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Lifestyle Marketing Strategy Affecting Consumer-based Brand Image
Sasiprapa Phanthanasaewee'”

Abstract

The objective of this research is to investigate the effect of lifestyle marketing strategy
on consumer-based brand image. Sample size of 800 respondents composing of 400 Thai and
400 foreign consumers ofbeverage brand X were drawn using purposive sampling technique.
Statistical analysis used for this research includes percentage, mean, standard deviation, and
multiple regression. Most of the respondents are males, aged on an average of 29 years old,
singles, bachelor’s degree holders, private company employees with an average monthly
income between 15,001-20,000 baht. Consumers usually drink beverage brand X between
10.00 a.m. -13.59 p.m. to relax. Most of the consumers drink more than 12 times a month and
they usually receive information about beverage brand X through online media. Consumers
often make their purchase decisionsof beverage brand X by themselves. According to
hypothesis testing, it was found that lifestyle marketing strategy has a positive effect on
consumer-based brand image. In addition, the results show that opinion component of lifestyle
marketing strategy influences consumer-based brand image the most, followed by activity- and

interest-based lifestyle marketing strategy, respectively.

Keywords : Lifestyle Marketing Strategy, Activity-based Lifestyle Marketing Strategy, Interest-
based Lifestyle Marketing Strategy, Opinion-based Lifestyle Marketing Strategy
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HAndueATRIRNYTEIveIUTEN X duendviieiilanuinndt 5.88 Wuaunseles Bl
NN INLTUVD U DAL DY NABLEDIUIINATIAAMUEIAYAUNITIANINTTUNNNITAAIANIUATS
PIUTENNAANWTEIIYNIINITAAIATEAUTAN (WA, 2556) BNTIINARSNILATEIANYIS YRS
U3t X dalinisdnauelavaniiugluuunsdniiu®ie (Lifestyle) veaduitaaidudday audnunds

o & Y Yo v v W v & PPy a da o o .
Audnsalunaalandienisiasunisindudulmlunsdfnuiniegsnanfndusdulu The Times 1,000
Business Case Studies iln1ulanwuluizesnisaiianagnsnianisnainfiannsafmauslaalid
wildwswiunsdudliegieendeununsyuiulunisifnssuniedluninieidesiuiniming
Tnundanusila seiinla aawies desne lnganunsaadenseuaninugesils egresaiiaslunilan
suldiinsuavesuwesliftuiinimnlumwssmauazidAynsduiesesnugindmesuien X lu
AaUssinadagnidnlimiu energy drink seAundiflan s fudlnansideeanundnitlalivens
AuAAToIRNYNSeIUTEN X dnadadninernviliguilaniauidninimguasnandss 3
14 Y @ e P ] (% d' i v Y Y a ! [ 44' =

agvioulviiude Brand DNA iudaunsslusedulanfianunsaasianissuineduslanindunieshiuy
Tandlyaiinvewnsdumiauiusuuuumsaniiugio (Lifestyle) vasuilaalanslunanansiuuay

9 Y

v o

aumm%mmiﬁtﬂ%‘aumﬁagﬂ,lf{iq%’ﬂuﬁqm (Positioning Magazine, 2009)

uenniu ilefiansanisnuideluedniiisadosainiwes uslund dndasadina
(2547); Unun vaudn, (2545); TuTAN JuUNAA, (2547); d36NT WIGNTR, (2548); Macmillan, P., (2013);
O’Dwyer, M., Gilmore, A. & Carson, D., (2009) &g Ottenbacher, M. C. & Harrington, R. J., (2010)
sxnuidwlngdunsinuiluomeinisadmsduduasnsduasuninisnain venan Sl
wosiuyidsesUien X Huddy rudsdudnilddniuiuuniinonagnifiazdmaliysia
Uszauaudusalalunanedade widslivesitvesmiddensimunsfnunienuiidninavesnagns
nsna1anun1sAnduTin (Lifestyle Marketing Strategy) fugasjaiiudifgveansnaudn s
Fide3sdnuaulalunisd@nefedszinunagnsnisnataniunisaiiudiia (Lifestyle Marketing
Strategy) ﬁa'dwaﬁiamwa"ﬂmimﬁuﬁﬂumam@j’uﬁm

