideas) Taaldinauiluns
RNTUIUARZUUIANMNAR 6198 1) WARTUT
MNI0ABUTUBNANNADINMITDIEUS LA Ao
T 2) wandusidendnuyaivdaly

12 nagavuuIAnguilandidine

WAAAN (Test of Consumer Concept)

MFANIAUARIDANNARLTTUTDY
Huilnafifidondnsurifaswannduln F
puAnIgsfadasidnlensduszneuiifidaviruad
209§u3lnA (Jonides, 2000) Usznauludie
3 {ladude Awidila (Cognitive) ANuEn
(Affective) LLAZWOANTIN (Behavior)

o anuLila (Cognitive) : Lanal¥iiiu
femnwAn anuideuazanuAnfiurosyaaa
fifsedsvilasla wu fuslneildomnsisiuge
mwiisanansdesnniamgonw

Ui 37 adui 4 1founanAu - SUSIAL 2560

Budms evas10vA wyad ayrrunasgs

o ANMu3An (Affective) : ANNIANYID

asnninuarati WiflunsRasaunsafeiiu 1

3
v

anwidnveviuilaadindndudiamaasa

U
]

gnwiidanusdglumasmisedin

e WgAn3sx (Behavior) : uMILanY
ponvpvyARaTinINMIRRALle Seusazynaa
zuanewgAnsINfiuanseiy 15y guslnad
woAnssuidudiAmfunaniuievmsiaduge
awrausindulade

2) sz lainagsia (Analyze

business model)

vasnnldunAndfiullfu thwandoud
idhgmaiimnsilueagaia Wun1sneunu
mygsnalasdieseitiaduseudu fiieades
Tunsdniugsia damsiaasigndn nns
Aieniasdng mamneiuasinnsesnsld
Mot ldny Wudu dehlugnsnan
fudnuaz3InsfianansonauaupIANNFBINS
aaefjulna Beazdenasionalsznaumsfisues
avAnssinly dmiumyiensilunagaiadivann
wanegUuuy §iduaethiausniauunAalums
Ainneiluaagsiavialdluidensouifisonsey
wnAnuanhUssgndldlunsinenei 3 luas
7379 doil

2.1 Business Model 1hiaualag David
(2010) ﬁil”’umau‘lumsﬁmuﬂ‘[uLmﬁjﬁa 6 SunaL
fn 1) m’s'«mau@m@immﬁuﬁm%au%miﬁiﬁﬁ’u
anA1 2) seyngugnAnidvanezevevAns 3)
m'maamwlﬁﬁmﬂ‘nﬂﬁ%’ﬁluﬂﬁﬁu 4) e
waluladvdenszaumslumsaeguedud
WIausns 5) Jwszimaluladvdanszuiuns

fildFonguasiu uaz 6) @ennaluladvio

97




MsaIAS1AlUIAASSTDWANUVOMSIASUAUNWILDT0aSINTAVALEUSDSU

dnwnuzisuiioglundndusiviaims tiaaie
anuladwspulumsudeiu TeodusUuoulaes
g3nafiovdnsidenld devifiuliinagsiafiade
AuYpALA I uazauusuRuetiy
Wguslnafvwelauazsansuluanuduaivey
Qudilesaly

2.2 Business Model Innovation 1
wualay Zhenya, Martin, George, LLag Martin
(2009) Lﬂunwsa%waiuLmaqiﬁaﬁLﬁumﬁa%w
winnsan lapudimadensdidu 2 dwu fe
1) FMUNMITTINAUAIIDIRUAMTBLINNT Fa
Usznaulydeilads 3 shufe matvuangugn
Whvanseeveedng AnYpAuUFMEoLINSH
Tiualiiugnd uazmamvuauvasiiansas
Muld 2) shugd woulunsenfiueu Setsenau
Tudhe Hadunsdamaviwldgunu sUuuums
VIMITAMIAUNU LAZBIANIINNNTOAT AN
TawSsulumsudedunnuinnssy lunagifia
ffuuinnssausnannazifiunsaivauees
fudwdeuimasUuunin anauauasAIY
Aavn1szavgnAtuazasvanuldsuumie
Auavdunay feaansoasnelduazwails
Tfuaednsgsnaldatrvdaduannsaun
uinnssuatvasiiley

