n'ﬁfmvmﬁma%‘aé’aﬂmaauv[aﬁshuqﬂmtﬁwnm oL
NSREINIINALATIFWAIVBIHUILNA ANVANAGDAIIFRAT
LL%\&ﬂ’J’]N@%i%%ﬂ D AMINUNIBIFIFIWNITN
Social Media Advertising via Mobile Device to Enhance
Consumer Brand Engagement, Brand Loyalty and Purchase Intention:

Literature Review

a 6 a = =
1INT E!Wﬁ]%ﬁiill"ﬂ'ﬁ 3an FAINNIITH

Weeraporn Supotthamjaree, Preeda Srinaruewan

YAINEaowals Janiadusluy Ussnalng
Maejo University, Chiangmai, Thailand

E-mail:weethammajaree@gmail.com

G GED)

mﬂmﬁuum@qﬂs:aaﬁlﬁawummssmnsmﬁ'lﬁmﬁaa Lﬁaﬁﬂﬂéﬂﬂiﬁ@uu’miauLL%’Jﬁ@lﬂWSI‘JJHN"I“ﬂNé@E%ﬂSJQa%vl,mi
HugunIninamn Lﬁ'aLﬁumiﬁdmﬁf’mn"’umwﬁuﬁwaaQu'%lnﬂ auAnddanauduazanusilede lagldduuuies la on (S-
O-R Model: Stimulus—Organism-Response Model) lunsatunsanuauwiivasdiudsnmalunsauuswifia annmInuniwIssmnTsy
anusuRuiraseuls wuledinddanaenusuutesit mslawvannsfessauaonlalianusuiuinsassiunmsddin
s'wﬁ'umﬁuﬁwaa;ﬁu’%‘[nmm:ﬂmmfﬁﬁa ’lumm:‘ﬁ'msﬁmm’auﬂ”um”nﬁuﬁwaasﬁ”m%‘[nﬂ Fadudrudsrunanafidinaniniede
anwuaslatauazanuninddaniud wenaninnuinddannausdnadonnuaslade

adan : nilwsannuiedauaanlad gdnsaiwnw nlduimnuandudsasuilng anuanddeaniud anuaslade

Abstract

This article aims to review related literatures to develop concept of social media advertising via mobile device that will
enhance consumer brand engagement, brand loyalty, and purchase intention by using the S-O-R Model: Stimulus-Organism-
Response Model that describes the relationship of variables from the conceptual framework. From the literature review, the
relationship of variables shows the relationship direction as follow: social media advertising is directly related to consumer brand
engagement and purchase intention. While consumer brand engagement as the intermediate variable affect directly to the purchase

intention and brand loyalty. In addition, brand loyalty affects purchase intention.
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(Hollebeek,2011) wqﬁﬂssumsﬁdauﬁmaagﬂﬁw (Van
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yasfsnannvazldnnsrunansffvesnisdsiuiings
Usznavaie Cognitive Emotional Behavioral Lﬂuguuaaﬁ'
l@sunmisestisenauntnaislulssunssy (May et al, 2004:
Patterson et al, 2006; Brodie et al,2011)
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Prahalad & Ramaswamy,2004; Brodie et al,2011) LasAIN
dsla%a (Pentina et al,2003 ; Jayasingh & Venkatesh,2016)

3.4 AuANAFdaaTIRUAT (Brand Loyalty) La 2
mmw%laffya (Purchase Intention)

3.4.1 ANUANARaAIIEWAT (Brand Loyalty) 22
Lﬁm’fmﬁaquj”u%InﬂVLﬁ%“unﬁnimjulﬁﬁdamf’;uﬁumwﬁuﬁw
(Appelbaum, 200 1; Higgins, 2006 a,b; Schau et al,2009;
Bowden,2009; Sportt et al, 2009 ; Pham et al, 2009;
Hollebeek,2011a,2013; Chan et al,2014) Eé"uﬂnﬂ Gaflan
PUAVANFUNFI a:ﬁmmﬁ'nﬁ@iamﬁuﬁwmﬂﬂdwcjﬁ‘[nﬂ
AfsuTuiuaTauAId (Sportt et al, 2009)

anuAnfdaanawd ldsunmIieuaninisnig
lunane Judya NaIBENINTU Aaker,1991 fGeruinduanu
anw"uﬁgnﬁwﬁlﬁﬁ‘umﬁuﬁw Keller,1998 TAaunanadnin
wndnssudanloatuwgdnysue aa@uﬂnﬂlummﬁ'mmm
winldanduiuvesnisdadn 03fuilna lua e
McAlexander et al,2002 Na1331A1NANAD UNENITTY
AuguaImadain
AU THATIFUEN Qu%‘[nﬂauiﬁ'mlquma\msw
Fuanwsizfialnusavuaziaimuanddaasnfuan
(Gummerus & Liljander,2012)