AMa9nd
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IQUILEIAYaINITITY

1. ie@nufenansznuresnagninisnataniunisaniudin (Lifestyle Marketing
Strategies) fidswaranmdnualnsdumnandasieiosmuyidwesism X luaeniuilan

2. WleAnunfsnnudniiuvesuilnaiidine nagnénisaatnnunisiniudin (Lifestyle
Marketing Strategy) vaamanfnsiiaiosiugidsvosuiom X luamenguilna

3. iiofnwdsnmédnualanAudvomansusiniesduyidwesuion X luaenguilan

AUNAFIUNTTIAY

auuAgIud 1: nagndnismatnnunsiiuTin (Lifestyle Marketing Strategy) Tunmsa
dwaranmdnuainsdudestdndasiaoduyidwecisn X luaemiuslan

auuagﬂuﬁ 2: ﬂaqmﬁ‘mimmmmuﬁaﬂﬁm (Activity-based Lifestyle Marketing Strategy)
dwaranmdnuainsdudestdndsiaoduyidwesisn X luaemiuslan
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auuagﬂu‘ﬁ 3: ﬂaqmﬁmimammm A21udula (Interest-based Lifestyle Marketing
Strategy) dswaran ndnualnsduieskansusiaseshuyindmesuitn X uaemiuilan

auuagﬂu‘ﬁ 4: ﬂﬁg%ﬁﬂﬂi@ﬁﬂﬂ@ﬁMﬂaﬂuﬁﬂLﬁu (Opinion-based Lifestyle Marketing
Strategy) dswasianmanuains1Auivemanfasiesamuyhdwesit X luaeniuslan

NSBULUIAANISIRY
Audsodse faudsnu
4 o a aa o
nagNsNIsAaINMNNIIANTUAIN Aaneaiasduda

(Lifestyle Marketing Strategy)
_ Aanssudiviluwdasu (Activities)
- Asfiaula (nterests)
- AARTIURENAR YT (Opinion)

(Brand Image)
- DIAUTENOUINTTIU]
- DIAUTENOUITAINS
- BIAUTENOUNAINIAN
- DIAUTENOUIINTINTZY

\ 4

AT 1 NTBULLIAANITIVY

Batun1IdY

n933endatidunsifoideUTina (Quantitative Research) Aifinguussennaiduusesins
TUANTUNNUNIUAT F1UIU 5,692,284 AU NINTINUTEYINTHES (29199 P nazUsErnsay
MWQLsﬁwm1ﬁﬂawu1uﬂ§qmwwmﬂi) ﬁf&’wmuﬁﬂ??u 8,839,022 AL (NSUNSUNATEY NTENTIUNIA bNY
2557) Tngajatiuluifeguneulansauietoviau Afongszning 20-50 U Fednwardinandadu
nduilmngvesndndusiiaiesiugiidavesuTen X (Positioning Magazine, 2009) ety {35634
uusvuiadieglagldnissdnsaguves Yamane, T. (1967) fserupnudesiudosas 95 lad1uau
fregrafurilng 400 uazsRied 400 au Jeiresneiiléiu §iteidenldi8nsduienauuy
191299 (Purposive Sampling) LU sf{fiLasAuiaToafiu Red bull iy Fag3selévinizuan
wuudeunluaniufignugsia guvy lwansiuaraniuivesiisfiddyinag luwansaunmuvues

nMsnsiadeunudetiureadeiedldlunisive Qﬁ%’aﬁmimwmﬂmé’mﬂizﬁm%‘mau
u1a datn (Cronbach’s Alpha Coefficient) duiuusziaumasiiunagnsnisnainaiunisaniuiin
(Lifestyle Marketing Strategy) lag5aulaa1ui1iu 0.947 n19a1unagnsnIsnaIAnIuAINT Y
(Activities-based Lifestyle Marketing Strategy) Laif1v1Aiu 0.860 nagnsnisnaianiuauaula
(Interest-based Lifestyle Marketing Strategy) la@11i11iu 0.825 nagnsnisnainnIuauAnLiv
(Opinion-based Lifestyle Marketing Strategy) loiasinfiu 0.937 wagnmanualnsi@ualagsaulaan
Winfu 0.890 FaussifiuiiAngandn 0.825 Fsfioduuuasunudimutindede