2.3 Business Model Canvas Liu
\3nvinfiwmunlae Alexander (2004) %7w
Tumaneunugsia mamuuanagns Yszidu
ANMNAISITBIUHUY LAZLADNIUUUDEIAATE
UszAnBmwuazimnzanigsialvavdegsnai
sosmaadvuiansaalufudmieudnms laway
TeasBualudiusg g fedo 4 Mo
fdy fe vhesls vhedwls 1wlilas uazdw
winld wazuendududes 9 sandlu 9 nase

(building block) tiadialunsiiased feil
1) naugnAndmang (Customer Segments)
\Hunsivuangugnddhmsnedidasmsidniy
Tumssilugsfia 2) aruenfineulsigndn (Value
Proposition) tumsssyndudmiauinszes
gsfeafnumatalssmiugnd 3) gaanems
\ihfugnén (Channels) {ugpgmemsdnamite
FagN NN Faennsnane fussnlslunis
doansuazinsidugndn 4) mnadniusiugndn
(Customer Relationships) Lﬁumﬁzugmmu
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Product Innovation
Concept
- Idea Generation

Business Planning

/ Analyze to Business \

Dimension

. Customer Segments

. Value Proposition

. Channels

. Customer Relationships

.

- Test of Consumer
Concept

N /

New Product

. Revenue Streams
. Key Resources

. Key Activities

. Key Partnerships
. Cost Structure
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2) MBI (Quantitative Research)
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PDULAU 103 JWIANMENTAN 107 9nIA
MwWAug 100 uazdenindouidn 110) wlevan
L‘fluLﬂ’%mhﬂﬁﬁmiwﬁminﬁuw%ﬁ%oLﬂui’mqﬁ‘u
fisdlumainunwdndug uas 200 fathe
Nndsuiangemwavnuas duiiudenindfiszuy
\wssghaduduvieludszimauaziinnsuilaa
mmil,a‘%uqmmwmnﬁqﬂ TneimnnuuuaauaN
(Questionnaire) 3M1NN13ANB1TAY Ampuero
e Vila (2006) Azila Mohd Noor, Yap, Liew,
WRZ Rajah (2014) Azzurra LLa@g Paola (2009)
Jaraenwanit, Tongsokhowong, LL@¥ Bramasakha
Na Sakolnakor (2011) Kapsak, Rahavi, Childs,
wae White (2011) Lampao (2013) Lee Wae
Yun (2015) Singhirannusorn La8s Arloonmaung

(2013) 9w Q’%é’ﬂlﬁ”ﬁﬁ WUUEDUONN Lﬁuﬁagﬂu
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(Focus Group) WuIg/lENSINaUNUINGN &

Budms evas10vA wyad ayrrunasgs

wnARESUNM IR RERN TR [FanYans
Fuaznanassldannmsidnidunid Uszneu
TUée 4 wwda ldun 1) adadusitnudngs
\Jin 2)wﬁmﬁ’mﬁmﬁnaa%unﬁﬂmﬁuﬁwL%agﬂ
3) WAnAueNTEsHIUsAuINSEBuUNSY

wiiawg uaz 4) windusisasuniialadwanv

yntfudAduifudayannuuuasuny e
nagauANNAniurnfuslnafifinea LA
gIMWuazANNAALURTAan SRR WARAu
nnnndanediuaznanass [dannsfen
BUnsd ANLNARUMINRILN 4 WARN T
HAMTITANTIERZBARIANTIN 2 Lazm T