wwafauazszupasanuinaidusadsaganild

100110 &UTV09NAYNTN1IAANG fasanaausndvas
E‘J:’U%Iﬂﬂ%ﬁﬂﬁLﬁ@ﬂ"li%ﬂﬁuﬁﬁ‘gﬁLLazuaﬂ@iavLﬂfj‘dqﬂﬂaﬁu
(Flavian et al, 2001) sﬁaa:ﬁﬂ'lﬂg&mmmmsnlumsﬁﬂﬁﬂs
wazmTaulauasuSEn (Molla & Licker,2001)

msl%éamaﬁaﬂuaaﬂaﬁﬂumﬁﬂuﬂaqwﬁ
nsamendithnansiesennuing Gamstannuiise
FUNTANBI AN 2 Quuaaﬁai{

1) Yuu2991NELlszNouNT Baer,2009 1énann
Fenusndnfadunsiannmslidesiausanlaimansnia
Tdnnnadldluiuled nsdhaudn dAaay 8a31n13
gausULtewT N3nanAadiandsan nsUende wazns
memmﬁ(ﬂLﬁmmﬁamn%amiamaé?mm:qu%a
(Castronovo & Huang,2012)

2) yuuawmgﬂ‘ﬁm auANAEINIIIA kA
551058nils dadludl 21) 5Emsnewadnsie 22) 35ms
NAUAR 2.3) ATMINFUNENY (Jacoby & Chestnut, 1978)

PNMINUNIWITIMNIIN lauaadldiinin srnlng

mildfiewsasanuandazlvaane dayiuanuynwu

WMS Journal of Management
Walailak University
Vol.7 No.3 (Sep—Dec 2018)



Social Media Advertising via Mobile...

122

Weeraporn Supotthamjaree and Preeda Srinaruewan

¥
A a

maa@u’%‘[mﬁﬁ@iamwﬁuﬁma:msmawa@ﬁ'meﬁ%ﬂumﬁuﬁw

vn o &

Y @Taﬁulumsﬁﬂwm%ﬁammalﬁﬁwﬁmummﬁnﬁ'ﬁw
A a A

Lﬂumwaﬂﬁmaagﬁ‘[nﬂﬂ faannIsdInsINNLAI
fuduaziiaiduanuyaiunazge
aTAUAIRANATI uanmnﬁlumﬁ”ﬂmmﬁnﬁmaa;ﬁu’%‘[nﬂ
wn o o a o aa o ad & o A
iadnldlfumafamaiaaniinameviauad Sadudauen
Aaa o P o o P! = <X a P
dddlunmamdaunuaudsiltlunsdnsaei dannsd
daudnnuandud1vesguilne (CBE) lanifnist azia
anunAndaInaNsauluanFudnIaainuaslagevsd
v A A a & o o o
Hu3lna Gauwrfadt daflanuseaadainunantsdnevas
Anderson et al, 2014 AWUI1 ANNANAFABAINFUANVLHING
= & X v A
fannwadladavesruilng
3.4.2 ANAIbATa (Purchase Intention) LIueN
A I’ A a o A g
Alglunisatunsfeiuaauwnsdalalunszuiunisaasulage
o oo & . X A n o
ffuilaalddmaiamanuadlalgmagasisluaniudi
laaaidrrnuely (Wells et al,2011; Dodds et al, 1991)
unTiouazu judnusulng ldisuldanudayivanu
@Tasl,a%amaagu%Inﬂiﬂu’l‘ﬁﬁaé’mm’mﬁ‘uwamammumnms
a ' A o o & o

aanu (RO wazfivsdiudilansznininisiananauunu
MMMITTIUTIN (ROE) UWNUNNIABLUNKIINATHIN UL
& . X
ALANUNVY (Weinberg & Pehlivan, 2011; Kelly, 2013)

Lavidge & Steiner,1961 lananiinalnuadlaga
(P1) Lﬂuﬂ]’uqﬂﬁmlumwaamsmﬁ (affective) Va4 the HOE
model fivlwguIlnaifinanuasladanianmsivasanFud