PYd

MsanTieuaziinm Jlageamnsel lunssusunyuiugd annuyvemanilardnumans | 361

n53ToildadRFanssaiun (Descriptive statistics) léun AIMud (Frequency) Sevaz
(Percentage) Aade (Mean) uazAJoauuimsg i (5. ) wavadAiBsoyunu (nferential Statistics)
AMTUNINAFOUALNRFIU FI8N1TIATIZUN1T000088E19918 (Simple Regression Analysis) Wazn1s
AATIRNITanneenyAn (Multiple Regression) dwsunisAnwfisnansenuvesladediunagns
M3RaIARUNNSALINTIn (Lifestyle Marketing Strategy) 3sUsenaudig NAgNSN1IAAIANINAINTIY
(Activities-based Lifestyle Marketing Strategy) na qwﬁﬂ 159819010 A118aUle (Interest-based
Lifestyle Marketing Strategy) ﬂaqwﬁ‘mmammummﬁmﬁu (Opinion-based Lifestyle Marketing
Strategy) ‘17'1%1'@Nasiamwé’ﬂwz:ﬁmmﬁuﬁwmLﬂ%aﬁusgﬁné’amam%ﬁm X

NAN13ITY

nanFIdenuigmeunuvasuawdnlaidunane dengeds 29 U faniurlan ua
drlngdinsinulusedudsygniidselfiadeseiiou 15,001-20,000 umkazUsznovedn
wiineuuIsonsu Jedingiinssunisuslaawedesiy X lugianan 10.00 . - 13.59 u. ieilunis
AaneAUIMEeEd Az UsInannit 12 aSedeaiieu Tnednlvgldsutmasifieatuniesiy X 910
dovoular] Wnevdumsinduladofenuies

Foyaivaiunnudniuvesduilnaiifdenagnsnismainniunisaniudin (Lifestyle
Marketing Strategy) ﬁummamﬁm%m%ﬁuz‘jﬁﬁnﬁﬁm X Mnunagnsnufanssyd (Activities-based
Lifestyle Marketing Strategy) Wudwé’mamwuaaumumuimgl,ﬁué’h‘&Jiwm%a?{wgﬁwé’waw%ﬁw X
Fesiuussemalunsdassaliany dudeiduetomaiimnydmiunsadlunaeentidnie
WAETIAIUNATILA LLazLﬁuﬁwdmﬂﬂ%ﬁLﬁumwmﬁaﬂﬁuLﬂ%dﬁmzjﬁﬁwé’wawéﬁ’m X uazUsziau
mﬂﬁwﬂaqméﬂﬁmmﬂmmmmaﬂﬁ] (Interest-based Lifestyle Marketing Strategy) WU’hﬂ:{maU
wuvasuaudlugiudiefunisfitaiesdugindsvesuisn X nsaduayuiuiviuaznisin
Aonssuiiifunnuudaniyel auds iudeiadesduyidawosuisn X ffanssunisdearsma
msaaa lidnazdunislavan msusseduiusuazanusuiiviaonadostuanuaulavasmanian
dmSunagnsnisnainaiuaAuAaLiu (Opinion-based Lifestyle Marketing Strategy) Wu3n{nou
wuuasunwaulngjiiudeinnsduiiaiestuyidawesuivn X Wunsdudasioudsdnonin
FrunsiaLnEadue Salanudenadesiunuiurouuazamdonveaminien sl Wiudaeing
Audniedosugidsesuitn X Wudwiviliauiusniauimum Extreme 1ntu uazldldynnaiis
Fordoslusnusineg uidundisunesvomdnsasivinliansoasiouiapuesiitiionuiesuaz yaaa
Suldidueened wenandu Faduseimasuiaiesiuyidesuitn X udezidndusuazainsa
novauawodusAnTU A Iueeh