]
a

N3

A1 NN 2 LEAYKAMINARBUFMWTFIARABNERIUTID N IIEINI DTN

VirundAdanandusia LD gEA W Aiaae
(x)
shuzasanuidla (Cognitive)
1. mslnandniusionsiadugunmazsisananuidesssiiamgunin 3.24
wiszdnilamaznwludagiuls
2. windugennaasuganwansalimawnunisuslnaenmanle 2.83
3. whndnusiewnsisdugumwiiaadfuseguilnansdiisosmsasans 3.34
finsufusnmssudssmuesman
4. wAndnusiewnsiadngemwiifunasasemeiiuansindunansurifisiaanm 323
5. wandusieIdNguMwiyayesnedmiugelEemeudeuse 3.48
6. deyavoswAniusiuazwadnivasnandurionsisingunwililiinazaseiy 3.27
wasnsiildnmsuilng
7. mavdlnandnsurtosissngunwlusGinasnn 4 yn q SuazBeswaiidasnonie 2.98
8. wAnfmusiewnsiadngaaw Seiinauns Sefinunm ensiiazidensnuilng 2.99
9. wAndausiewnsisingumidusmnsiimnzaniuyanadlalaluguniw 3.39
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e ek m e o 4 Alads
NAUARADHAANUNDMILEININDFTA W ®
supsANuidn (Affective)
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13. wandusiewnssANgEwiunaniuiirasuimsuilng 3.36
14, wﬁmﬁmv‘lmmiLﬂ%uaqmmwmm‘mmﬂ‘lﬁvi’mmﬂmﬂﬂcqummwﬁvhmﬂulﬁ 3.21
#7UVDINGANTIN (Behaviour)
15. viuldvinsfnsndeyaifnfundaiusiemnsadagumniviiuusloa 3.67
agriounadindulate
16. fhaqfuwiuslnanansusiewnsisinganmidulszhatvasiiane 3.33
17. nwandudiihuuilneegvaeviubuiufissfenaniuriiduiionnuslnadely 3.38
18. ynwandusiihuu3lnesgvan vnubudiiesdondndusiduluszinnidentiu 3.04
u3lnaunu
19. vhuszuslnawdniuriensiasuganwssUluenan 3.34
20. vhudufifezadinsuazuunhauanRoesnanduriasagonmiviuuiing
aunyrpramelunsauafinazAuidn 3.42
AT 3 UAASHANMINARBUMIBBNSULAAWARAUTID VNN NDgINW
. L. o ALade
MBANTUUUIAANANAMTIB M SLEINLINDTIN W )
1. MspaNsuInAANARiuTID VSIS NIRagEMWMNIANART 1 KARAuTITIMINSALin 3.22
2. MapaNfULNARKARTUTID VNS IESHBFIMWIN LA 2 WARSUTING 3.29
dmeeiunfinmednsiiagy
3. msﬂau%’uumﬁmwﬁmﬁmﬂmmﬂﬂ%uLﬁaqmmwmmmuﬁmﬁ 3 WAAAUTBINILRTN 323
lsfiuansdnaduniduiinne
4. M3veNFUNAANARA eI IETN MBI MANILNART 4 wAndusiossuntialsd 3.25
WARY
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nanfusinsEENRegamw wuhfuslnawiu
fruannfigaiFenueiieds 3 aduusneeil
wandua N IEINFIMWAsevsnpE MUY
T meudouss (x = 3.48) savavande wans U
pnsiasngrmwiuavnsimanzanfuyARs
ldlaluguaw (x = 3.39) uaz waRAwTIB N
iangenwianwdiiuseduslnansdiisosms
snsonsiAsiUTIANMSULsEIUENIHAD
(x = 3.34) MNAAU

2) Tushuzosanaianaeviuslng (Affective)

ifldenfndusiomnaadnganm wuigusloa

Wughesnniigai3eemuiads 3 sduusndsil
nanfusiavnsEdngemwiundndnuiinasun
n5u3lnA (x = 3.36) 9VAYNIAD WARAUT
pvnIasHgEWANARlpUTENTRSe Fesinez
Lﬂuwﬁmﬁmﬁﬁﬁ@mmw (X = 3.30) WAZMTINETU
ilefenAndnusioaiaiugunmianaduen i
YsanauSuiinely (x = 3.25) muansi

3) Tuduzesngfnssn (Behaviour) 7ilsia
WAndue N IEENg W wohu3lnadiudie
snnfigaidesmaeiads 3 adiuusndvil fuslna
TsvhmsAnundeyaiieniondninusiensisings
mwﬁvhuu‘ﬁmagjriaumiﬁmﬁuiﬁya (X = 3.67)
sovavinda fuilnadufiiszafunsuazuusii
AuantRvesndnsusiiasuganwiuilnaogls
LLriqﬂﬂamﬂTumam%?;LLazﬂuiﬁfn (X = 3.42)
wazynnuandusifiuslnasgmunduslnafusui
axfonansudipaiemnuslnasoly (x = 3.38)
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N
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1. Customer Segments N1332UNQN
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ARNABINSIERINFIMW MITuuangaimane
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PINARAUIIN 4 nguAe 1. ngugnEnRisngEW
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