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Abstract

A lack of social presence and interactivity elements is claimed to be one of the major weaknesses that hinders the
growth of traditional e-commerce. With its interactive features, social network site enhances buyers’ perception of social
presences and interactivity in an online environment. That is the reason social commerce is widely recognized in current
literature. Based on the social presence theory, this study develops a model to investigate the effects of perceived social
presence on other variables. Our results indicate that (1) perceived social presence has an effect on both interactivity and trust
of seller, (2) interactivity has an effect on familiarity and trust of seller, (3) familiarity has no effect on trust of seller but has an

effect on purchase intention and (4) trust of seller has a smaller effect on purchase intention than on familiarity
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5.2 MITATzHaRLszna T ediueis

Nuiseduiinaseuaituassaiulaseaing
(Construct Validity) 2aslataanmsiadionsld msiensh
asfdsznauiBadugn (Confirmatory Factor Analysis :CFA)
aolUsunsn AMOS Version 22 1iia3iasnzhanusunng
seninesaudssanald fudarudsuds lapdraoinld
arasaudsznaudis Araddlasuaai () drlesuans
FUNUT (XZ/DF) @1 p-value ATHIATZALANUROAARE
NaNNA® (GFl) asiiaszauauaaanaadnaunanlsuun
UAI(AGF]) arfiiannumaaARaInaNnawEIguNns (CFI)
auflsnfigesresdnaisanuaaiainfenlasdszano
(RMSEA) Int#in13aT7a88UANNREAARBIUBI LULAAE1984
U8B EaAINANTI9N 1 NamMIIaTzdnudn Tueanisa
Fudsuranis 5 safianuassuszsanndoinaunduvosluias
nuteyaidlszang AIUFAIFGTRATNANTION 2

Lﬁav‘hms’il,mn:ﬁaaﬁﬂi:ﬂauL%aﬁuﬂ'uﬁgwmnﬂ

o

audsisuuTasum mmmagﬂwavlﬁﬂ”wiavlﬂf: Mlaaans
Safigefanumanzay nande fanusaandesnudoys
Fatszanyd lasNa1sanann overall goodness of fit test (2)
mﬂ&lmm‘“ﬁd@lt“ﬂ'ﬂ (convergent validity) Paauuunagauiaim
Wanzay nansfetefouudaztoiludatianauesiiuys
whausaze TapRansmnainansianen a9AlsznauaaII"
(standardized factor loading) T2WINTaFIOULARSTDNLA?
wil3und wazAl Average variance extracted (AVE) Uadueias
aaﬁﬂs:ﬂauﬁgmﬁuniﬂ 05 (3) Amanuisafildainms
Sienedesuifelugu uaacluanefi 4 (Manuan) wui
wuunageufanufissfenzay  warsonldaindiaany
Wip9ns90909dU3En0y (construct  reliability) UaLaas

asfdsznaufigafiunit 0.7 (yns lnuasal, 2556)

AR 81999
Chi-square p >.05 (Kline, 2005 as cited in Hooper, Coughlan & Mullen, 2008)
CMIN/DF <3.0 (Steiger, 2007 as cited in Hooper et al., 2008)
GFI >0.9 (Maen Nikodinm, 2556)
AGFI >0.9 (Schumacker & Lomax, 2004 814fi9lu nagn Nfwdins, 2556)
CFI >0.9 (Naen Niksdinm, 2556)
RMSEA <0.7 (Hu & Bentler, 1999 as cited in Hooper et al., 2008)
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A197199 2 AeTiANNFaanRaINaNNAUT DI lNIAaTBILARTLAsY

Fit Index
e Y’IDF GFI AGFI CFI RMSEA
msiasziidasy
p>.05 <3 >0.9 > 0.9 >0.9 <07
1B eI BBWALLIN
Ao o ' ok o
UFunus sz Tounzunn
. o Y .089 1.356 973 952 994 .034
AMUGULAY
& &
anuadbage
T zetingnanaudas
e we “ e .203 1.324 986 965 995 .033
MITUFMaLUKATaIBFIAN
anuLdaawlue ;fnw 1131 1.399 .982 .959 .995 .037

5.3 NANITTIATIEH IUIARFNNITIATIRTIIHAZ AT
ST AEuNnIg

A

Nﬂﬂﬂiﬁl,ﬂi”lzﬁﬂaw\‘i‘ﬂ]']ﬂﬂ%’UINLﬂaWU’h I&IL@IQ&I

v
o AA o

anusaanfainaundunudeyndilsziny landdaziiaia
aaoldfl anlaauarssung (’/DF) Wiy 1.111 @1 p-
value LYiNU 0.115 ATHINTZAUANUREAARDINANNAY (GFI)
WAL 0.936 ariiiaTzauANNFaAARaINaNNARUTLLALE?
(AGFI) 1Y1171 0913 ardiaanuaaaaaaInannaniss
FUWNT (CFI) winy 0.994 axfisniigesvasdiadoniny
amanaoulagyszanm (RMSEANYAL 0.19
HamMyItazAeiwintasswuinesiwinue s
wdazdasuddLiin 0.5 wasiidbiAynadafiszau 0.001
ﬁn@ﬁ%ﬂ”@ nasnysuluasliisnanusaaadasnauniuny

QREETF Rl
wirednedeay 0.157*

0.451%*
(5.358)

Ufduiug
g
szwinaffauas

2
Hane
:

0.015 .-
(0.391)1NS

ANNgUAL

o o
Sinadraans:

~fituddniszdu p<0.001
Ns- laidife

U p<0.05

%)

hdn

d e
anudaduly

ToyaialszansuihmmaseuidunanudnkiveIda
udsueslunuudrassaruauufisiunsie wodnaundgin
v 7 iduiiddgneaia 6 1dune lan sundgiud
1 Skuddnyrniafanazd 0.05* dusuudgn 2, 3, 4, 6,
waz 7 SibdAnneai@nssdy 0001 & sundg i 5
wansnasauwuilidwldewsuudgiuniseiuda @
LuJimw@jumr_l"L&iﬁaﬂﬁwaﬂzdmammm:mmwiamw
WBaulusagang

HANII3LATIER LULARFNNITLIATIATIINAZNNT
AT AUNIUAAIRINNT 2 UazuFaINaFENENaN1IATI

% v =
LLQZY]']\‘]E]EINVL@@\‘]@]’W’NY] 3

0.506**
(6.839)

4
anusialate

Fagane
5

N 2 Nﬁﬂ’liimi’]z‘iﬂ&] L(ﬂﬂﬁ&m’]iiﬂid LR TAATIEZALTUNNS
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autlsdase

(Independent variables)

Sautlsany R Relation | M3TL3daauu UfFuNUS AMUGULAY anudosulu
(Dependent L3N FINY sewingTaua: (Familiarity) RN
variables) (Perceived Hug (Trust of seller)
Social Presence) (Interactivity)
Ujdunusszwieg | 0.189 | DE 0.435* - - -
& o
Tauazee
u IE - . . .
(Interactivity)
TE 0.435** - - -
WAL 0.359 | DE - 0.599** - -
Familiarit
( y) IE 0.261** - - -
TE 0.261** 0.599** - -
T X
anuadbada 0.744 DE - - 0.657** 0.363**
(Purchase intention)
IE 0.317* 0.585* 0.010 (NS) ;
TE 0.317** 0.585** 0.668** 0.363**
Anudaalue 0389 | DE 0.173* 0.511* 0.029 (NS) ;
W
N IE 0.230* - - -
(Trust of seller)
TE 0.403* 0.511% 0.029 (NS) ;

RMR=0.042

Chi-square= 270.97 , df= 240, Chi-square/df= 1.129 , p-value=0.083, GFI= 0.935, RMSEA= 0.021, CFI=.993, AGFI=0.912,

*p<0.05
**p<0.001

(DE=Direct effect 8nEWan19asy, IE=Indirect effect anTWan198a, TE= Total effect ANTWATIV)

WMS Journal of Management

Walailak University

Vol.5 No.1 (Jan — Apr 2016)



aniwavasnIsuFMIanUmATaTuFIALdNadan e laTaFue...

o fiadWuslano

NaNTT 3 wWuimsTuiaauunaIatisfiag
FINANIIATIGD ﬂﬁé’uw"’uﬁixmnE”%mm:;jmm WAZANY
L%aﬁﬁlm?"spjma @A BNINANIIAIIYINNL 435 uaz 173
aUEIAD wannildIrantdaukul fauRuimIFiaude
AMUGULAY u,azw'mm'mL%au”ﬁ'l,um‘”’sgmﬂ"l,ﬂsj'ammmzﬂa%a
Lm:chuﬂﬁé'uw‘"ufmdﬁ'aﬂm‘"umwmfumﬂvlﬂﬁ'amwm%mm
luaagan drpddninanisdeninny 261 .317 uaz .230
ausau

ﬂﬁﬁ'uw”uﬁ’izijpjﬁfauazgmmdwammﬁda
ANUAULAY Lm:mmrﬁau‘"ﬂuﬁu;ﬁw ALAIBNTNANIIAT
WL 599 uaz 511 ANENGL wanIINHEINaNISaNHW
ﬂ'nm,%‘aﬁ"u‘lu@”’a;gmmvlﬂr_l“'am'lmfala%a CPEGRER R B
NIgBUYIINL 585 IBANAULAIFINANIINTIAEAIN
aslada duABnEwanisasainny 668 uazanuidasuly
@Tz;Emﬂdqwammsan"‘umwmf\iﬁlaga AAIBNTNANIIAT

Winnu 363
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sUNAINT1,2 Namﬁmﬁ:ﬁé’umdwmfﬂmﬁ‘uf
fauuuaSetnudian Sanswamuin Suvddyneaian
J2@U  P<0.05* @amwm%aﬁuhﬁa@mw Fomaansoany
aundguiasly uazranasasnvaudnsisoluafaves

Gefen and Straub (2004) ind1ITMITUIMauUUIATIY

A

. . R "
FIANFINITOFTIIAN NI T o uTwla Wagunousadie
mwfﬁﬂmuﬁaﬂmaﬂauﬁamaﬂumm:ﬁﬁmiﬁm’aﬁu 22
Tuslnaiuldtnnafidiauuuaiatiodnn uaziinlet
= ' v o & a A < o« o X o
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HefAIaian szal P<0.001% @iaﬂﬁé’uw"‘uﬁgﬁ:mntﬁa
UazHUD dwldawsuadguiasly MuTeaylNWIIY
2ad Animesh et al. (2011); Cheung, Chiu and Lee (2011 as
cited in Liu et al., 2014); Lee et al. (2011 as cited in Liu et
al., 2014); Shen et al. (2010 cited in Liu et al., 2014) iw;ﬁa
ﬁvl,@‘ﬁ“ujmmﬁﬁmuuum?mhmﬁaﬂu axfﬁﬂﬁmmé’uwﬁﬁ’ﬁ
Indfarugaie  sufsfidrhuludjiiusaudug  lu
103010 Siraandednuuitunownin 189 Tu  and
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3
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