' 1Y L4

Joyaineatumnudsiuresiusinaiiidenmdnvalndudasesnuyidwesuien X
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WU freuuvuasunmdnlngifiufieindudiadesdiuyitdesuitn X Tanudfyiu
amdnwalmagufanssumedany shlvdanudesiu Suiléemnudugaeu uaziivszaunsaifise
\nSesfnyindsianan maenau Sutusieimaudiedosiuyidwesuitn X asnsaneuausisio
anudeansiazyiliuilafesslovindanniy uazdadiusneinduedesiuyideiifinunin 4
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Lﬂiaﬂﬂm‘l]ﬂ’]a\‘l‘UENﬁJi‘iﬂ‘Vl Ximﬂuamm ‘VIﬂ‘VMﬂﬂiﬂ%maﬁﬂﬂiﬁmLﬂiaﬂﬂllsﬂﬂ']a\‘l‘ﬂ 'lmﬂﬂl,ﬂiaﬂﬂllﬁﬁ’]
FUAITDIUTEN X ﬂauLUuaummLiﬂ uanmnuu EJ\‘]LMUWJEJ’J’WIL@@ﬂ‘ZJE)Gﬁ']ﬂUﬂWLﬂ’iaﬂﬂu‘ﬂﬂﬂaﬂ%aﬂ
UIEN X Luaﬂmﬂmwmaiﬂ,umwaum %umﬂmm'iﬁziaamLLazMﬂwsuaﬂmaMﬂugaﬂagLaua

NAN1SNATUANNAFIU

A135197 1 LARINANITILATIZNANTBNENAVDINALNTVRINTITAAIAN NN TANTUTTR (Lifestyle
Marketing Strategy) lunmsiuiidsmasienmanyalnsduaiasomuymdvesuien X lu

aunEUsLan
Uy B Beta t Sig.
ANAIN 1.352 20.963 .000
ﬂaqwﬁ‘ﬁummwmﬂmmmiﬁ%ﬁu%ﬁm 677 825 41.223 .000

(Lifestyle Marketing Strategy) Tuninsau

RZ2 = 0.680 Adjusted R2 = 0.680 F =1699.308

PNMTIATIZiNTannaEaE1eie (Simple Regression) #inn51af 1 eanuiidninaves
nagnsveINIIRAaIAnINN1TALIuTIn (Lifestyle Marketing Strategy) fidsnasianindnualnsdud
inesiuyidaesuign X Tuamenduilan Tasfiarsanaindi Sig. Adawviriy 0.000 Fefiandoonin
0.05 au15003ureldin anufgiud 1 nagnsnisnataniunisdniudin (Lifestyle Marketing
Strategy) ’Lumwswﬁ'qma‘vmmn&iamwﬁ"ﬂmﬁmﬁuﬁwaamamﬁmsﬁm%m?{wgﬁwé’waw%ﬁw X Tu
aeniuilne egaiifdidgmeadan 0.05 Tnsfiddulssavianneessnigiu (Beta) iy 0.825
au15005U18ladT d1FuUINaENsUeIN1AaINAINNITATIUTIA (Lifestyle Marketing Strategy)
Wi 1 e svdenalinmdnualnsdufvemdnfasiniesiuyidwosiem X lumemguilaa
Wiy 0825 e ifleniuauiudsduliaed uarnagninisnatamunisduiudin (Lifestyle
Marketing Strategy) Tun1wsas anansaviunen mdnualnsdudvesnan fusiasesduyiidves
U3em X Tuanesduslaalatelosay 68.0 (Adjusted R2 = 0.680)
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A13799 2 uansnan Tl TgRauTdvEnaresnagninTnatan unTE LT (Lifestyle
Marketing Strategy) s18Uadutiae Usenauais nagnsn1snainn1uianssy (Activities
Marketing) nagnsn1snatnn1uAuaula (interest Marketing) NAgNSNITNAIAAINAI
Amwdiu (Opinion Marketing) ﬁﬁmasiamwé’ﬂmjmﬁuﬁwm%‘laaﬁwgﬁﬁwaw%ﬁm X Tu

a1unEUsLaA
U2y B Beta t Sig.
Al 1.286 19.763 000
ﬂaqwésummsmmmmuﬁamﬁiu .207 279 7.839 .000
(Activities-based Lifestyle Marketing
Strategy)
ﬂaqwﬁ‘mimmmmmmmauh (Interest- 136 .186 5.477 .000

based Lifestyle Marketing Strategy)

ﬂaqwﬁ‘ﬂﬁmammmmmﬁmﬁu (Opinion- .343 .435 13.130 .000
based Lifestyle Marketing Strategy)