A o §

(Hutter et al,2013) SaidwidmunenanueIn1siaans
miamangnihalslunsiadszininwlufansiufediay
YIBIANT AINU FOFIANAITHENTWALTILINAaANNAILaTe
U B;JTU $lna (Keller,2008; Kapferer,2008) Fishbein &
Ajzen, 1975 oG IWiRwinnsldeinn dAgydanisnauswad

vasuilnadufsdany fesnninausuainianiy

o
<

mh%mmj"sUlunﬂswmnﬁﬁwqﬁnsmmsgamaa@u?‘[na
(Engel et al, 1978; Warshaw,1980; Kim et al, 2010) o d
ﬁfﬂ’Eii"m‘hmu%ﬁavlﬁmmaaumﬂm&ﬂﬁmaa@j”uﬂmluﬁwé’ld
FafWuInNIB318Nn154 8939 (Hsu et al,2006; Paviou &
Fygenson,2006) mwﬁala%aﬁuﬂuﬂsuﬁuﬁwﬁ@maams
Uimssansasinifiesdasdinatszanmnsedraazifoauas
s0UABY (Kim et al, 2010) Auasladaldsunisioiuain
wnds1n15idudruiunin asgunisiifionuvas
Zeitham!,(1988 ; Schiffman & Kanuk,2009 Fiumsaaguled
a:sﬁaﬁuﬁwaa@nﬁw s‘ﬁad'sﬂmy'%uay}ﬁuy‘aﬁwawﬁmﬁmsﬁ
Lm:ﬁ%m:ﬁﬁmmjﬂ?‘[nﬂﬁu 9 lduandaniyn (Dehghani &
Tumer,2015) Tuwms# Moorman et al, 1993 lalsfisnuinin

WMST

mstsuenfannuduwldldlumsgenuriass uasdiasrionly
Lﬁuﬁaﬂ'nmg;m“ﬁ%?aﬂ'smﬁﬂﬁ@iawﬁm"’mﬁua:mwﬁuﬁwaa
Eij”u’%‘[nﬂéha waNaNé Schiosser et al,2006 AANHIATY
alagaluvsunsanlaillaldiioruinduainudalaves
gij”u’%‘[nﬂsl,ums%aﬁuﬁwaau”taﬁm&msnmrm%ﬁ‘w wadzd
Usziamstedudaenladiuusinauioy anudsladass
dunsszauisanalinedazasfuilae luniadawe
°1TaQad’mqﬂﬂaLﬁaéﬁfﬁaﬁuﬁwmaaaﬂaﬁ

unimmsldimaawngejuazguuud o WMo
Ifasunsfsnisiiaduuasainuailade lasludaguuldd
mngua:gﬂLmuﬁ’l’ﬁ"’lumsﬁﬂmmwmfﬂagamaacjﬁ‘[nﬂ’lu
Quuaaﬁmn@mﬁum‘"&ﬁ fla

1) mm@gﬂ,afﬁ?amumwﬁmsns:ﬁﬁmmqwa

wqwﬁmsns:ﬁﬂﬁmmqwa (Theories of Reasoned
Action:TRA) lasunswaiulae Ajzen & Fishbein,1980 TRA
iTasuudiyaaaduddmauanazazAiansaniwanizny
nmIneinaasauiauiazdadulasiiinnslasdhnang
§98a289 TRA fia mavhusuazyihanudilanndnssuses
au LLaz"L@Tszmhmwm”gﬂwaaqmalummaquﬁnssun‘ju
‘]jﬁlﬁTfJI@Uﬂidﬁlﬁ"liﬁ’q@]ﬂaLLﬁﬂdwqaﬂiiuaﬂNLLﬁﬂ%d i
mmm’zﬂwaaqﬂﬂaﬁuﬂuﬁ'ﬂaﬁwﬁmﬂaa TRA fitisuands
mwLﬁaﬂ,waaqma‘lumsm:ﬁmquﬁﬂssuﬁﬁmu@
(Ajzen,1991)

2) 6mmﬁ‘la%amumwﬁwqﬁnssumwqu

N Hﬁw NANITUATULNY (Theory of planned
behavior: TPB) iflunnuifinawisnanngsfmanszyinedas
WaHALAY Ajzen,1991 Waldmansanennsalanuaslanas
wqﬁﬂsswawgwﬂﬁﬁﬁaﬂfu Tag'lddnmaRnasdlsznay
Lﬁ'mﬁumsmuqumﬂm%a (Control Beliefs) WazN133UF
mwmmsnlumsmuquwqe‘iﬂssw (Perceived Behavioral
Control) Lﬁ'aﬁﬂﬁmmsnaﬁmﬂwqﬁmmﬁ%ﬂﬁayﬂums
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