R2 = 0.690 Adjusted R2 = 0.689 F =590.899

31NNTIATIERNTOANBENYAN (Multiple Regression) fNaNsENuYeINagnsn1naIn
aun1siuiiudin (Lifestyle Marketing Strategy) Tusnetadegosiivsenaude Nagnsn1TnaINAIY
A9Nn35% (Activities-based Lifestyle Marketing Strategy) ﬂaqwémﬁmammmm']muh (Interest-
based Lifestyle Marketing Strategy) ﬂaqwémmmmmmmmﬁmﬁu (Opinion-based Lifestyle
Marketing Strategy) ﬁdma&iamwa"ﬂmﬁmwﬁuﬁwm%iadﬁwgﬁflé’waw%’w X Tuangngfuslan s
A15797 2 inlinsuindadeaunagnsnisnainniuianssy (Activities-based Lifestyle Marketing
Strategy) ﬂaqwﬁmwammmmmaﬂﬁl (Interest-based Lifestyle Marketing Strategy) ﬂaﬁmﬁ‘i
ASAAIAAIUAIUARALITY (Opinion-based Lifestyle Marketing Strategy) leteSouay 68.9 (Adjusted
R2 = 0.689)

mﬂmﬁmmvﬁama%mﬁ 2 ﬂawﬁ‘mimammmﬁaﬂsw (Activities-based Lifestyle
Marketing Strategy) waamamamwanwmmmaummiaammmawawwm X Tuangaguilan lag
WI150419710A" Sig. fuldnsiriu 0.000 Feiidrifoanda 0.05 aunsaesueliin Uaduaunagns
NIRAIAAINAINTIY (Activities-based Lifestyle Marketing Strategy) @4waniquInAonInanwalng
Audedesiuyidsmesuitn X luaenduilan egreiieddymaadan 0.05 Tnsdfladuuszans
0R088NINIFIY (Beta) AU 0.279 Feaanunsaasurgldindrfudsiadodunagnsnisnainniy
Aanssu (Activities-based Lifestyle Marketing Strategy) Wi 1 yire szdwalinmdnuainsdudn
iSeshuyindmwesuiem X lumemiuslan Wi 0.279 wie
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mﬂmﬁmm“ﬁauua%mﬁ 3 ﬂawémsmammummau% (Interest-based Lifestyle
Marketing Strategy) mamamamwaﬂwmmmumLﬂsammmawamw X Tuangaguilan lag
finrsananen Sig. Guildnviiu 0.000 Fafidrtiosnin 0.05 amnsaeduisldin datedunagns
MInaInauALaUla (Interest-based Lifestyle Marketing Strategy) @SWaNISUINABATNANWAIAT
Audiaiesiuyidawesuitn X lumemiuilan egriidedrdymieadai 0.05 Inedarduuszans
0nNDENIAIE I (Beta) Windy 0.186 Feanunsaeduneldinddudstadesunagnsnmsnaiamuaiiy
aula (Interest-based Lifestyle Marketing Strategy) Wty 1 wiae azdawaldnmdnsalnsidudn
wosiuydmeauien X lumemiuilan Wiiutu 0.186 e

mﬂﬂ’lﬁtﬂiwﬁauuagmﬁ 4 NagNSnNIINAINAIUAINAALIAY (Opinion-based Lifestyle
Marketing Strategy) ﬁdawa&iamwﬁﬂmﬁmﬁuﬁwLﬂ%lmﬁwgﬁ’lé'aﬁuaw%ﬁw X luangmguslana loy
fisnanan Sig. Hudidsiiu 0.000 Fefletiesndn 0.05 anunsneduelédn nagnsnisnatamu
ANNAALAU (Opinion-based Lifestyle Marketing Strategy) @9Han1suInfon1nanwalns1&uUAT
indeshuyidsesuien X lumemifuilaa egriitoddyynaadai 0.05 Tnedidduszaniannes
155 (Beta) Winfu 0.435 Feanunsaesuigldiddulsdedefunagnnismainniuaudniiu
(Opinion-based Lifestyle Marketing Strateey) Wi 1 nie szawalinmdnualnsdudniesiy
yidswesuiTh X lumemiuilna sty 0435 i

aAUTIHANTIVY

Namwmaauamﬁgmﬁ 1ﬂaqﬁnﬁ‘mimammmmiﬁwLﬁw’?ﬁm (Lifestyle Marketing
Strategy) 1umwawdﬂmamqmﬂﬁiaﬂwwéﬁyﬂmﬁm5??114?’1’160@&mﬁmﬁm%m%ﬁmyﬁﬁwawéﬁw X Tu
aenfuilnn odedidoddgmieading 005 fsaonadoafuanufigiuiiild eiidesannnaadudn
NAnAuiledefuyindawesuiin X amsaazviousnuremsIduAtuazinnuaeana iUy
Aanssumenisnaramunssuiudialugluuuing ieduindeunisdomsnmdnuainsaudily
sUsuuMsAiuInlugduslnaruiausssuesdng menisaiisussaunisaliasniskusdusuiuy
msfiutinduguilan Ssazdinsuiuasunagnsluaudnvazvesiuilandiulug sauds n1s
veregunsindmieuazinaluladnsdeasiidemaiegunuunsuilnadevesuslaanguitivane
dsnalinmdnuainsdudiaiesduyidwesuion X ﬁixﬁuﬁqqsﬁuaéwmmﬁaﬂ fawanisdnunil
A0AARBINULLIANYBY Macmillan, P., (2013) PlauanslidiuinUseansnmuoansdeansnisnann
waznsasamanwalnsauAmWugliuunsandutinveiuilan (Lifestyle) lnanisyadiufianssy
mimamiﬁaamﬁaﬂﬁugﬂl,l,uumsv‘hﬁaﬂﬁu (Activity) A21u@ula (Interest) wagAIuAALAY
(Opinions) vewuslnalundnyusadandt AlOs

NN INAFUANLAZ LA 2 wudrdaduiunagninisnaianiufanssu (Activities-based
Lifestyle Marketing Strategy) dssanisuansenndnuainsidudiedosuyidwesism X Tuaem
Fuilan ehadidodfamneadan 0.05 Feaonedosfuauufiguiinil idesnfnssuvesaudon
‘lmﬁﬁﬂmmaﬁuﬂy’u Annanuveudns Tiiasdu mseeniidinie msiums wisudinsei
nevineu el anAudiadeshuyiidesuien X Ifiunsatuayuinsuiiaenadostunsly
FinuszdrTuvejuilaadundn wu nsaluayumainunsIautsdufinILuINIAlHY L Extreme
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nsutsdusn samds Aanssumisdiuaraiufiseraund udy Fasdiuldinfanssimundiunse
somnusisansvesuilnauarannsonevaussaufesvesiuilaeldiuegad fudeiidmde
dwmalinmdnuaivemsduiluamenvesiuilaailaneglussduiifingatu dsaonadostuanide
999 Ghodeswar, B. M., (2008) wazuian $unia, (2547) inuinUsziandudiuazniefanssunis
domsnanaiifieuaenndostulssavianssuiifuilnasiluusas Judu asvtiliasauidnmdnuel
frnilunneilifienuaonadasiu

NaNIMAdRUALNAFIUT 3 wuinin Jadedunagndnisnaraniuaiiuaula (nterest-
based Lifestyle Marketing Strategy) a'ma'mqmﬂGiamwé’ﬂmﬁmﬁuﬁwm%ﬁwgﬁwé’waw?ﬂw X
Tuaenfuilne egnadiffoddamneadind 0.05 Teaenndosivauufguinily adidesnfansud
AAUAIATosRNYd eI X %’Wﬁuﬂﬂlfﬂuﬁﬁmiiuﬁmwiammauslwadﬂ&jw}:ﬁiﬂﬂLﬂ’mma lad
anuiwinelvanionowddn (usu 8nfs anuvainuansvesianssufidatudu deildiutae
nsgulifuslaminauaulafissnnty dadndusiaiosughdmonisn X Wnssuiunsluns
afenuduiusvesiuslaafunsidud Buantuvesnsnsuiindiiaudtuoglunat adenis
¥udeyarnans neliAnmuaulaelalddedud FwilviAnnmstoaudlunason wdsindu
anunsofanlugtunueamsinnuduiusuuudautuiuilnauazaiilifnanudninonsidud
16 msfigulaesienuidetiolinaladedud deudmanisnuuindenmdnualvemsiduige Jawa
nsfinuiiaonadeatunuIAnmes Antonides, G. and Van Raaij, W.F. (1998) fisjuiiunisnszdiuainy
aulavefuslnAruRaNTIUNIINTRAIA

NaNIRADUALNAFIUT 4 wuirdadusnunagninisnainniuanaAaLiu (Opinion-based
Lifestyle Marketing Strategy) dssanisuinsenmdnuainsidudiadosuyidsmeaism X Tuaem
fuilam ogedidedrdamaadail 0.05 daaenndestuanufigiuiidaly fefidesananudafiusde
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